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Companies To Fight 
Proposed Changes In 


Wisconsin Fire Form 


Mortensen Seeks Passage Of Bill 
To Legalize Amendments 
That He Approves 


HELD TOO LIBERAL HERE 


Present Policy Terms Considered 
Vital to Safeguard Companies 
And Policyholders 





Fire insurance companies generally 
are strongly opposed to the changes in 
the Wisconsin standard form of fire pol- 
icy which have been prepared by Insur- 
ance Commissioner Harry J. Mortensen 
and which he will seek to have made ef- 
fective through legislative enactment. 
Early this week the bill to legalize these 
amendments to the present Wisconsin 
fire policy had not been introduced in 
the state legislature and efforts are being 
exerted to have the bill withheld. If, 
however, it is introduced its passage will 
be fought vigorously by those who be- 
lieve that the suggested changes would 
tend to remove nearly every moral and 
physical safeguard now surrounding the 
standard fire form. 

Commissioner Mortensen, who recent- 
ly put into effect in Wisconsin a sepa- 
rate classification of fire risks from that 
approved by the National Board of Fire 
Underwriters and the National Conven- 
tion of Insurance Commissioners for na- 
tionwide use, has several radical sugges- 
tions in his bill to amend the present 
Wisconsin standard form of fire policy. 

Summary of Changes 

The principal changes proposed are: 

1. Elimination of the clause permitting 
tebuilding by the companies in cases ot 
the total destruction of property and 
compelling the payment instead of the 
full amount of the insurance, 

2. Changing the clause in regard to 
false and fraudulent representations in- 
validating the insurance to read that such 
representations must have been made by 
the insured with an intent to deceive, to 
relieve companies from the loss. 

3. Making a fixed time of thirty days 
for vacancies and for periods that build- 
ings may be undergoing repairs without 
Notice to the insurer. These have hither- 
to been optional and were written for pe- 
riods of from five to thirty days, accord- 
ing to the ideas of the companies. 

4. Eliminating the necessity of pre- 
Senting plans and_ specifications with 
Proots of loss. 

5. Changing the clause suspending in- 
surance because of a falling of a portion 
of a building to read a greater part of 
the building instead of a material part, 
as to the part of the structure that must 
be down to avoid the insurance. 

6. Making a tender of the pro rata 
of the premium on the unexpired insur- 


(Continued on Page 26) 
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‘*"RENOVIZE’ 


Philadelphia, among other cities, is renovizing. More 
than $15,000,000 of renovizing money has been pledged. 
Results will be:—A measurable reduction in unemploy- 
ment and its misery, and worthwhile savings to the 
renovizers, very many of whom are pledging work 
purely as a sympathetic, patriotic service to their unfor- 
tunate fellow-citizens. Such projects are made success- 
ful through the brains, energy, and heartbeats of their 
leaders, and the eager response of the people. Life 
underwriters—true to their tradition—are efficiently 
cooperating, as they did in wartime’s Liberty Loan 
drives. 


“Renovize” is also a good plea today .or the life 
insurance salesman. Hundreds of thousands of life 
insurance estates are badly run down. Their owners’ 
families need the insurance, their businesses need it, 
and their own later years make an insistent call to get 
those retirement incomes back on the track. “Renovize” 
life insurance estates, and—“renovize” tl 2 incomes of 
life underwriters! 


THE PENN MUTUAL LIFE INSURANCE CO. 
WM. A. LAW, President 


Independence Square 


PHILADELPHIA 























Unemployment Cover 
Schemes Expected 
In All Legislatures 


Compulsory Job- Insurance Con- 
sidered Impracticable by Those 
Best Informed 


WHAT LATEST STUDY SHOWS 


Industrial Conference Board Out- 
lines Workable Unemploy- 


ment Reserves System 





The fact that the legislatures of thirty- 
three states will meet in 1933 and that 
it is expected that in most, or all, of 
them unemployment insurance or unem- 
ployment reserve proposals will be in- 
troduced gives special timeliness to a re- 
port on a survey of this subject just 
issued by the National Industrial Con- 
ference Board. 
ployment insurance of some kind were 


3ills proposing unem- 


introduced in eighteen states last year. 

The situation as it now stands is that 
there has been enacted in Wisconsin a 
compulsory unemployment insurance law, 
the first of its kind in this country. 
There have been reports on the subject 
by the Interstate Committee on Unem- 
ployment Insurance which advocates sim- 
ilar legislation, the New York State Joint 
Legislative Committee on Unemploy- 
ment, the Ohio Commission on Unem- 
ployment Insurance, the Massachusetts 
Commission on Stabilization of Employ- 
ment, the Connecticut Unemployment 
Commission and the declaration of the 
American Federation of Labor in favor 
of compulsory state unemployment in- 
surance. 

Insurance Schemes Not Practicable 

Strong emphasis upon compulsory state 
unemployment insurance is made in spite 
of the conclusions of recognized experts 
that unemployment does not lend itself 
to the application of insurance principles. 

The Conference Board says in its lat- 
est report “The most important phases 
of any program of unemployment re- 
serves relate to the coverage of the plan, 
the amount and duration of benefits and 
the methods of accumulating and admin- 
istrating the reserve fund. In particular 
the determination of basic policies rest 
on the answers given to the following 
questions: (1) Should the coverage 
under the plan be extended to all em- 
ployes or restricted to the more stable 
and permanent working force? (2) What 
should be the rate of benefits and the 
duration of payments? (3) Should the 
plan be contributory for employes or 
non-contributory? (4) If the plan is con- 
tributory should participation be compul- 
sory Or voluntary? (5) If the employes 
contribute should their contributions be 
pooled or set up on an individual re- 
serve basis? (6) How should the fund 
be administrated ?” 

Outline of Reserve Proposal 

The Conference. Board comes to the 
conclusion that the plan to be workable 
(Continued on Page 34) 
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THE NEW SYSTEM 
FOR PRODUCTION 


HERE IS A NEW machine, operated by 2 men, 

which will tear up an old road and build a 
new one 2 2/3 miles long, in 8 hours. The modern 
turbine is capable of developing 9,000,000 times the 
energy of man. Machinery and one man can pro- 
duce 9,000 times as many incandescent lamps as in 
1914. There is a Rayon factory that will operate 
continually without a single worker. And so on. 
But the life underwriter can produce no more to- 
day than he ever did, except for what public opinion 
arising from growth of the business and the stability 
of the companies have done for him. However, if 
he lacks the parts necessary to good production, he 
can now have them. Just as a man minus a leg can 
attach an artificial one and walk, so if the lack of 
Prospecting, Practice, or Persuasion is checking his 
advance, the need can now be filled in the New 


Three-Way Closing Unit System of —— 


— Organized Service — 





all in 


the same day 














THE KEANE-PATTERSON AGENCIES 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY _ 


225 w 34TH st NEW YORK CITY cnicketrinG 4.2384 
DONALD C KEANE - LLOYD PATTERSON 
GENERAL AGENTS 
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In the eastern suburbs of Brooklyn a 
$500 policy had slipped into the slough 
of despond, and lapsed, — through 
Discouragement and its companion 
Misunderstanding. The little equity had 
been absorbed by urgent needs, and 
correspondence availed nothing toward 
rejuvenation. One course remained,— 
the personal interview. The agent could 
not be located. Out to the far reaches 
of Brooklyn shot our conservation man, 
—for a minimum deposit of 47 cents! 
The policyholder saw the light! That 
was two years ago. The $500 contract 
is still in force and better times have 
come to the policyholder,—the loan has 


been repaid! 


On the same day came a call for help 
directing our conservation man to the 
canyons of Wall Street where a line of 
$110,000 had sunk to impotency, over 
60 days past due, for lack of a $607 
quarterly, and the broker’s failure to 
convince. The administration of a 
slight dose of superpersuasion in one 
interview by our C. M. and the policy 


went back into force. 


This is part and parcel of—Organized 


Service— 


MAIN OFFICE 
225 W. 34TH ST. 


LEYENDECKER BRANCH 
225 BROADWAY 


PERSHING SQUARE BRANCH 
100 EAST 42ND STREET 


JOHN STREET BRANCH 
60 JOHN STREET 
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THE CYCLOPEDIA of [INSURANCE 
and ITS BACKGROUND 


By George J. Couch 
Author of Cyclopedia of Insurance Law 


In the course of an intensive study of 
insurance in its legal aspects, extending 
over a period of many years and involv- 
ing insurance of all kinds, the need for 
a comprehensive treatise which would 
serve both as a text and a search book, 
was forcibly brought to the writer’s at- 
tention. 

It is true that there were already in 
existence texts, digests, and encyclo- 
pedias, but none of these seemed exact- 
ly to meet the need. The digests, for in- 
stance, while they contain practically all 
of the cases, can safely be used only for 
the purpose of gathering citations of 
cases, the opinions in which must then 
be studied as the digest propositions are 
not treated in their relation one to an- 
other. In other words, they are, as the 
name implies, “simply strings of digest 
propositions.” ‘Then, of course, we had 
a great number of text books on various 
phases of the law of insurance, most of 
which covered narrow subjects only, and, 
in many instances, were so old as to be 
of little value, except for purposes of 
historical research. Of the two larger 
and more comprehensive texts or briefs 
on insurance generally, one was fast be- 
coming out of date, and the other, while 
excellent in its way, was not written in 
text and footnote form. Nor did the 
existing encyclopedic treatments of in- 
surance, as a whole, afford the desired 
results. This was due to the fact that 
each kind of insurance has been treated 
as a separate subject, with only one 
short article devoted to insurance gen- 
erally. The shortcoming here was that 
many principles and their applications 
apply to various kinds of insurance while 
the contrary is true of many others, and 
separate articles do not render easily 
available to the searcher the exact status 
in the law of insurance of a great many 
propositions constantly met in research 
work. In addition, no existing single 
work covered the law as laid down in 
all of the English speaking countries of 
the world, or showed the relation of for- 
ign law to the law as developed in 
America. 

Then again, while the general prin- 
ciples applicable to contracts of insur- 
ance, at ae st with respect to the older 
and more common forms, may be re- 
garded as fairly well settled, neverthe- 
less there are many new ones that have 
developed to meet new conditions. In 
addition there are the constantly chang- 
ing forms - contracts and the steadily 
increasing regulation by statute. 


Built pre Modern Lines 


these shortcomings and 
the idea was conceived of 
buil ling a work along modern lines which 
would afford the investigator maximum 
results with the least possible expendi- 
ture of time and effort. To accomplish 
this without unduly burdening the work 
with early cases decided largely on ques- 
tions of fact, or reiterative cases which 
merely follow some well-established 
Principles, their judicial history and de- 
velonment, as well as the present status 
hse law as a whole, the best method 
mento dt be to present a text state- 

of the law covering every known 
kind of in surance, and based on the prin- 
ciples laid down and developed in the 
tading cases, with such detailed prece- 


In Vv ew of 
comnlicati ions, 


dents selected from the earlier cases as 
was necessary to illustrate the same, to- 
gether with an exhaustive treatment of 
the later cases. By this method the 
reader is given, without unnecessary 
deadwood, both a comprehensive treat- 
ment of the principles of the law of 
insurance as developed by the cases of 
all time, and every modern judicial varia- 
tion and application thereof. And by the 
latter statement is meant a treatment 
exhaustive as to points considered, of all 
cases decided by courts of record 
throughout the English speaking parts 
of the world. 
Cumulative Pocket Supplements 


Another thought was to so build as to 
create a living work; that is, one that 
would not become out-of-date by the 
time it reached the publication stage, or 
at least shortly thereafter. Considering 
the magnitude of the subject, there was, 
of necessity, a considerable lapse between 
the final search date for my original text 
and the time of publication. ‘To elimi- 
nate this fault, as well as to take care 
of the constantly growing number of de- 
cisions to be rendered in the future, it 
was decided to formulate and so arrange 
the original text as to render adaptable 
that comparatively new and valuable fea- 
ture in the law book field, the periodical 
Cumulative Pocket Supplements for 
which provision has been made in the 
back of each volume. All of the ma- 
terial for these Supplements is keyed 
to the original captions, and, so far as 
possible, to the original text and foot- 
note numbers. 

Plans formulated, and ready to start 
the actual fabrication of the work, per- 
haps my first thought was that I was 
lost in a wilderness of cases and con- 
fronted with the seemingly insuperable 
task of bringing order out of chaos. In 
fact, as has been aptly said, probably no 
branch of our law has become more in- 
volved in diverse decisions and doctrines 
than the law of insurance. However, sec- 
ond thought led me to disagree with the 
writer’s broad assertion (Wanamaker, J., 
of the Ohio Supreme Court in Ohio F. 
Ins. Co. v. Cochran, 104 Ohio St. 427, 135 

537), that, “technical statutes have 
been enacted and technical decisions have 
been rendered, until the laws of insur- 
ance are in an almost hopeless state of 
confusion throughout the country, and 
it would be idle to attempt to harmonize 
them.” It is true, of course, that many 
phases of the law of insurance are highly 
technical, this being especially true of 
marine insurance; that there are many 
statutes of varying phraseology and 
scope; and that there is much diversity 
of judicial conclusion, but of what branch 
of the law cannot the same be said? 
Furthermore, in looking back upon many 
years of intensive personal research de- 
voted exclusively to the law of insur- 
ance as presented by thousands upon 
thousands of individual cases, including 
practically every case decided by a court 
of record in the past fifteen or more 
years, and a study of the writings of 
many leading text-writers, especially of 
the early school, the picture, as a whole, 
is not one of chaos, although it is one 
which portrays a wilderness of cases. 

How the Cyclopedia Was Evolved 

Thinking that readers may not be fa- 
miliar with the more detailed processes 
by which a modern legal work is builded, 


and that a brief outline of the numer- 
ous steps or stages involved might prove 
of interest, I am relating a few of the 
more prominent ones, using my own 
work, The Cyclopedia of Insurance Law, 
for purposes of illustration. 

Perhaps I should first say that in this 
—— instance, in addition to my own 


research, I had the privilege and bene- 
fit of any material found in Joyce's vyal- 
uable works on insurance, as well as of 


the annotations upon a great many 
phases of the law of insurance found in 
the various series of Annotated Reports 
which have been sponsored and present- 
ed by my publishers, the Lawyers Co- 
operative Publishing Co., and associated 
companies, and which, alone, represent a 
vast amount of editorial research of the 
highest class, and that I have been aided 
over many difficult spots by the con- 
clusions of individual collators reached 
after they had analyzed, compared, and 
marshaled the cases involving the vari- 
ous subjects annotated. 

Briefly stated, the various steps in- 
volved in compiling a work such as the 
Cyclopedia are, first, the gathering of 
the citations of the cases to be used, that 
is, the searching for authorities; second, 
the outlining of a tentative broad plan 
or scheme of classification; third, the 
reading of the cases, the making of notes 
of the various points decided, and the 
classification of the same to the tentative 
outline; fourth, the rough arranging of 
all notes made; fifth, the dictation of 
the text: and the typing, arrangement 
and publishing of the copy that it may 
he started through the more mechanical 
phases of its creation; interspersed by 
the making of a Table of Cases and 
Index. 

Reverting to the first process men- 
tioned—that is, the gathering of the ci- 
tations—the earlier cases to be used were 
taken from the general digests and en- 
cyclopedias, text books, both old and 
new, the various annotated sets of lead- 
ing cases, the annotations therein, in- 
surance digests, periodicals, journals, etc., 
the aim being, as above stated, to col- 
lect only the more important cases. For 
the balance of time covered by the orig- 
inal text, namely from 1915 on, all of 
the general digests, including many state 
digests, the encyclopedias, insurance 
journals and reports were carefully 
searched and the citation of every case 
dealing with insurance in any way was 
taken. For the Pocket Supplements, di- 
gests are not used at all, rather all pub- 
lished reports are examined, page by 
page, in order that no case may be omit- 
ted, no matter what classification may 
have been accorded it by the various 
digesters. You may be surprised. but it 
is true, that about 85% of the main titles 
used in modern digests contain propo- 
sitions pertaining to insurance law and 
many of these are not classified else- 
where. This, however, is not a criticism 
of the digesters who have done the classi- 
fying, rather, the diversification of clas- 
sification largely has been due to the 
fact that some other features may have 
stood out more prominently than the 
question of insurance law which also was 
involved. 


Steps In Work’s Progress 


Citations collected, each and every 
opinion had to be carefully read and 
studied in order that its full relation to 








xEORGE J. COUCH 
the cases along similar lines and its 
place in the law t sur ce might be 
worked a 1 tes had to be mad 
which, when combined with others in- 
volving corresponding questions, ulti- 
mately could be worked into an intelli- 
gent, comprehensive running text state- 


of building comes 


process 


the compilation of the Table of Cases 
used, each citation indicating the place 
or places in the various volumes where 


the case has been treated. The value 
of such a Table is that it permits the 
usual order of investigation to be re- 
versed, shi uld one have a particular case 
in mind and desire to locate other cases, 
if any, along yor or analogous lines 
The final and all-important task from 
an editorial p ay of view is the making 
of an Index for no work of the kind can 
be any better than its y 
contained in a book 
concerns a searcher f 
of cases, if not rendered 
the Index. To attain the end 
may I state that the compilation "a a 
comprehensive index fi r ei ight large vol- 
f 











umes of text is no small task, especially 


to any particular kind « pnw irance avail- 
able to a searcher interested only dane in, 
but also to so classify the mz aterial that 


search under 


om? 








relating to rcl 
will put him n the right t suf 
fice it to say that after dic the 
index lines, sorting and res and 





co taste the same, there remained for 
publication some 68,000 titles, subl nes, 
and ¢ -TOSS-1 

Of the mechanical phases of building 
a law book such as the Cyclopedia the 
first step is the testing of the citations 








the citation of each case being compare 
for c of name, volume, an 
page, ing in of all duplicate re- 
ports in which it has been published, 
affirmances, reversals, modifications, re 
ons ta annotations, etc From the 
testers the copy passes through the 


hands of a so-called “advance reader,” a 


person of extensive grammatic al and 
legal training, whose duty it is to not 
any apparent errors in gt rammar, punctu- 
ation, etc., these later to be checked over 
e 12) 


c 


(Continued on Pag 





Page 4 





New Life Insurance 
Off 17.9% Last Year 


DECREASE IN ORDINARY, 20% 
Paid Production Total Of Al Groups 
Was $9,104,425,000; December 


Business Down 


New life insurance purchased in 1932 
was 17.9% less than that of the preced- 
ing year, according to the figures of the 
Association of Life Presidents whose 
compilation aggregates the paid business 
of companies having 81% of the total 
volume of business outstanding in all 
United States legal reserve companies 

The report reveals that the total of 
such new business of these companies 
during 1932 was $9,104,425,000 as against 
$11,085,003,000 in 1931. New Ordinary 
insurance amounted to $6,000,017,000 last 
vear as against $7,491,674,000 in 193l—a 
decrease of 19.9% Industrial insurance 
was $2,477,267,000 as against $2,797,165,- 
000—a decrease of 11.4%. Group insur- 
ance amounted to $627,141,000 as against 
$796,164,000—a decrease of 21.2%. 

During December of 1932, new life in- 
surance production of all classes was 
$741,920,000 as against $1,117,187,000 in 
December of 1931, a decrease of 33.6%. 
Secregating the classes, new Ordinary 
insurance amounted to $519,246,000 as 
against $754,209,000—a decrease of 31.2%. 
Industrial insurance amounted to $154,- 
864,000 as against $261,773,000—a decrease 
of 40.8%. Group insurance was $67,810,- 
000 as against $101,205,000—a decrease 
of 33%. 

Research Bureau Comments 

The production figures of the Life In- 
surance Sales Research Bureau of Hart- 
ford agree with the above figures. The 
Bureau reports sales of Ordinary insur- 
ance in 1932 were 20% below the volume 
paid for in 1931. Commenting on 1932 
results the Bureau says: 

“The past year has seen a decrease in 
new insurance in every section of the 
country. The best experience for the 
year was in the West South Central 
section; the New England and Pacific 
states also were above the average for 
the country as a whole when sales are 
compared to a year ago. During the last 
decade life insurance gained steadily 
every year from 1922 until the peak was 
reached in 1929. Since then the smaller 
incomes of all classes have caused a 
downward trend in insurance sales. De- 
spite decreased buying power, however, 
during 1932 the American people pur- 
chased about $25,000,000 of new life in- 
surance during every working day. 
When a comparison of sales is made to 
ten years ago, the country as a whole 
in 1932 bought a volume of new insur- 
ance 16% larger than in 1922.” 


ATLANTIC LIFE MEETING 


Company’s General Agents Gathered at 
Home Office Hear President Swink 
Relate Progress 

More than thirty general agents of the 
Atlantic Life from practically all parts 
of the territory covered by the company 
gathered at the home office in Richmond 
last week to make plans for 1933. All 
pledged a satisfactory volume of business 
for this year. 

Among those who addressed the gath- 
ering were Angus O. Swink, president; 
William M. Morris, vice-president; Wil- 
liam H. Harrison, vice-president in 
charge of agencies, and Dr. Frank P. 
Righter, medical director Mr. Swink 
said that the progress made by the com- 
pany in 1932 had been very satisfactory 
\ feature of the meeting was the presen- 
tation of the play, “What Price Policy 
Loans,” by A L. Me Alister of the Pilot 
Life 


HEADS DALLAS COMPANY 

The new president of the Fidelity 
Union Life of Dallas, Tex., is Earl B 
Smyth, formerly vice-president and 
treasurer of the company. He was elect- 
ed following resignation of C. P. Collins, 
who has been made chairman of the 
board. 
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John J. Gordon Agency Makes 
40% Business Gain in 1932 





new premiums. 









Hancel & Lauer, Managers 
Phone REctor 22047-8 MOhawk 4-5770 
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to-sell Retirement 
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The Lincoln National Life Insurance 


Company fort Wayne, Indiana 








ord Mr. Gordon was elected vice-presi- 
GORDON dent of the Home Life Agency Associa- 
tion at the recent annual meeting. The 
a time when decreases in produc- agency ranked third 
tion records are the usual experience an 


a place in the news. Mr. Gordon was formerly manager for 
One of the outstanding performances of the Home Life in : 
1932 was made by the John J. Gordon New York in January, 1930, to open the 
Agency of the Home Life of New York. 1 
Mr. Gordon made a gain of 40% in new 
business over 1931 and a 60% gain in 
\s a result of this rec- 





ORIGINATORS OF THE FAMILY INCOME 


Ww 


A Contribution 


On January 1, 1930, this Company 
startled the insurance world with its 
sensational announcement of the 
Family Income Policy—saving  vir- 
tually half the cost of providing a 
living income for the growing family. 
As one eminent authority so aptly 
stated, “It brings income insurance 
to the mass of American People on 
a scale not conceived possible here- 
tofore.” 


NEW YORK OFFICES 


DowNTOWN Miprown 
120 Broadway Graybar Building 
Samuel Brandwein, Manager 


Continental American 


Life Insurance Company 
Wilmington, Delaware 





Life agencies of the country. 
show even a moderate was the third year of the Gordon Agency. 


Chicago, coming to 


agency at 110 William Street. 
don was no stranger to New York be- 
cause he had previously been production 
manager for the Actna Life at 












liam Street. He was a newspaper man 
before becoming a successful insurance 
producer in Chicago. 

GIVES UP GENERAL AGENCY 
Victor F. Pettric of Million Dolla 

Round Table Will Concentrate Qn 

Personal Production in Milwaukee 

Victor F, Pettric, million dollar per. 
sonal producer at Milwaukee, has relin- 
quished his general agency, consisting of 
twenty-two full-time producers, and has 
established a private office in the Bank- 
ers Building there where he will concen- 
trate on personal production. Coming 
with Mutual Trust Life on May 1, 194 
Mr. Pettric has been a member of the 
Million Dollar Round Table for the past 
two years in addition to building an 
agency organization of twenty-two active 
producers. His new plans include spe- 
cialization in life insurance trusts and 
general estate problems and he has asso- 
ciated with him a prominent tax expert, 
C.P.A. and attorney in the Estate Con- 
servation Co. which will handle all estate 
matters. 

During the past three and _ one-half 
years as general agent for Mutual Trust 
Life Mr. Pettric has established some 
notable records as follows: 

1930—More than a million paid for on 
227 lives with no group or term insurance 
included. In June of the same year he 
challenged the field force to concentrate 
on $25,000 prospects for one month ant 
his personal production totaled $268,000) 
during that month, of which $243,000 was 
paid for within thirty days. From De- 
cember 1 to 24 inclusive he personally 
wrote, had examined, issued and _ paid 
for forty-one separate cases for a total 
of $256,000. In March of 1931 when T 
M. Rhiele issued his “Call to Arms” Mr 
Pettric pledged his co-operation and 
wrote twenty-nine cases in that month 
for $305,000. 

For the past four years he has main- 
tained a daily study period between 6:00 
and 7:00 a.m. He has written weekly ont 
or more applications for the past four 
years. 

Mr. Pettric will continue to represent 
the Mutual Trust Life in addition to 
several other companies in his new plans 
and for the past three consecutive years 
he has qualified as president of the Old 
Faithful Club as that company’s leading 
personal producer. 


MOVE TO NEW OFFICES 

Two important agencies of the Lit 
coln National have recently occupied new 
offices. H. M. Holmes, general agent a 
Milwaukee, has moved into new quarters 
in 842 Banker’s Building of that city 
Rk. J. Beaman, Cincinnati general agent 
has new offices at 2706 Carew Tower. 


MORTON AGENCY HAS GOOD YEAR 

The Stratford Lee Morton Agency } 
the Connecticut Mutual Life in St. Lou's 
showed an increase of 20% in paid bust 
ness during 1932 as compared with 1931 
The agency ranked third among all Con- 
necticut agencies. 
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Connecticut Mutual’s 
Strong Position Shown 


PRESIDENT LOOMIS’ 


Assets Increase More Than $8,500,000; 
New Business Off Only 
6.5% Last Year 


REPORT 








In his annual report on the business of 
the Connecticut Mutual Life for 1932 
President James Lee Loomis revealed 
that in spite of general business condi- 
tions the company had an excellent year. 
New insurance paid for amounted to 
$102,173,000, a decrease of only 6.5% 
against a decrease of new life insurance 
for the country of 20%. Total payments 
ot policyholders and beneficiaries amount- 
ed to $28,970,000, which is more than in 
any previous year in the company’s 
eighty-seven years. Total premium in- 
come for 1932 was $32,784,000 and total 
income including investment income was 
$44952,000, both of which were only 
slightly under the figures for the previous 
year, the difference in total income being 
only about $8,000. 

President Loomis is widely recognized 
as an authority on finance and economic 
conditions. Because the country depends 
upon farm lands he believes they will 
gradually work out of the present prob- 
lems. 

The Connecticut Mutual has invested 
in city loans $23,362,000 or 11.40% of its 
assets. Real estate acquired in connec- 
tion with these loans at the end of the 
year amounted to only $569,522. 
Farm mortgages held by the company 
totalled $36,172,000 or 17.65% of the as- 
sets. Holdings of farm property totalled 
$6,661,000. These farms are rented to 
lesirable tenants and are being kept in 
a good state of cultivation. 

At the close of the year loans to policy- 
holders were $44,559,552 which was about 
$6,000,000 larger than the amount out- 
standing a year ago. There has been a 
substantial decrease in the amount of pol- 
icy loans in each quarterly period and 
repayments in cash are also on a rising 
scale for all the quarterly period of 1932. 

The Connecticut Mutual’s total admit- 
ted assets at the end of the year were 
$218,806,000, which is an increase of $8,- 
681,000. 

The company is carrying a contingency 
reserve of $3,406,575 and unassigned 
funds of $9,118,782, which is a substantial 
increase over the same funds last year. 

The company’s mortality experience 
last year was 58.37% compared with 
55.04% in 1931. The company’s average 
mortality for the past five years is 
37.63%. 


AETNA LIFE LEADERS 





Charles B. O’Connell and Barney L. 
Barnet of Austin Agency Had No. 1 and 
No. 2 Positions Country-wide in 1932 
The Austin Agency of the Aetna Life 
at 16 Court Street, Brooklyn, numbers 
among its representatives the first and 
second leading producers of the entire 
company. Charles B. O’Connell finished 
the year on the Aetna’s Life Leaders 
Bulletin in first position and Barney L. 
Barnet obtained second place. The Aus- 
tin Agency has shown a consistent annual 
gain in production since 1929. 


W. R. BEARDSLEE ELECTION 
The Brooklyn National Life last week 
elected William R. Beardslee assistant 


Secretary. Mr. Beardslee has been with 


the company for five years and for the 
pest two has been assistant to the vice- 
heme pas He is a graduate of Peddie 
School in New Jersey and attended Wil- 
before joining the Brook- 
lyn National. : ; 


A GEORGE T. WIGHT ILL 
Piece r. Wight, secretary and man- 
Teun the Association of Life Insurance 
esidents, Is confined to his home at 


Montelair, N. J. 











Sor Strenuous Men 


The next time a robust, healthy 
prospect tells you he doesn’t need 
insurance, try this on him. 


Ask him what assurance he has that he will 


not be work-weary and ready to quit at 
60 or 65. 


Then, when he admits that he can’t guarantee 
his state of mind and health that far 
ahead, suggest the Prudential Retire- 
ment Annuity Policy, which does guar- 
antee an Old Age of Independence and 
REST. 


Tell him how small payments 
now will acquire it. 





* STRENGTHOF. * 
/ GIBRALTAR / / 
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Che Prudential 


INSURANCE COMPANY OF AMERICA 
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G. R. Smith N ew Head 
Of Canadian Association 


LIFE UNDERWRITERS’ ELECTIONS 


New President Great West Life Repre- 
sentative in Halifax; R. G. Mc- 
Cuish, Vice-President 





The newly elected president of the Life 
Underwriters’ Association of Canada is 
G. Raymond Smith, C. L. U., representa- 
tive of the Great West Life in Halifax, 
N.S. R. George McCuish, C. L. U., Can- 
ada Life representative of Vancouver, 
has been named vice-president. They 
were elected at the annual meeting of 
the association held in Toronto last 
week. 

Mr. Smith has been with the Great 
West Life all of his business life, join- 
ing the company upon his return from 
overseas in 1919, when he was twenty- 
four years of age. In addition to having 
made a successful selling record he has 
done much for the advancement of the 
association cause in Canada. He was one 
of the first in the Dominion to win the 
C. L. U. degree, and by his writings and 
talks before insurance groups has aided 
the business substantially in an educa- 
tional way. 

Provincial Vice-Presidents 

The following have been elected pro- 
vincial vice-presidents of the Canadian 
association: W. E. G. McLagen, Sun 
Life; E. L. Churchill, Great West; J. E. 
Hallonquist, Imperial Life; C. S. Turner, 
Great West; Frank Robinson, Mutual 
Life of Canada; J. A. Vidal, Crown Life; 
P. M. Monahan, Canada Life; W. P. 
Moore, Confederation Life, and A. R. 
McInnis, Imperial Life. All are holders 
of the Chartered Life Underwriter desig- 
nation. 

The chairman of the membership com- 
mittee for the coming year is G. A. Ger- 
man, Crown Life, while A. L. Wright, 
Sun Life, is chairman of the board of 
directors; F. C. Hoy, Canada Life, hon- 
orary secretary, and H. C. Henderson, 
North American Life, honorary treasurer. 
The registrar is H. W. Gundy, Sun Life. 
The chairman of the active board of the 
Institute of Chartered Life Underwriters 
is W. S. Naylor, Dominion Life. 





EQUITABLE N. Y. 1932 STARS 





E. A. Woods of Pittsburgh Agency 
Leader; F. S. Goldstandt, Personal 

Production; W. L. Hedgpeth in Lives 

The Edward A. Woods Agency of 
Pittsburgh again led all Equitable So- 
ciety agencies for the year 1932, as has 
been the case for many years. The 
other agency leaders for the year were 
K. Van Winkle, Los Angeles; R. M. 
Ryan, Detroit; William L. Boyce, Syra- 
cuse; A. M. Embry, Kansas City, and M. 
C. Nelson, Des Moines. 

The leading individual producer for 
1932 was Fred S. Goldstandt of New 
York. Other leaders were: J. Morrell, 
New York; Theodore M. Riehle, New 
York; Samuel 1. Vogelson, Philadelphia; 
M. P. Brown, New York, and J. J. 
Kemp, New York. 

W. L. Hedgpeth of the Raleigh-Ro- 
anoke Agency, wrote the largest num- 
ber of cases during the year. He was 
closely followed by the following: M. J. 
Donnelly, Pittsburgh; R. Van Baalen, 
Philadelphia; H. M Carlson, Des 
Moines; H. S. White, Charlotte, and A. 


kK. Light, San Francisco. 


ADDRESS BY VAN SCHAICK 
George S. Van Schaick, superintendent 
of insurance in New York, will be one 
of the principal speakers at the annual 
dinner of the Real Estate Board of New 
York, to be held at the Hotel Commo- 

dore on Saturday evening, February 4 


HEAR PENNY IN TORONTO 
W. Stewart Penny, superintendent of 
agencies in Canada for the Sun Life, was 
guest-speaker at yesterday's luncheon of 
the Lite Underwriters’ Association of 
Toronto, held at the Royal York Hotel. 
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Massachusetts Mutual 
Has Large Asset Gain 


CONTINGENCY RESERVES RISE 





President W. H. Sargeant’s Report 
Shows Company’s Mortality Con- 
tinues Favorable 


In his annual report on the business 
of the Massachusetts Mutual Life for last 
year President William H. Sargeant 
showed the excellent condition of the 
company in all departments. The com- 
pany had an increase in total assets over 
the previous year of $22,722,000, the total 
assets amounting to $449,621,000. The 
company carries total contingency re- 
serve funds of $20,349,550. 

New paid for life insurance was sold 
during the year to the amount of $158,- 
839,000, the insurance in force at the 
close of the year amounting to $2,071,- 
447,000. In addition the company is mak- 
ing annual payments to annuitants 
amounting in the aggregate to $842,000. 
The mortality experience was favorable, 
being 54.5% of the expected which was 
about the same as previous years. The 
average yield on total invested assets was 
5.45% gross. 

In commenting on the business of the 
company for the year President Sargeant 
points out that one of the factors that 
affects the amount paid to policyholders 
as dividends is the taxes assessed upon 
the company. These have increased 
greatly with all companies and it is esti- 
mated by President Sargeant that in 1933 
the company will pay in federal, state 
and othér taxes no less than $1,542,000. 





LARGER DIVIDENDS 





Massachusetts Mutual Average Increase 
of 5%; W.A. Rawlings Second Vice- 
President in Charge of Mortgage 
Loans 

At the annual meeting of Massachu- 
setts Mutual directors Wednesday there 
was adopted a dividend scale beginning 
June 1, 1933, and ending May 31, 1934, 
providing for an average increase to 
policyholders of 5%. Wm. A. Rawlings 
was elected second vice-president, in 
charge of mortgage loans; Bert Mount 
succeeds him as superintendent of loans; 
John F. Handy is associate counsel, suc- 
ceeding the late Louis Danziger. 





PROMOTED BY MUTUAL BENEFIT 


Edward O. Stanley, Jr.. Who Joined 
Company in March As Associate 
Counsel, Named Counsel 
Edward O. Stanley, Jr., associate coun- 
sel of the Mutual Benefit Life since last 
March, has been appointed counsel and 
now shares that distinction with David 

Kay, Jr., vice-president. 

Mr. Stanley was for several years affi- 
liated with the law firm of Pitney, Har- 
din & Skinner, of which President John 
R. Hardin of the Mutual Benefit is a 
member. A native of Boston, Mr. Stan- 
ley is a Princeton and Columbia Law 
School graduate; has served several 
terms as city counsel of East Orange, N. 
J., and as a member of the Essex County 
Board of Elections. 








CELEBRATES 81ST BIRTHDAY 


J. C. Cummins, executive adviser of the 
Equitable of Iowa, celebrated his eighty- 
first birthday on January 15. Mr. Cum- 
mins has served the company for more 
than forty-two consecutive years, was 
secretary and then president before be- 
coming executive adviser fourteen years 
ago. 





M. E. O’BRIEN ORGANIZING CO. 


M. E. O’Brien, formerly agency man- 
ager for the Maccabees in New York and 
one time president of the Detroit Life, 
has returned to Detroit where he is now 
organizing a new company to be known 
as the Jefferson National Life. 





Diversification of 


Canada Life Assets 


The following table shows the diversification of the 
Company’s assets as at the 3lst December, 1932: 


% of Total 
Ledger Assets 


Cash, Government and Municipal 

Bonds, Canada, United States 

and Great Britain.............. 28.1% 
Other Government Bonds........ 6 
Public Utility Bonds............. 10.3 
Railroad Bonds ................. 1.2 


Newsprint Company Bonds....... 9 
Realty Company Bonds.......... 1.6 
Other Corporation Bonds......... 1.9 


Preferred and Guaranteed Stocks. 2.3 
Stocks of Canadian Banks and 
Trust Companies .............. 1.6 


Other Common Stocks........... 2 
I eee 27.9 
ee er ree 18.3 


Real Estate (including the Com- 
pany’s Buildings) .............. 5.1 


100.0% 
TOTAL ASSETS OVER $215,000,000 


86 years in business. 
Only seven other life Companies as old. 
44 years in the United States. 


Stands 18th out of 300 Companies according 
to latest figures available (total assets). 


One of only 51 Companies licensed in New 
York. 


Dividends paid to policyholders every year 
for 84 years. 


Dollar for dollar reserves maintained 


in the United 
The Canada 





States. 
Life 


“A” RATING BY BESTS Jy ot 








Company 








Missouri State Report 
Shows Strong Position 


REVIEW BY PRESIDENT NARDIN 





Assets Increased and Surplus To Policy. 
holders Enlarged Over Last 
Year 





The annual statement of the Missoyr; 
State Life which was presented at the 
stockholders meeting last week shows 
the company to be in excellent condition 
in spite of the combination of a difficult 
year for all production activities and the 
special handicaps of the factional differ. 
ences under which the company has |,- 
bored during the year. This combina- 
tion of adverse influences is reflected in 
the decrease of insurance in force from 
$1,124,983,000 at the close of 1931 to $981,- 
201,000 at the end of last year. To coun- 
ter balance this somewhat the company’s 
production department has made syb- 
stantial gains during recent weeks with 
the return of confidence in the present 
administration of the company due to 
the elimination of friction in its affairs, 
Substantial savings by economies have 
been made. 

The financial statement shows assets 
increased somewhat over the previous 
year and are shown at $155,248,000. The 
ratio of assets to insurance in force in- 
creased from 13.8% to 15.9%, a gain of 
about 16%. The policyholder has greater 
protection today than at the close of last 
year. Surplus for the protection of pol- 
icyholders increased substantially to 
$7,735,000. Deducting $5,000,000 in capi- 
tal stock the company has $1,245,000 in 
free surplus, $850,000 contingency re- 
serve for investments and $640,000 ap- 
portioned for dividends to policyholders. 

The new paid for insurance in 1932 
amounted: to $111,481,000 against $157, 
237,000 in 1931. 

In his report to the stockholders Presi- 
dent William T. Nardin expressed the 
belief that the contemplated five-year 
voting trust agreement _to stabilize the 
management of the company and remove 
it from the field of stock speculation will 
be consummated at an early date and he 
stated it would be beneficial to the com- 
pany. 





JOINS SANBORN AGENCY 





F. Douglas Armstrong Was One of 
Leading Figures in Shoe Manufac- 
turing in New England 
The fact that F. Douglas Armstrong, 
at one time one of the best known shoe 
manufacturers in New England had en- 
tered life insurance created an unusual 
amount of interest in Boston. Starting 
in the shoe business as a cutter for % 
a week he raised himself to a position 
where the personal and business insur- 
ance he carried reached $500,000. As 2 
salesman in the shoe business for years 
he was an extraordinary success. He 1s 
a Dartmouth man and after being sales 
manager of the Creighton Co. he became 
vice-president of two shoe manufactur- 
ing concerns. Altogether, he spent 
twenty-two years in the shoe business. 

His entrance into life insurance is with 
the Paul C. Sanborn Agency of the Con- 
necticut Mutual. A dinner given to him 
at the Algonquin Club, Boston, by his 
former business associates was attended 

by seventy. 





F. B. RELYEA RECOVERING 

Assistant Actuary F. B. Relyea of the 
Bankers Life of Des Moines who has 
been confined to a hospital since before 
Christmas, has shown marked improve 
ment recently, and his fellow officials 
are hopeful of his early return to his 
duties. 





COOLIDGE MEMORIAL SERVICE 
Edward D. Duffield, president of the 
Prudential and acting head of Princeto? 
University, will deliver the eulogy at the 
public memorial service for the late Cal- 
vin Coolidge to be held next Sunday 
afternoon in the Newark Elks’ Club. 
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Central States Life 
Control May Change 


AT ANNUAL MEETING FEB. 14 





Missouri Insurance Department Repre- 
sentative Acted With Management; 
Pres. McVoy Holds Majority Stock 





St. Louis, Jan. 25.—A. C. Good, exam- 
iner for the Missouri Insurance Depart- 
ment, who had been representing the de- 
partment in the management of the Cen- 
tral States Life has been withdrawn by 
Superintendent Joseph B. Thompson. 
Explaining the withdrawal of Good, Su- 
perintendent Thompson said he had re- 
ceived assurances from the company’s 
board of directors that neither the board 
nor any of the officers would take action 
looking toward a major change in the 
company’s affairs prior to the annual 
stockholders meeting on February 14. 

George T. Priest, an attorney for the 
company confirmed Thompson’s state- 
ment that plans for a reorganization of 
the company at the annual meeting have 
been perfected. As the company is in 
sound financial condition there is no ne- 
cessity for the departmental participa- 
tion in its administration. 





Control of the Central States Life of 
St. Louis was expected to pass into the 
hands of strong financial and insurance 
interests at the annual meeting of its 
stockholders to be held February 14. In 
the meantime A. C. Good, an examiner 
for the Missouri Insurance Department, 
was representing State Superintendent 
Joseph B. Thompson in the management 
of the company. 

In recent months the Central States 
Life has experienced excessive demands 
for policy loans and cash surrenders and 
at times has been forced to borrow to 
raise needed cash. It is understood to 
have borrowed $1,000,000 from the Re- 
construction Finance Corporation and 
an additional $1,000,000 from banks. It 
has also been hampered locally by some 
untimely gossip concerning its internal 
affairs. 

At the close of 1931 the company had 
admitted assets of $18,123,210, net re- 
serves of $15,032,660 and $122,289,083 of 
insurance in force. The company was 
organized on June 5, 1909, and started 
business on November 4, 1910. It has 
$400,000 capital and closed 1931 with $1,- 
272,701 of capital and surplus. Its com- 
plete official statement as of December 
31, 1932, has not yet been released. 

Stock control of the Central States 
Life has been held by President James 
A. McVoy and Vice-President George 
Graham. The company has 80,000 shares 
of stock outstanding. President McVoy 
is said to hold 30,105 shares of stock 
while Mr. Graham’s holdings have been 
listed at 16,000 shares. Much of this 
stock is said to be up as collateral for 
personal loans to the officers obtained 
Irom various banks and life insurance 
companies and it is reported these con- 
cerns will be interested in the reorgani- 
zation to be effected on February 14. 





Kentucky Home Receivership 
Dropped; Meeting Postponed 


The stockholders meeting of the Ken- 
tucky Home Life of Louisville sched- 
uled for last Tuesday was postponed to 
enable a program to be worked out that 
would be satisfactory to all interests. 
he Insurance Department agreed to the 
dismissal of the temporary receivership 
action which was brought last week. 
The resignation as president of Mayor 
William B. Harrison of Louisville has 
€en presented but not acted upon until 
there is an agreement between Louisville, 
St. Louis and New York interests on the 
uture course and set-up of the company. 





BANKERS NATIONAL LEADER 
The presidency of the Master Pro- 
ducers Club of the Bankers National Life 
or 1932 has been earned by Harry J. 
Baker of Everett, Mass. 


DASA DAAAAAA SAAS AS 


Dear Fad 








Ir you had as good a holiday season as I, something tells me there will 
be a new refrigerator in every kitchen and two policies in every safety 
deposit box by April. 


Right at the moment, I’m all pepped up. The Christmas and New 
Year’s cheer has something to do with it, I suppose, but mostly it’s 
caused by some new dope from U. C. L. 


You remember our sales plan on Education Policies — the one I used 
on you? Well, we have another “merchandised selling” outfit now, and 
it sure is taking hold! By the time all our featured policies get going 
under this plan, I’ll be an A-1 salesman. Anyone could be! 


Another thing. Every day I’m realizing more and more how U. C. L. 
radio and magazine advertising is giving me sales tools that make all 
the difference between success and failure. As the Home Office Flying 
Squad said on its last trip around the circuit, “The regular appearance 
of the advertising helps to keep the policyholder sold on Union Central 
Life, and prepares the way for his buying more insurance later on.” 


And finally, I’ve up and got ambition! Yes sir —I was reading over 
the list of agents who wrote their half million in 1932, and I’ve vowed 
that some day, be I old and hoary or sparkling with youth, I’ll wear the 
solden key and rub elbows with the members of the Union Central 
$500,000 Club! 


YOUR OLD ROOMMATE, 
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“Stress i aadiaiet Side 
More,” Says Stevenson 


SEES THIS ANGLE NEGLECTED 





Gives Agent Opportunity to Call On Old 
Policyholders; Hubbard Hoover 
Gives Practical Tips 





That the investment value of life in- 
surance has been often neglected in the 
past by agents in their sales presenta- 
tions was stressed by John A. Stevenson, 
vice-president of the Penn Mutual, in 
speaking at the closing session of the 
sales course sponsored by the Life Un- 
derwriters’ Association of New York City 
Thursday of last week. The meeting was 
held in the Metropolitan Life auditorium. 
The other speaker at the session was 
Hubbard Hoover, a leading Mutual Life 
agent who has been teaching insurance 
at the College of the City of New York. 

Mr. Stevenson admitted that he also 
had been at fault in neglecting the invest- 
ment side of the picture in the past 
but that experiences of the last few years 
have well demonstrated to him the in- 
vestment worth. “It has been brought 
home to me that very few people, indeed, 
are able to manage money,” the speaker 
asserted. “Many know how to make it 
but in making it they don’t have the time 
to figure out how to invest it to advan- 
tage. They had better let someone else 
do their investment worrying for them, 
and who is better able to do this than 
the life insurance companies. 

“The investment angle gives the agent 
an opportunity to call back on many of 
his old policyholders today. Many of 
them have had big losses in the last few 
years and they want security more than 
anything else. They were taught that 
life insurance is protection and compara- 
tively few yet appreciate that it is also 
an investment in every sense. Agents 
should point out to them that the life in- 
surance return is the greatest possible 
when all elements of risk are eliminated.” 

Suggests Graphic Method 

How life insurance well fulfills the 
requisites of a perfect investment was 
described in detail by the speaker. He 
pointed out that people want something 
which is secure, that now that is their 
first question when considering invest- 
ment. He recommended the graphic 
method of presenting the investment 
picture, carrying booklets or other liter- 
ature which show in detail how the com- 
pany’s money is invested. 

“Because of their huge premium in- 
come companies seldom need to sacrifice 
any of their holdings,” Mr. Stevenson 
pointed out. “This point is not appre- 
ciated generally. People often ask me 
why life insurance companies can feel 
so confident when other businesses are 
so worried. I then cite the importance 
of the continuity of income of the com- 
panies. Also, agents would do well to 
stress the benefits of state regulation and 
inspection. That is a great protective ele- 
ment for the business. And they would 
do well to consider more the benefits 
which accrue from the various associa- 
tions at work in our business—the life 
underwriters, medical directors, life presi- 
dents, etc. Our business is exceedingly 
well supervised and with a minimum of 
interference.” 

Annuities Popular 

Mr. Stevenson also stressed the growth 
in popularity of annuities and urged the 
New York agents to study the uses of 
the various annuity contracts and be able 
to apply them when necessary. Many 
former investors have learned their les- 
son, he said, and will buy annuities to 
help get back what they lost in other 
channels. The Penn Mutual executive 
declared that he does not believe that 
an agent should specialize in annuities 
but that he should thoroughly understand 
them so that he is prepared when the 
proper cases present themselves. Keep 
in mind that old saying of Victor Hugo’s 
He said: “The misery of an old man is of 
interest to no one.” 

There were a number of sound point- 
ers in the lecture given by Hubbard 

(Continued on Page 14) 
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Twenty-Seventh Annual Statement 


December 31, 1932 


The Midland Mutual 
Life Insurance Company 


Columbus, Ohio 





ASSETS 
Cash $ 316,532.82 
U. S. Government Bonds $1,175,527.50 
Bonds of Municipalities and other 


Governmental Agencies (None in 





default) 528,611.25 1,704,138.75 
Loans with U. S. Bonds as Collateral 38,000.00 
Mortgage Loans 13,675,795.98 
Policy Loans 4,104,401.76 
Premium Notes, secured by policy reserves 356,417.96 
Real Estate (reduced to sound values) including 

$72,074.54 sold on contract 573,254.02 
Accrued Interest and Rents 323,234.91 
Net Deferred and Unreported Premiums 458,481.09 
Other Assets 53,775.91 
Gross Assets $21,604,033.20 
Non-Admitted Assets 71,165.56 
Total Admitted Assets $21,532,867.64 

LIABILITIES 

Policy Reserves $17,455,631.74 
Policyholders’ Funds left with Company 1,284,198.93 
Death Claims Due and Unpaid None 
Death Claims, Proofs Incomplete 83,830.51 
Disability Claims, Proofs Incomplete and Unpaid 29,024.35 
Reserve for Disability Claims Incurred but not 

Reported 22,500.00 
Matured Endowments none Election of Settle- 

ment Option 12,412.00 
Policyholders’ Dividends Due 37,073.75 
Held for Future Apportionment and Payment of 

Policyholders’ Dividends 726,987.53 
Reserve for Taxes 56,283.00 
All other Liabilities 132,983.67 
Capital Stock $ 300,000.00 
Surplus and Contingency Funds 1,391,942.16 
Policyholders’ Surplus 1,691,942.16 
Total -........ $21,532,867.64 


Insurance in Force (Paid-for Basis) $106,605,512 
Mortality ratio 43.5—Net interest earned 5.1% . 


“Its Performances exceed its promises” 
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Largest $500,000 Club 
Meets Monday at Mianj 


UNION CENTRAL 1933 LEADERs 





Herman Stark, Company Leader Fo, 
Year, to Open Meeting; President 
Cox on Program 





The annual convention of the $500,0% 
Club of the Union Central will be helg 
at Miami Beach, Fla., starting next Mon. 
day and running for three days. The 


1933 membership of the club is the larg. 
est in the history of the organization, 
Its fifty-four members produced a total 
of more than $30,000,000 in life insurance 
sales during the year. 

The meeting will be opened by Herman 
Stark of the Charles B. Knight Agency 
of New York City, president of the 1933 
Club, by virtue of having made the best 
sales record during the year. Julian Y. 
Boehm, of Atlanta, is vice-president of 
the club. Among the speakers and their 
subjects scheduled for the opening day 
of the meeting are: Wendel F. Hansel. 
man, assistant superintendent of agen- 
cies, who will discuss “The Evolution of 
Merchandized Selling”; J. W. Rivers and 
Paul Hommeyer, district supervisors, 
joint discussion, “The Agent’s Part in 
Merchandized Selling”; Howard Hender- 
son, J. Walter Thompson Company Ad- 
vertising Agency, “Advertising’s Part in 
Merchandized Selling”; Jerome Clark, 
vice-president, “Merchandised Selling as 
Applied to 1933.” 

At a banquet to be held Monday night 
at the Flamingo Hotel, Vice-President 
Clark will present the club insignia to 
sixty-seven members, including thirteen 
manager members. 

President W. Howard Cox will be the 
chief speaker on the Tuesday morning 
program, which also includes addresses 
by Dr. William Muhlberg, vice-president 
and medical director, and E. E. Hard- 
castle, chief actuary. Following the 
scheduled addresses there will be an 
agents’ conference presided over by 
Charles A. Blatchley, of New York City. 
The Tuesday afternoon session will be 
an agents’ conference and informal ex- 
change of selling methods and _ ideas. 
Theodore Bumiller, of the Cincinnati 
agency, will preside at this discussion. 


EQUITABLE OF IOWA LEADERS 


Three New York City Agents, J. A. 
Mason, E. R. Burry and W. J. 
Smith Led Company in 1932 

Three New York City agents of the 
Equitable Life of Iowa led the entire 
production forces of the company in 1932. 
James A. ee was in first place; E.R. 
Burry in second, and W. J. Smith, third. 

Mr. Mason has made a fine record in 
his ten years’ association with the com- 
pany. In 1932 he was given a_ signal 
honor among all Equitable of Iowa 
agents, the Hall of Honor Award, for 
being “that agent of ten consecutive 
years of service, who during the past five 
years has been ‘first among all agents in 
production, conservation and average 
size of policies.” Mr. Mason secured 
$426,960, or 70% of his 1932 production 
in the Equitable, from policyholders. 
Both Messrs. Burry and Smith also wrote 
a large percentage of their 1932 business 
on policyholders. 








NEW UNION LABOR ANNUITY 


A new retirement annuity contract has 
been announced by the Union Labor 
Life of Washington, D. C. The contract 
provides for a self-pension plan with an- 
nuity payments to begin at any age from 
fifty to seventy years. No medical is 
required except when the disability 
waiver of premium clause is applied for. 


SHOW INCREASE IN 1932 


Twenty-six agencies of the Kansas City 
Life, representative of various parts 0 
the country, exceeded their 1931 produc- 
tion in 1932. There were many more 
agencies that lacked but a few thousand 
of exceeding 1931. 
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Massachusetts Mutual Life 


Insurance Company 


Springfield, Massachusetts 
Organized 1851 





ABSTRACT FROM 
EIGHTY -FIRST ANNUAL REPORT 


For the year ended December 31, 1932 





Admitted assets - - - - - - - $ 449,621,074 


Policy reserve and other liabilities- - - 431,560,782 
Investment depreciation reserves - - - 2,289,258 
Surplus, Massachusetts standard - - - 18,060,292 
Received for premiums - - - - - - 67,731,021 
Total imcome - - « + «+ # & # ~ 107,892,286 


Dividends paid and credited policyholders 14,630,393 
Total payments to policyholders and 


beneficiaries - - - - - - - - - 61,578,526 


\ 


158,839,725 
2,071,447,/13 


New insurance delivered- - - - - 
Total insurance in force - - - - - 


\ 
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Goldstandt Builds Sac Ideas On 
Man’s Inability To Manage Money 


Although Fred S. Goldstandt isn’t par- 
ticularly enthused over his results in 1932 
he is naturally pleased that he led the 
field forces of the Equitable Life Assur- 
ance Society for the year. He has had 
better years, as far as personal produc- 
tion goes, but never before has he stood 
at the top of the company’s annual honor 
And that means something 
who has spent twenty-five of his forty- 


roll, to one 


three years in the business of life insur- 
ance. 

Now an urbane New Yorker Gold- 
standt was for many years general agent 
for the Equitable in Oklahoma. He made 
a fine record in the Southern state, part 
of the time as active partner in the firm 
of Engelsman & Goldstandt. His pre- 
vious partner, A. D. Engelsman, is an 
uncle of Ralph G. Engelsman, Penn Mu- 
tual general agent. Goldstandt was one 
of the leading personal producers of the 
section and among other things president 


of the Oklahoma Association of Life 
Underwriters. 
His transfer to New York City was 


made in August, 1926, and Goldstandt was 
not long in making his presence felt in 
the metropolitan field force of the com- 
pany. For one thing he traveled in dis- 
tinguished company—that is, took office 
space with Theodore M. Riehle, business 
insurance expert who is now a vice- 
president of the National Association. 
For another, he continued to write big 
business, set himself up as a million- 
dollar producer from the start. He has 
several times qualified for the Two Mil- 
lion Corps of the Equitable and that is 
why he can’t get such a big thrill out of 
paying for $1,300,000 with the company 
in 1932. He wrote considerable outside 
business, however; and insured fifty-four 





GOLDSTANDT 


FRED S. 


indicating that he writes 
as volume. 


lives last year, 
numbers as well 
Comes From Insurance Family 

F. S. Goldstandt comes from a life in- 
surance family. His father, now de- 
ceased, was in the business for many 
years in Oklahoma. His brother, Guy 
L., is now an assistant manager for the 
Equitable in the Jamison Agency in Ok- 
lahoma and the largest producer in Okla- 


homa the past two years. A cousin, 
Fred A. Deichcmann of Kansas City, has 
long been one of the Equitable’s premier 


producers. 
Strongly sold on the 
standt has induced many 


business Gold- 
men to make 


life insurance their life work. Two of 
the present five superintendents of 
agencies of the Equitable Society, in 
fact, entered the business through his 


These men, William M. 
Rothermil (Central Department) and 
Francis B. Runyon (Eastern Depart- 
ment), were his captain and lieutenant 
respectively in the U. S. Army during 
the World War, and after the war joined 
the ranks of the Equitable. Mr. Rother- 
mil trained under Mr. Goldstandt in 
Oklahoma. 

In a way the New York producer oc- 
cupies a unique position. He holds a 
general agent’s contract, but has no or- 
ganization; operates independently, ac- 
cepting business occasionally from brok- 
ers. The Equitable made him a general 
agent when he was twenty-one years of 
age. 


persuasion. 


Slant on Today’s Selling 


Adapting his sales technique to fit in 
with conditions the Equitable 1932 star 
has lately been specializing in annuities 
and investment life insurance. He sees 
these as the big field at the present time 
for life underwriters; is confident there 
is still plenty of money in the country, 
and that the agent’s job is to find where 
it is. Goldstandt’s selling ideas are based 
on the premise that “it is twice as hard 
to keep money as to make it.” Of all 
possessions cash is the hardest to 
manage and the easiest to lose, he says. 
Faced with the problem of placing cash 
in productive channels, the ordinary man 
can hardly do better than to put his sav- 
ings in life insurance and annuities. 

Annuities are now only beginning to 
be properly appreciated, Goldstandt be- 
lieves. He sees many uses for them and 
is spending more and more time on pre- 
paring sales presentations built around 
them. 

One of his views which has been wide- 
ly quoted was that given last August 
when he spoke before the Million Dollar 
Round Table in San Francisco. It was 
to the effect that the man who has an 
adequate amount of insurance coverage 
and a substantial annuity has a moral 
right to speculate. The Equitable leader 
has written considerable business using 
this argument. He has found also that 


654 Madison Avenue at 60th Street 
New York City 


the annual premium deposit annuity, if 
referred to as an “accumulative Capital 
annuity,” usually will draw the curiosity 
of prospects. 

Another thought of the Equitable 
star’s on present-day selling is that cold 
canvass is unnecessary except in occa- 
sional cases. Goldstandt works almost 
entirely on the endless chain method. He 
usually gets personal introductions or, at 
least, letters of introduction, and sees the 
majority of his prospects by definite ap. 
pointment. Everything is done on q 
strictly business-like basis. 

Outside of insurance the chief interest 
of the New York producer is bridge. He 
plays a fine game and has played with 
most of the well-knowns in tournaments. 
He is a member of the New York 
Bridge Whist Club and the Park Bridge 
Club; also of the Pine Ridge Country 
Club and the Metropolis Club. He has 
many other social contacts in the me. 
tropolis—is a Mason and an Elk. Among 
other insurance affiliations he is on the 
Underwriters’ Advisory Council of the 
Equitable Trust Co., and vice-president 
of the General Agency Association of the 
Equitable Society. 





MENCKEN PRINTS FINE ARTICLE 


An article in the American Mercury 
for December by G. W. Fitch, entitled, 
“One Way to Security in Old Age,” is 
one of the best life insurance articles 
which has yet been published in any 


magazine and is a fine argument for an- 
nuities and insurance. The article is 
in marked contrast to one run a year 


or so ago in which various features of 
life insurance were criticized. The edi- 
tor of the American Mercury is Henry L 
Mencken. 





MUTUAL BENEFIT DIRECTORS 
Three directors were re-elected for a 
term of four years at the annual meet- 


ing of the Mutual Benefit Life Insur- 
ance Co. January 16. They are Henry 
Atha. C. Weston Bailey and Edward 


O. Stanley. 


MANHATTAN. LIFE INSURANCE COMPANY 




















Tuomas E. Lovesoy, President Founded 1850 
EIGHTY-SECOND ANNUAL STATEMENT—JANUARY Ist, 1933 
ASSETS LIABILITIES 
*Bonds and Stocks ee $ 1,813,671.00 EELS SAL $18,168,513.00 
Mortgage Loans .200........--..-...0sc2cecececececeeeceeeeeeeeeeeeeeee 9,651,573.48 Amount set aside as required by law to guarantee 
First Mortgages on Real Estate . policy obligations. , 
Real Estate. 1,683,933.58 a apportioned to Policyholders......_.... 127,803.70 
ee a 334 65 kee ee — 182,306.15 
Loans and Liens on RE eee ... 5,866,334. Death, disability and matured endowment claims 
Cash on Hand and in Banks... 603,731.99 pending settlement, and reserve for unreported 
Premiums Deferred and in course of collection... 304,858.29 claims. 
Interest and Rents Due and Accrued and all other Other Policyholder tice nicinentineastersnetie 580,321.18 
I ne eS cs cntanenannatctaneddeit 407,530.09 Proceeds of policies and dividends left with Com- 
pany, present value of future payments on dis- 
ability claims, and other funds held for 
policyholders. 
Premiums, Interest and Rents paid in advance______. 130,930.57 
Federal and State Taxes payable in 1933... 49,500.00 
MT I 146,820.50 
Contingency Reserve... 100,000.00 
LTT TER Ee ee 100,000.00 
Unassigned Funds ......... 745,437.98 945,437.98 
Total Admitted Assets __ aiaaroal $20,331,633.08 Gre Mere ree eee $20,331,633.08 
Payments to policyholders plus the amount now held for their benefit is 
$137,699,252.84—this sum is $8,392,975.00 in excess 
of total deposits made by policyholders. 
* The Company owns only $55,000.00 in Stocks (500 Shares West Penn Power Co. 6% Cum. Preferred). Stocks 


and Bonds are valued as specified by the National Convention of Insurance Commissioners. 
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“Hats Off To Past; Coats 

Off To Future,” Davis 
MANAGERS APPLAUD SLOGAN 
Penn Mutual Vice-President Pleads 


Strong Leadership; E. W. Allen 
Re-elected by Association 








Frank H. Davis, back in harness again 
as vice-president of the Penn Mutual 
Life, and in better health and spirits 
than he has been for a decade, follow- 
ing recuperation on his ranch from ill- 
ness, received an ovation at the annual 
luncheon meeting of the Life Managers’ 
Association of Greater New York, Hotel 
Pennsylvania, on Tuesday. From the 
ranch he brought epigrams, anecdotes, 
stories, all of which he used in vivid 
illustration to drive home points. 

“Hats off to the past and coats off for 
the future,” he offered as his life in- 
surance slogan for 1933. About 130 were 
present, including W. W. Klingman, 
vice-president of the Equitable Life As- 
surance Society. 

Fundamentals Remain the Same 

Inability to meet changed conditions is 
one of the most fruitful sources of busi- 
ness failure, Mr. Davis declared. This 
is true in the life insurance business as 
in any other business. At the same time, 
while superficial things have changed, 
fundamentals have not, the speaker add- 
ed. The general agent’s responsibility to 
see that men under contract are equipped 
for the work they do has not changed. 
New men, said the speaker, need more 
than a course in fundamentals and sym- 
pathetic interest in understanding of 
their difficulties which enables them to 
appreciate that there is a real desire on 
the part of the general agent to lead 
them toward creditable achievement. 

“It seems to me,” continued Mr. Da- 
vis, “that one essential difference between 
the present atmosphere in which men 
work and that of a few years ago is that 
the ‘feelings’ of men are nearer the sur- 
face than they were then. Therefore, 
the general agent or manager who is to- 
day relating himself most helpfully to his 
agents is, in my judgment, the man who 
encourages as he educates. Agents must 
be trained in proper selling methods. But 
today, more than ever before, the general 
agent must have a sympathetic under- 
standing of the agents’ personal prob- 
lems as well as their office responsibili- 
ties. 

“Among financial experts there is a 
difference of opinion as to whether this 
is the best market to stay out of that 
the country has ever known, or whether 
the man who has money now has un- 
surpassed investment opportunities. In 
my opinion, no such question can be 
raised about the opportunities inherent 
in agency building. When President 
Hoover’s Committee on Social Trends 
reported recently that one man in ten 
dies a pauper, there can be no question 
about the fundamental need for the 
product which we offer to the public. 
The financial records of life insurance 
companies which do business in New 
York State have formed one of the 
bright spots in the dark days of eco- 
nomic disaster.” 

E. W. Allen Re-elected President 


At the head table were Edward W. 
Allen, president of the association; Ju- 
lian S. Myrick, former president; Louis 
A. Cerf, Jr., vice-president; William J. 
Dunsmore, secretary-treasurer, and the 
newly elected committee chairmen: 
Frank W. Pennell, Charles E. DeLong, 
Ben Hyde, H. Arthur Schmidt, William 
R. Collins and W. W. Klingman. 

The 1932 officers were all re-elected 
for the coming year, and the entire com- 
mittee personnel submitted by the nomi- 
nating committee, as reported in The 
Eastern Underwriter last week, unan- 
ously elected. A resolution reducing 
annual dues from $10 to $5 was passed. 

President Allen, in thanking the man- 
agers for their vote of confidence, assert- 
ed that there never was a time when life 
surance men could feel prouder of their 
business than the present, that they 
should derive a lot of confidence from 


Canada Life Assets Now 
Exceed $215,000,000 


The annual statement of the Canada 
Life Assurance Co. shows total assets 
of more than $215,000,000. The company, 
which is in its eighty-sixth year in busi- 
ness, has been operating in the United 
States for forty-four years. 

The Canada Life has 28.1% of its as- 
sets in government and municipal bonds 
of Canada, United States and Great Brit- 
ain, and in cash. 27.9% of its assets are 
in mortgages and 10.3% in public utility 
bonds. The company has paid dividends 
to policyholders every year for thirty- 
four years. 





LED IN PREMIUMS 
The Prosser & Homans agency, Equi- 
table Life Assurance Society, led the 


Society in premiums in Greater New 
York for 1932. 





realization of how their institution has 
withstood the economic upheaval. 

Before reading the report of the nomi- 
nations committee Julian S. Myrick, for- 
mer president of the association, said 
that insurance men should use all their 
influence in trying to keep the country 
on the gold standard and awav from 
inflation measures. 


Join New Brandwein 
Agency in New York 


CONTINENTAL AMERICAN BRANCH 





Clinton Leslie Named Associate Mana- 
ger; Joseph F. Fein and Bernard 
Berry to Develop Units 





Samuel Brandwein, newly appointed 
manager for the Continental American 
in mid-town New York, will have the 
assistance of several experienced life in- 
surance men in building his agency. His 
associate manager is Clinton Leslie, who 
has represented the Continental Ameri- 
can for the last year and a half as man- 
ager in Newark, N. J. Mr. Leslie was 
previously branch manager for the Equi- 
table Society in Patterson, N. J., for 
eight years. 

Others associated with the new agency 
are Joseph F. Fein and Bernard Berry who, 
will develop their own units under Mr. 
Brandwein’s management. Mr. Fein has 
been in life insurance for fifteen years. 
He was for a time manager in New Jer- 
sey for the Jefferson Standard and later 
superintendent of agencies for the In- 
dependent Life at Nashville. More re- 
cently he was production manager of 
the Greenbaum Agency of the Aetna Life 
in New York. Mr. Berry, who also has 


IMPROVE LAPSE RATIOS 


Northwestern National Agents Made 
Successful Conservation Drive in 1932; 
Yerxa and Powell Leaders 


The drive made during 1932 by North- 
western National Life to reduce lapse 
ratios of its fieldmen came to a success- 
ful close last week when a total of $5,073 
was paid out in additional compensation 
to agents who improved their renewal 
records over the previous year. 

Howard W. Yerxa of the White & 
Odell agency turned in the best record 
when all of his first year business ex- 
posed to lapse during 1932 renewed. J. P. 
Powell, general agent at Memphis, Tenn., 
won the largest amount of additional 
compensation when he qualified for a 
total of $1,051 by making substantial im- 
provement over his 1931 record. 








had a broad experience in the business, 
was with the Travelers in New York 
before joining the Continental: American. 

The agency was officially opened 
Thursday of last week by a house-warm- 
ing in the new offices, 401 Graybar 
Building. Many insurance friends of the 
new Continental American manager at- 
tended. The company’s home office was 
represented by Vice-President George A. 
Martin, and William A. Conway, director 
of education. 





1933 


























ALL SIGNALS SET “ 


tials to success. 


QO”! 


For every alert, up-and-going life insurance man, the year 1933 
holds unusual opportunity. All signals are set “Go”! A pre- 


determined goal and a weli planned program are two prime essen- 


The Missouri State Life offers a full kit of up-to-the-minute working 
tools—liberal agency contracts, prompt underwriting service, help- 
ful field cooperation, and policies to meet every need—Life, 


Accident & Health, Group, Salary Savings. 


A Good Company to Represent 


issouri State Life 


Insurance Company 


St. Louis, Missouri 
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Practical Suggestions tof 


Don’t try to write 

In Regard the big cases too 

To Big quickly, advises the 

Cases Fidelity Field Man. 

You cannot jump into 

the higher class; but you can climb into 
it. 

The crude attempt of an agent, who 
has been writing around the $3,000 mark, 
to seek acquaintance with all the $30, 
000-a-year men of his town would not get 
him far. But he can take the first $5,000 
case he writes and cultivate not only this 
policyholder but his friends. 

Then at the end of a year he will 
probably find that he has some $8,000 or 
$10,000 cases to treat in the same way. 
The surest approach is through the pros- 
pect who has been written to the bigger 
prospects of his acquaintance. 


i 

Two of the impor- 

Opening tant points brought 
And out by speakers at 

Closing the recent sales 


course sponsored by 
the Life Underwriters’ Association of 
New York City were these: 

1. Give a lot of thought to your open- 
ing remarks when planning a sales pre- 
sentation. Many interviews are lost 
simply because there is no curiosity 
aroused by the agent at the outset. 
Phrase an original question as an open- 
er, one which will draw a positive re- 


sponse. Avoid old stereotyped ap- 
proaches. They only draw stereotyped 
objections. 


2. Three attempts at closing is no 
longer sufficient. There should be nine 
or ten interspersed throughout the inter- 
view. It is not necessary to bear down 
with a lot of pressure on the prospect. 
These closes can be approached in an 
easy manner if the agent has a carefully 
developed sales talk planned in advance. 

* * * 


Roy Howard, chair- 


Roy man of the board, 
Howard's Scripps - Howard 
Advice Newspapers, in an ar- 


ticle in the first edi- 
tion of the Nylic Review, gives some in- 
teresting observations on how he as a 
prospect views the agent in his selling 
job. He says in part: 

“There is a common trick in salesman- 
ship that is always annoying. A sales- 
man finds that he is in a disagreement 
with you. ‘Mr. Prospect,’ he says, ‘you 
are right.’ And then he launches direct- 
ly into an argument which demonstrates 
in three sentences that he does not really 
believe that you are right at all. What 






-= 
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elp the Man With the Rate 
Book Increase His Income and General Lffictency 


he really meant to say was, ‘Mr. Pros- 
pect, you are wrong as and I am 
going to prove it.’ Such tactics are dis- 
ingenious. They shake the confidence of 
a potential buyer. 

“Salesmen should bear in mind that 
more mature men who have reached a 
certain point in business buy rather than 
are sold. A real salesman does not at- 
tempt to sell his prospect but instead di- 
rects his efforts towards putting the 
prospect in a frame of mind so that he 
will be moved to favorable action by a 
given set of facts.” 





* . * 
A good many life 
Avoid insurance sales are 
Being lost because the pros- 
Technical pect doesn’t really 


understand the propo- 
sition and in pride will not ask for un- 
derstanding, says the Life Underwriter 
of the Pittsburgh Association. 

Don’t be too technical in your presen- 
tation. Talk plain talk. It’s not to the 
discredit of a prospect that he doesn’t 
understand the terms that have a special 
and technical meaning in life insurance. 
Very successful salesmen are simple and 
direct. Translate life insurance phrases 
into ordinary phrases, and make them 
clear and appealing. 





Cyclopedia 
(Continued from Page 3) 


by the author. Reading and corrections 
made, the copy passes to the operators 
of the linotype machines, where both the 
text and the footnotes are set or printed 
solid—that is, separately. The type set, 
“galley proofs” are struck off and sent 
to the readers who, working in pairs, 
read and compare the printed galleys 
with the original typewritten copy. Typo- 
graphical errors noted on the galley mar- 
gins are then corrected by the printers, 
and a revised galley is returned to the 
readers where the original process is 
repeated. Any errors still found are 
again corrected by the printers, a sec- 
ond revised galley is prepared and the 
final reader again checks to see that the 
proper corrections have been made. 
Everything apparently correct, the 
printers now join the text matter with 
the footnote material and put the same 
in page form, Copies are again made, 
called the First Revise, which go to the 
readers where the printed matter is once 
more compared with the original copy. 
Marginal notations of any errors having 








There are no policies better adapted 


INDUSTRIAL — OR — ORDINARY 


to the public need than those issued by 


The Colonial Life Insurance Company 


OF AMERICA 
HOME OFFICE—JERSEY CITY, NEW JERSEY 
Opportunity for Quality Men 
NEW JERSEY—NEW YORK— PENNSYLVANIA — CONNECTICUT 








been made, and the pages corrected, a 
so-called Second Revise is struck off, 
read and corrected and checked over by 
a final reader, who, finding everything 
correct, sends an “O.K.” copy to the 
printer. Page plates are now made, 
forms set up and fed to the printing 
presses which return the same in neatly 
folded 16-page pamphlets called “signa- 
tures.” Take down Volume I of the 
Cyclopedia and you will note at the bot- 
tom of the left-hand column on page 17, 
the figure 2, that is the first signature 
number. These follow at 16 page inter- 
vals, signature No. 545, appearing on page 
8705 of Volume IX. 

Printing finished (and if you ever write 
a book and foolishly try to keep ahead 
of a linotype machine or a printing press, 
let alone a battery or series of batteries 
of them, you have my heartfelt sym- 
pathy), signatures are sorted in volume 
form, sewed together and bound, the vol- 





Nearly $100,000 in excess 


of premiums received 


was paid out by the Sun Life to beneficiaries of 
twenty men who were in perfect health a year ago 
but who lived to pay ONLY ONE PREMIUM. 


Ten died as the result of accidents; ten from nat- 


ural causes. 


In paying these claims promptly and willingly, the Sun Life 
was fulfilling the function for which life insurance was 


instituted. 


Life Insurance puts the strength of men standing 
together behind the frailty of one man standing 


alone. 


SUN LIFE ASSURANCE 
COMPANY OF CANADA 


Head Office: Montreal 








NONE BETTER 








umes are passed on to the traffic de- 
partment, and shipped to the subscribers 
who, if they have had no experience 
along similar lines, either do not give it 
a thought or possibly think, “well it’s a 
simple matter to write and put a book 
on the market; it must be or there 
wouldn’t be so many published.” 

Joking aside, text book writing, while 
it has its dry and uninteresting sides, 
and requires the patience of Job and the 
stick-to-it-iveness of a bulldog, is, on the 
whole, a most engrossing, instructive, 
and satisfying vocation, especially when 
dealing with such an interesting and vi- 
tally important subject as the law of in- 
surance. 


WRITE MANY POLICYHOLDERS 
During 1932 the agents of the Equita- 
ble of Iowa wrote nearly $25,000,000, or 
41.7% of the year’s total paid production 
upon the lives of company policyholders. 











17-23 John Street, New York 
COrtland 7-8300 
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245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 
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President M. A. Linton 
Sees Favorable Aspects 


LOAN DEMANDS DECLINE 62% 





Provident Mutual Life Assets Increase; 
Insurance in Force Only Slightly 
Off For Year 





In his annual report President M. A. 
Linton of the Provident Mutual Life 
finds a number of constructive factors 
in a business year marked by influences 
arising from the One of 
these is the fact that for the last quarter 
of the year demand for policy loans was 
but 62% of the rate experienced at the 


depression. 


height of policy loan activity. 

Another is that following the depres- 
sion of the 90’s the Mutual 
acquired by foreclosure estate 


Provident 
real 
amounting to 5.2% of its assets whereas 
at the close of last year foreclosed mort- 
gages were only 2.4%. 

Out of the company’s bond holdinngs 
of more than $90,000,000 the amount of 
overdue principal is only $25,000 and over- 
due interest but $11,500. “It is evident,” 
says President Linton, “that the com- 
pany’s conservative investment policy of 
past years is proving of great value in 
a time of testing like the present.” 

The assets of the Provident Mutual at 
the end of the year stood at $261,387,000 
which was an increase of about $5,000,- 
000 over the previous year. New insur- 
ance paid for during 1932 was $95,475,000 
and the insurance in force totaled $998,- 
33,000, a decline of only 3.1% from the 
previous year. The company carries a 
contingency reserve of $18,190,000 for ad- 
ditional protection of policyholders. 





Midland Mutual’s Report 
Shows Excellent Condition 


The financial statement of the Midland 
Mutual Life of Columbus, O., covering 
its operations for 1932 shows the sound 
condition of the company. The assets 
increased approximately $100,000. There 
was a gain in free surplus of $74,000 net 
and $46,000 from contingency funds, 
making a total of $120,000. 

The total admitted assets of the Mid- 
land Mutual at the close of the year was 
$21,362,075. The company set aside for 
1933 dividends to policyholders $726,000 
which is a larger amount than was ap- 
propriated last year. The company has 
paid more dividends to policyholders each 
year than the total of all of its death 
claims. The total insurance in force at 
the end of the year was $106,605,000. 
While the company showed a small de- 
crease in insurance in force as compared 
with the previous year the company had 
gains in insurance in force in all of the 
twelve states in which it operates except 
Ohio and Michigan, where the larger vol- 
ume of old business was exposed to sur- 
renders and terminations of all kinds. 
Matured endowments in 1932 exceeded 
death claims by 25%. The Midland Mu- 
tual closed the year with the largest total 
of cash on hand and largest amount of 
liquid assets in its history. 

Among other excellent features of the 
Midland Mutual’s experience during the 
year was the favorable mortality of 43.5%. 

he gross interest earned on invested as- 
Sets was 5.44%. 





IMPERIAL LIFE’S REPORT 

The Imperial Life of Toronto reports 
total assets as of December 31, 1932, of 
more than $67,000,000, an increase of $1,- 
500,000 in the year. Surplus earnings of 
$2,466,000 in 1932, represent a slight de- 
Crease from the previous year. From 
surplus funds the companv paid to pol- 
ityholders dividends of $1,803,000 and 
made an appropriation to revalue securi- 
tes, and was left with a surplus of $3,- 


365,000. Net cash disbursed to policy- 
holders and beneficiaries was almost 
$9,000,000. 
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\. SPENCER EDMONDSON 


\. Spencer Edmondson is the new pro- 
duction manager of the Fraser Agency 
cf the Connecticut Mutual, at No. 149 
Broadway, New York City. Mr. Ed- 
mondson’s appointment was announced 
in The Eastern Underwriter 





last week. 

CONN. UNEMPLOYMENT BILL 

A bill setting up a system of unem- 
ployment insurance through the contri- 
bution toward unemployment reserves by 
employers and employes was introduced 
in the Connecticut House of Represen- 
tatives this week. The plan would re- 
quire Connecticut concerns to start 
building up reserves July 1, 1934, while 
the proceeds would become available one 
year later. 


ae 


ii Bat) i wT 
‘ 
™~ 
wee ee 








ree \ 





PROGRESS 


Agency Sales Force Increased 30% During 1932. 


24°% of New Paid Business Came From Agents, 
Less Than One Year in Business. 


JS WHY -s 


General Agents New Manual—''Your New Agents— 
Where and How to Recruit Them." Published in 1932. 


"Fund-O-Mentals""—New, Up-to-date Training Course 
Launched Early in 1932. 


"Direct By Mail" Advertising Campaign. 
Substandard Business Service, Instituted Early in 1932. 


Organized Sales Presentations, Encouraged and Pro- 
moted in 1932. 





New and Modern "Annuity Contracts" —"'Berkshire 
Special Policy" (Low Cost) and All Standard Forms of 
Life Insurance. 


"Conservation Service''—Direct to Agents. 


"Ask Any Berkshire Life Agent" and He Will Tell You 
He Is Meeting Present Day Insurance Needs With "Up 
To Date" Equipment. 








Berkshire Life Insurance Co. 


INCORPORATED 185! 


FRED H. RHODES, President PITTSFIELD, MASS. 
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Bring on 
your 19336 


Life Insurance has played 
a big part in the economic 
affairs of the individual and 
of the nation during the past 
twelve months. 


We who are privileged to 
be engaged in Life Insur- 
ance share a thrill of satis- 
faction at the performance 
of our business in 1932. 


The New Year brings a 
new opportunity for even 
greater service—a challenge 
to each of us to live up to 
the record of our business. 


Certainly there are prob- 
lems to be faced—but our 
reborn faith and our youth- 
ful fighting spirit prompts us 
to say again— 


Bring on your 1933! 


The 


Guardian Life 


Insurance 
Company 
of America 


Established 1860 


50 UNION SQUARE NEW YORK 
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How 1932 ‘Tax Laws Affect Life 
Insurance Told By D. B. Maduro 


One of the most informative of the lec- 
tures given in conjunction with the sales 
course sponsored by the Life Under- 
writers Association of New York City 
was that of Denis B. Maduro, association 
counsel, who told how the 1932 tax laws 
affect life insurance. Speaking before a 
crowd of 200 in the Metropolitan Life 
auditorium last week Mr. Maduro said in 
part: 

The increase in the rates of the In- 
come Tax law and the Estate Tax law 
and the imposition of the Gift Tax law 
have the effect of increasing the need 
for additional life insurance. The reason 
for this is that they increase the cost 
incurred by a man in transferring his 
property. If a man purchased an amount 
of insurance necessary to meet and pay 
this cost of transfer according to the 1931 
rates of tax, and if the 1932 laws increase 
the amount that it would cost to transfer 
his property, it must follow that he must 
purchase additional life insurance to take 
care of that increased cost. 

The increase in the rates of the In- 
obtain knowledge of the tax laws is to 
build confidence. Only in rare cases 
does such knowledge lead to a direct 
sale of insurance. The main purpose is 
to enable the agent to render a service 
to a client and this cannot be done un- 
less the client believes that the agent 
knows what he is talking about. In turn 
the agent never will be able to render a 
true service unless he feels that he knows 
what he is talking about and has the 
confidence to make outright statements. 


What Constitutes a Gift? 


The Gift Tax is a tax on the privilege 
of transferring property during lifetime. 
It is a very simple tax law. The confu- 
sion arises because most people do not 
know when a gift has taken place, there- 
fore the most important knowledge with 
respect to the gift tax is to know when 
a gift is a gift. As a working rule, we 
can say that a gift occurs when a man 
voluntarily and for no valuable considera- 
tion parts with property which he can 
never thereafter take back. For example, 
if I make a gift to you of $100 in cash, 
once the gift is made, I cannot change 
my mind to get it back. For example, 
if I named you beneficiary of my insur- 
ance policy but reserved the right to 
change the beneficiary, no gift is made 
because I have the power to take back 
the very thing I have given and there- 
fore there can be no gift tax merely 
because a man names a beneficiary on 
his life insurance policy. However, if I 
make an absolute assignment of my in- 
surance policy to you, I can never get it 
back and therefore a gift tax will be 
imposed on the value of the policy. 

The second important point with re- 
spect to the gift tax is to understand 
that the tax is paid by the giver and not 
by the receiver. We do not care how 
many people receive the property. Our 
only interest is in the fact that the giver 
has given his property away and he can- 
not get it back again. 

The third important point with respect 
to the gift tax is to understand that the 
tax is based on the value of the property 
at the time the gift is made. In the case 
of life insurance, the value of the policy 
is the cash value at the time of the gift. 
If it is term insurance policy or if it is 
a policy without cash value, then the 
gift has no present value and there is no 
gift tax. In the case of a gift on other 
items of property, such as stocks and 
bonds, the value of the gift is the mar- 
ket value of the property on the date 
that the gift is made. 

Exclusions and Exemptions 

The fourth important point regarding 
the gift tax law is the exclusions and 
exemptions. In any one calendar year a 
man may make gifts to any one individ- 
ual up to $5,000 and that amount is ex- 
cluded from the gift tax. He has this 
same exclusion with respect to each indi- 


vidual. Therefore if in 1932 I give $5,000 
to each of twenty persons each $5,000 gift 
to each person is excluded. The Gov- 
ernment only counts the excess of the 
gifts over $5,000 to each individual. The 
first $50,000 of such excesses is exempt 
from tax. Each year you report the ex- 
cess over $5,000 which you gave to any 
one individual and the Government helps 
keep check with you as to when those 
excesses reach $50,000. When those ex- 
cesses exceed $50,000 the tax commences 
to operate. 

If a man maks a gift of a life insur- 
ance policy and thereafter continues to 
pay the premiums, the amount of pre- 
mium he pays each year thereafter is a 
gift from him to the owner of the policy. 

Income Tax Law 

The subject of the Income Tax Law is 
important in order to know when pre- 
miums may be deducted from income tax 
and when dividends and returns on poli- 
cies during the lifetime of the insured 
are to be included in his income tax. 
As a general rule, insurance premiums 
cannot be deducted from the insured’s 
income tax because they are a personal 
expense and not a buSiness expense. As 
a general rule dividends and returns on 
life insurance policies are not subject to 
income tax unless and until they exceed 
in the aggregate the cost price of the 
policy and then the income tax is on the 
excess in the year received. As a gen- 
eral rule the beneficiary of an insurance 
policy pays no income tax on the death 
proceeds received. 

Your strict study of the Estate Tax 
Law should be limited to a knowledge 
of what insurance proceeds are subject 
to the estate tax and to what extent. The 
answer to this question depends upon 
the form and ownership of the policy. 
Where the policy is payable to the in- 





Michigan and Indiana. 





OPPORTUNITY 


Opportunity for General Agents means a chance to make a good 
living now and build for a future that will be secured. 


Our General Agent’s contract offers this opportunity. 


We especially invite correspondence with experienced life men 
in the following territory — Western Pennsylvania, Ohio, 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 North Broad Street, Philadelphia, Pa. 








sured’s own estate, the entire proceeds 
are subject to his estate tax. Where the 
policy is payable to a named beneficiary 
other than the insured’s estate, the first 
$40,000 of such insurance is excluded and 
only the excess is subject to the insured’s 
estate tax. Where the insured has ab- 
solutely assigned all his right, title and 
interest in a policy, then when he dies 
no part of the policy proceeds is subject 
to his estate tax. 





BANKERS NATIONAL CHANGE 

The Bankers National Life of New 
Jersey has announced the consolidation 
of the Ordinary and the Borrowers’ Pro- 
tection departments. William J. Sieger, 
in his capacity of superintendent of 
agencies, will be in charge of the com- 
bined departments and will be assisted 
by Alexander White, who has been ap- 
pointed assistant superintendent of agen- 
cies of the company. 





TO HEAR LOVELACE 


Griffin M. Lovelace, second vice-presi- 
dent of the New York Life, will be one 
of the speakers at the February 15 din- 
ner-meeting of the Life Underwriters’ 
Association of New York City at the 
Hotel Astor. 
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The rock upon which the salesman must build 
his edifice of success: with his clientele is confi- 


dence. Without it the most masterly presentation, 
the most compelling arguments, the most inexor- 


able persistence will fail. 


When the prospect has become convinced that 


the underwriter to whom he speaks has absolute 
honesty of purpose, an authoritative knowledge 
of his subject, and is guided by a determination 
to serve—rather than a mere selfish urge to make 
money for himself—then only does he become 
more than just today’s policyholder: He becomes 
a life-long client. 


And this is surely as it should be, for into the 
hands of the fieldman are placed all the hopes 
and fears for that which man holds highest in 
life—the future welfare of his loved ones and 


himself. 
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INSURANCE COMPANY 
INDIANAPOLIS, IND. 


FEWER TUBERCULOSIS DEATHS 





Metropolitan Life Survey Shows Chances 
Of Fatality Have Fallen 35% 
In Decade 

The battle against tuberculosis is mak- 
ing great progress, according to a sur- 
vey of the Metropolitan Life, the results 
of which are reported in the company’s 
current statistical bulletin. It is said 
that during the last decade the probabil- 
ity of a person dying from that disease 
has decreased about 35%. These chances, 
moreover, are continuing to decrease. 

Among white males at birth the proba- 
bility of eventually dying from tuber- 
culosis was 6.46% in 1920, the bulletin 
says, adding: “It fell to 5.09% in 1925 and 
to 4.25% in 1930. This means that out 
of every 1,000 white males born at the 
present time twenty-two escape death 
from tuberculosis to which they would 
have been fated under conditions prevail- 
ing ten years ago.” It is said that among 
white females the probability is consid- 
erably lower throughout. 





LINCOLN NATIONAL LEADERS 

Morris Fishman, general agent for the 
Lincoln National in Detroit, was the 
company’s leading personal producer dur- 
ing 1932. Clyde Chaddick of San Anto- 
nio, Tex., won second position, and L. C. 
Thomas of Des Moines, third. The O. 
ID). Douglas Agency of Texas was agency 
leader for the year. 


Hoover Address 


(Continued from Page 8) 





Hoover, who followed Mr. Stevenson on 
the program. Mr. Hoover at the outset 
declared that it is naturally impossible 
for an agent to improve in every direc- 
tion at once, that he should concentrate 
on one phase of his work, master that, 
and not worry too much about the other 
things. Probably the best first place for 
the agent to start is to improve the open- 
ing of his prepared sales talk, Mr. Hoo- 
ver said. The first words of the inter- 
view are of the utmost importance, will 
either lead to an interview or throw the 
agent out of the office. It is usually im- 
possible to recover from a poor start. 
Four Opening Principles 

As four psychological principles which 
should be considered in formation of the 
opening sentence, Mr. Hoover suggested 
the following: 

1. Know definitely what you will say at the 
beginning—the exact words and the exact tone 0 
voice. Carefully prepare it beforehand; don’t 
wait until you are in the outer office of the 
prospect. Rehearse it at home. 

2. Say something which is original and will 
call for a positive response. Avoid stereotyped 
remarks which lead to stereotyped answers. 

3. Open with a remark implying knowledge 
of or interest in your prospect’s affairs. 


4. Never say anything apologetic. 

In preparing opening remarks Mr. 
Hoover suggested that agents always put 
them to this four-way test. He offered 
the following as good openings in his 
opinion : 

“Have you decided what college you 
are going to send your son to?” ' 

“Are you paying interest on your life 
insurance premiums ?” 

“Are your life insurance policies lapse 
proof?” 

“How long has it been since you've had 
your life insurance policies audited?” | 

“Have you ever been turned down in 4 
life insurance examination?” 
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12 Reinsurance Bids Made 
For Illinois Life Business 


Twelve companies have presented defi- 
nite proposals for reinsurance of the bus- 
iness Of the Illinois Life according t 
Arthur Marriott, acting receiver during 
the illness of Gen. Abel Davis. One of 
the most favorable is understood to have 
been made by the Lincoln National. A 
recommendation to the court on these 
proposals will be made by the receiver 
the first of the week. 





Mortgage Loan Practices 


Of Lincoln National Life 


Discussing mortgage loans before the 
annual meeting of the Lincoln National 
Life of Fort Wayne, Ind., on Wednes- 
day, Franklin B. Mead, executive vice- 
president, stated that the company had 
made few mortgage loans in 1932 so that 
there was a decrease of $2,300,000 on this 
account and $3,000,000 additional was 
paid off. While the company’s property 
account increased about $1,000,000 and 
now stands at $5,870,000, this item, Mr. 
Mead said, does not give the company 
concern. 

Foreclosures are mainly upon city 
properties and it has been the experience 
of insurance companies in the past that 
when loans are conservatively made these 
foreclosed properties are eventually sold 
for more than the amount invested in 
them. Another advantage with city 
properties, Mr. Mead explained, is that 
they are income bearing and in the case 
of the Lincoln National they were orig- 
inally made on new improvements in lo- 
calities where the property trends had 
been upward. In addition the company 
has large margins of safety as the loans 
average only 36% of the appraised value. 





FEDERAL TAX RULINGS 


One On Surrender Gain of Combined 
Annuity and Life Contract Over Two 
Years Old; Other Gift Of Policy 
Several important rulings of interest 
to insurance companies have recently 
been announced by the Government’s 
tax department. The following is a di- 
gest of two of them prepared by Seid- 
man & Seidman, certified public account- 

ants and tax experts, New York City: 

1. The gain realized from the surren- 
der of a combined annuity and life in- 
surance contract held for more than two 
years may not be treated as capital gain 
and the tax limited to 12.%4% of the gain, 
but must be treated as ordinary income 
subject to the regular normal and sur- 
tax rates, 

2. Where the insured makes an irre- 
vocable gift of a life insurance policy to 
a beneficiary, the Department has indi- 
cated that it contemplates accepting the 
cash surrender value as the basis for any 
gift tax. 








ADDRESSED BY HUNTER 

At a dinner of the Watsonians, alumni 
of the George Watson School, Edin- 
burgh, held in the New York Athletic 
Club a few nights ago, Arthur Hunter, 
vice-president and actuary of the New 
York Life, gave an interesting review of 
the British Unemployment Insurance sit- 
uation. It was a very illuminating review 
which started discussion which lasted un- 
til midnight. 





INTERNATIONAL DIVIDEND 


_ Joseph B. Thompson, superintendent of 
Insurance in Missouri, and Massey Wil- 
son, as co-receivers for the International 
Life of St. Louis, have been authorized 
to pay a dividend of $1.50 per share to 
the stockholders of the defunct company. 
The dividend amounts to 6% of: the par 
value of each share. A dividend of 10% 
was paid some months ago. 


MUTUAL LIFE CHANGES 
The Mutual Life of New York has 
transferred Charles E. Brown, manager 
in Billings, Mont., to assume manager- 
ship of its agency in Des Moines, Ia. 
Carson E. Bechtel has been appointed 
Manager in Billings. 





Winings and Hendershot 
Promoted by Berkshire 


J. S. Winings, who has been superin- 
tendent of agencies of the Berkshire Life, 
has been promoted to agency secretary. 
Lewis B. Hendershot, who has been home 
office field supervisor, is named manager 
of agencies. Announcement to such ef- 
fect was made on Monday at the all- 
day sales congress of the S. S. Wolfson 
Agency of the Berkshire in New York 
City. 

A fine program was given at the con- 
gress. Among those who spoke were 
Vice-President Harrison L.. Amber, 
Medical Director Frank Harnden, Mr. 
Hendershot, General Agent Wolfson and 
Harry C. McNamer, C.L.U., production 
manager of the agency. All agents 
present spoke on “My Best Bet in Sell- 


ing.” First prize was won by Joseph 
Morrison; honorable mention, Miss 
Phoebe Marks. Mr. Hendershot ex- 


plained in detail a direct mail campaign 
which the company is inaugurating. 





EXECUTIVES JOIN N. Y. ASS’N 





Life Company Presidents Affiliate with 
Organization; Membership Com- 
mittee Sets Goal of 2,000 
Many home office executives are now 
joining the Life Underwriters Associa- 
tion of New York City since an invita- 
tion has been extended. Among those 
first to affiliate with the organization are 
the following: Frederick H. Ecker, 
president, Metropolitan Life; Thomas 
\. Buckner, president, New York Life; 
Thomas I. Parkinson, president, and Wil- 
liam W. Klingman, vice-president, Equi- 
table Society; James A. Fulton, presi- 
dent, Home Life; Carl Heye, president, 
Guardian, and Henry Moir, president, 

United States Life. 

The membership committee of the as- 
sociation, which is headed by William J. 
Dunsmore, is making every effort to get 
1,353 members by February 14, the date 
of the next association meeting. A goal 
beyond that has been set of 2,000 by 
June 30. Each manager and general 
agent in the city has been asked to ap- 
point one member of his agency to re- 
cruit members in his organization; also, 
to help get more home office affiliates. 
These men will meet at the Hotel Astor 
on February 14, prior to ‘the association 
dinner. A number of awards have been 
offered by the National Association for 
membership increases and the New York 
body is out to share in these. 





NEW U. S. LIFE DIRECTORS 
William C. Littlewood, assistant sec- 
retary of the United States Life, and 
George C. McGeachin, wholesale import- 
er of textiles with offices at 516 Madi- 
son Avenue, New York, were elected 
members of the board of directors of 

the United States Life last Friday. 





J. K. GORE ANNIVERSARY 
John K. Gore, vice-president and ac- 
tuary of the Prudential, will on February 
3 celebrate forty-two years of service 

with the Newark company. 





LINCOLN NATIONAL DIRECTOR 

Byron D. Miller, president, F. W. 
Woolworth Co., was elected a director of 
the Lincoln National Life at the annual 
meeting on Wednesday. 





WITH STATE NATIONAL 
Price Packwood has assumed his new 
duties as supervisor of agents for the 
State National Life of St. Louis. 





A. J. McAndless, vice-president of the 
Lincoln National, has been elected to the 
company’s board of directors. 


HAIGHT, DAVIS & HAIGHT, Ine. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 
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of $175.00. 


94 Fulton Street 





FOR RENT: 


1,060 square feet desirable space in new building, heart of 
insurance district, especially equipped for life insurance 
Original rental on most reasonable basis. 
cause of move will sublet for balance of sixteen month 


period at sixty cents on the dollar, making a monthly rental 


Box 1215 
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Louis Danziger Was 
Perpetuities Expert 


25 YEARS WITH MASS. MUTUAL 





Associate Counsel Joined Company in 
Mortgage Loan Department; Was 
71 Years Old 





Louis Danziger, who was associate 
counsel of the Massachusetts Mutual, 
and who died at his home this month, 
was 71 years old, had been with that 
company for nearly a quarter of a cen- 
tury and was highly respected in insur- 
ance legal circles. 

Mr. Danziger studied law in a Chicago 
law office; passed his bar examinations 
there; later became associated with the 
Chicago Title & Trust Co. When he 
came to the Massachusetts Mutual it was 
to enter the mortgage loan department 
where he prepared titles and supervised 
other work in connection with the mak- 
ing of loans on mortgages. In 1910 he 





language. 








was appointed assistant counsel; in 1924 
associate counsel. He was a member of 
the Hampden County Bar Association 
and of the Association of Life Insurance 
Counsel. 

Authority on Perpetuities 

Three papers he read before the Asso- 
—_— of Life Insurance Counsel were 
these: 

On June 10, 1919: “The Rule Against 
Perpetuities As It Affects Life Insur- 
ance.” On December 7, 1921: “Statutes 
Privileging Communications Between 
Physicians and Patients Are a Blot 
Upon the Law and Should Be Repealed.” 
On May 15, 1930: “Does the Rule Against 
Perpetuities, and Do Statutes Modify- 
ing the Rule, Affect Life Insurance 
Policies and Their Proceeds ?” 





RIEHLE TO SAIL FOR EUROPE 

Theodore M. Riehle, general agent, 
Equitable Society, New York, and Mrs. 
Riehle are sailing for Europe on the De 
Grasse on February 4. He is going to 
the Mediterranean. 





THE FORMULA | 
of SUCCESS 


IFE INSURANCE can be explained in plain, everyday 
The facts can be simply stated. People need to 

be told about life insurance by one who knows life insurance 
and its adaptability. Salesmen of integrity, ability and courage 
who will work systematically and plainly state the facts of life 
insurance service will be Masters of their craft and successful. 


THE MUTUAL LIFE OF NEW YORK, with its long history of 


increasing success, offers opportunity. 
all standard forms of life insurance. Double Indemnity Benefits. 
It has many practices to broaden and expedite service for Field 
Representatives and for Policyholders. 





to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


DAVID F. HOUSTON 
President 


Those contemplating engaging in life insurance field work as 
a career of broad service and personal achievement are invited 


It writes Annuities and 


New York, N. Y. 


GEORGE K. SARGENT 
Vice-President 





and 
Manager of Agencies 
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TECHNOCRACY 


Americans returning from Europe are 


confronted with a heated debate appear- 
ing in newspapers everywhere on this 
side of the water about the new cult, 
Technocracy, which would turn the ad- 
ministration of the country largely over 
to the that a 
dozen books on the subject are being 


engineers. They learn 
shot from the presses. 

“What's it all about? 
something had been put 


they hasten to 
inquire as if 
over on them while abroad. 

Probably as sage a comment as any 
Frank H. 


Davis, vice-president of the Penn Mu- 


was that given this week by 


tual, who had plenty of time to think 
while fight for 
health in the Mayo Hospital, Rochester, 
Minn., and plenty of time to philosophize 


making a courageous 


about his thoughts during a recuperative 
period on his Wyoming ranch. 

“Technocracy,” he said, “is the same 
old soup in a new plate.” 

It is recalled that returning European 
visitors every year find the country in 
a stew of controversy over some nov- 
those electric 


What be- 


elty. One year it was 
light corner lot golf courses. 
came of them? 


THE ILLINOIS DEPARTMENT 

The appointment of Ernest Palmer as 
insurance commissioner of Illinois, suc- 
Harry W. 


much 


ceeding Hanson, has again 


brought that commented-upon 
Department into the spot news. Fur- 
thermore it has brought to Governor 
Horner of Illinois from Mr 


most unusual letter in which the 


Hanson a 
retir- 
ing commissioner gives a survey of the 
important activities of the Illinois De- 
partment, which is really a defense of 
the Hanson administration. It is Mr. 
Hanson’s idea that he has administered 
his office efficiently, economically and in 
a trustworthy manner. Nothing is said 
in the letter about failures of insurance 
companies, but Mr. Hanson undoubtedly 
feels that the blame for these in Illinois 
is not his. There is no doubt that he has 
been a conscientious, honest official of 
the routine type and has made economies 
and instituted some reforms. But critics 
of the Department question whether De- 
partmental economy is the crying need 
of supervision in that Although 
Mr. Hanson says that a number of De- 
partment people were cut out and $50,000 


state 


in salaries saved there are economists in 
think that 
more effective supervision would follow 


the business who possibly 


with additional examiners, stenographers 


and other employes rather than less. 


Certainly, insurance companies pay 
enough to Illinois by the tax route to 
pay for administering the Department 
many times over. 

But to continue with Mr. Hanson’s let- 
ter. Here are some of the improved ef- 
ficiency items or economies which he 
has reported to Governor Horner: 

Installation of centralized filing branch. 


Standardization and revision of blanks 


Inauguration of stock and record 
blanks. 
Instalation of new time-saving tabu- 


lating machine in the life branch for 


valuing insurance policies 


Instalation of system of photostatic 
record keeping of charters, by-laws, re- 
insurance agreements, etc. 
Improvement in multigraphing. 
Inauguration of system of weekly re- 
ports to insurance newspapers. 
Indexing of insurance laws. 
\ large 


lative acts were passed by the last Gen- 


number of supervisory legis- 
eral Assembly of Ilinois. Provision had 
to be made to handle results of this legis- 


lation. The division of insurance had 


two attractive booths at the Illinois State 
Fair. A complete report of the liquida- 
tion of all insurance companies was pub- 
lished as Part I of the annual report to 
the Governor. 

Mr. Hanson also calls attention to the 
kind words said to him by insurance or- 
vanizations. 

The resolutions presented to him by 
the Insurance Brokers Association of 
Illinois and the Insurance Federation of 
Illinois, 


all complimenting the Depart- 


ment. He also discussed the various 
committees on which he has served of 
the National 


Commissioners 


Convention of Insurance 


which include fraternal 


insurance, examinations, fire insurance, 
(of which he was chairman), reserves 
other than life, valuations of securities, 
executive committee, fidelity and surety, 
accident and health 

retires with 


Mr. Hanson many per- 


sonal friends. The question now is what 
kind of a commissioner will Ernest Pal- 
Will 


he ride along serenely on his job, or is 


mer make in this important post. 


he going to shake things up? He has 
given no indication yet in talks to news- 
paper reporters, but it is fortunate that 
he qualifies for the position from the 
standpoint of a broad experience, an ex- 
tensive acquaintance, a knowledge of the 
subject of Departmental supervision, 
while his years with the law and with 
insurance will further help him in his 


task. 
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Alfred L. Dern, formerly manager of 
agencies for the Lincoln National Life 
has been elected a vice-president of the 
company. 

Wm. F. C. Fellers of Jacksonville, 
Fla., past most loyal grand gander of 
the Blue Goose, International, not long 
ago received a testimonial from his fel- 
low officers of the Grand Nest and com- 
mittee chairmen. Mr. Fellers’ term ex- 
pired with the annual meeting in 1932 
This testimonial, signed by fourteen 
leaders of the Blue Goose, says in part: 
“At some time in our lives the privilege 
is given to most of us to be brought into 
contact with an asseciate and friend, who 
commands our complete confidence and 
respect. During the year just passe’, in 
which you controlled the destinies of the 
Honorable Order of the Blue Goose, In- 
ternational, you, by your sterling man- 
hood, your fidelity and devotion to the 
interests of our beloved Order, and the 
splendid example of your personal life, 
have given a liberal education to those 
men who were associated with you in 
Grand Nest offices and as chairmen of 
the various committees. You have met 
your problems bravely and have decided 
them wisely to the ultimate and perma- 
nent credit of the Order, in which we all 
have pride.” 

* * x 

Donald G. C. Sinclair, Metropolitan 
Life manager and president of the Cale- 
donian Hospital. New York, is writing 
a series of articles about the hospital 
in the Caledonian Hosnital Clarion. This 
hospital was established twenty-four 
vears ago in a small wooden building; it 
‘s now a growing institution of two large 
fireproof buildings facing Prospect Park, 
Brooklyn. 


BECOMING INSURANCE CENTER 
State Building in New 
York now houses agency branches of 
eight life companies. Julius M. Eisen- 
drath, Guardian Life manager. moved in 
this month, making the eighth. The 


Te Empire 


others located there are the Berkshire, 
Connecticut Mutual, Mutual Life. New 
York Life, New England Mutual, 


Northwestern Mutual and Travelers. 


TO MAINTAIN TWO OFFICES 


E. H. Mueller, recently appointed state 
agent of the Pacific Mutual in Wiscon- 
sin, will maintain a small office at Mad- 
ison, although he will change his resi- 
dence to Milwaukee in the near future. 
His Milwaukee office will be located in 
the Plankinton arcade. 


sen | 


The Rt. Hon. Lord Remnant of Twy- 
ford has been appointed to a seat on the 
West End (London) board of the Eagle 
Star & British Dominions Insurance Co, 
Ltd., and the Rt. Hon. Lord Churston, 
of Churston Ferrers, has been appointed 
a local director of the company, F. wW., 
Pascoe-Ruiter has been re-elected chair- 
man and the Marquis of Reading 
deputy-chairman of the Law Union & 


tock. Romer Williams has been re- 
clected chairman of the Legal & General 


\ssurance Society, and Ernest Edward 
Bid, a member of the firm of Bird & 
Bird, has been elected vice-chairman in 
the place of Charles Plumptre Johnson, 
who is retiring after having filled that 
office for 25 years, but retains his seat 
on the board. 
x * 

B. C. Fozbes, known internationally 
for his written interpretation of general 
bustness and finance, and editor of the 
widely-known business magazine bearing 
his name, was the principal speaker 
Wednesday at a luncheon of the Chicago 
\ssociation of Life Underwriters held at 
the Hotel Sherman, Chicago. The ad- 
dress, “What Lies Ahead,” was broad- 
cast on a national hookup. 

* * x 


Robert Lecky, Jr., well known local 
agent of Richmond, Va., is rounding out 
hfty years in the fire insurance business. 
\t the age of 13, he entered the business 
as office boy for the John W. Gordon 
general agency in Richmond. Four years 
later, he became special agent for the 
Hamburg-Bremen, supervising Virginia, 
West Virginia, North Carolina and 
South Carolina for that company. At 
the age of 19, he became Virginia spe- 
cial agent for the Continental when that 
company first entered the state. Two 
years later he entered the service of the 
old Virginia State as special agent. At 
the age of 24, he became vice-president 
of that company. A year later found him 
representing the Milwaukee Mechanics 
and the Firemen’s of Baltimore as 
Southern manager at Richmond. Mr. 
Lecky has been engaged in the local 
agency business in Richmond for the 
past twenty years. 

x * x 

Roland K. Denby, manager for the 
past thirty years of the insurance de- 
partment of Baldwin Bros., Norfolk, Va. 
has resigned to go into the local agency 
business for himself in that city. He 
has opened an office in the Dixon Build- 
ing and will be sole agent in the fire 
line for the Mercantile of America, one 
of the North British group. He has 
taken on the London & Lancashire In- 
cemnity for casualty lines. 

* * ns 

Feed B. Williams, a leading producer 
‘» Montana for the Bankers Life of Des 
Moines, has been re-elected president of 
the Montana Sportsmen’s Association 
He is an ardent, enthusiastic worker for 
wild life and game conservation in that 
section of the country. 

* * * 

John L. Staebe~, head of a general in- 
-nrance business in Lancaster, N. Y., near 
Buffalo, N. Y.. has been elected presi- 
dent of the Citizens National Bank of 
Lancaster. 

* * * 

Roger B. Hull, managing director 0! 
the National Association of Life Under- 
writers, left last week on a seven weeks 
trip during which he will address more 
than thirty life underwriters’ associa- 
tions. Most of his time will be spent in 
Southern territory. 

oe ae 

Roger W. Somers, general agent, Con- 
tinental Insurance, Chicago, was recently 
made a director of the Chicago Asso- 
ciation of Life Underwriters to fill the 
unexpired term of William G. Liscom 
who resigned to become general agent 
for the Bankers Life at Cleveland. 
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The Late J. Harvey Patterson 

The late J. Harvey Patterson, who died 
suddenly in Sebring, Fla., where he had 
gone on a visit to his sister, Mrs. Mary 
P. Pierce, following his retirement a few 
weeks ago as manager of the Western 
Sprinkled Risk Association, was a stu- 
dent of the business, an inveterate reader, 
and had a mind much above the ordi- 
It lent itself to research as was 
evidenced a year or so ago when he 
presented to the Department of Agri- 
culture, Washington, a method of check- 
ing the velocity of tornadoes and mini- 


nary. 


mizing their damage by the use of high 
explosives in their path, based on the 
fact that the routes of such storms are 
known to weather bureau people and 
other meterologists. He picked up mas- 
tery of the Spanish language himself 
without teachers, one of his hobbies hav- 
ing been to read Spanish in the origi- 
nal, and he always carried with him a 
Spanish Bible though the pages of which 
he would occasionally browse. 

A non-aggressive personality, a man 
who would never stage a battle for him- 
self, Mr. Patterson had friends 
who understood him and appreciated the 
rare qualities of his heart and mind. He 
died two and a half hours after being 
stricken with heart disease. A daughter, 
Mrs. Paul Cochran, is critically ill in a 
Chicago hospital and so could not at- 
tend the funeral. He also left a widow 
and two sisters and a brother. 

Among those who attended the fu- 
neral was William L. Hadley, vice-presi- 
dent of The Eastern Underwriter, who 
had been Mr. Patterson’s friend for 
more than thirty years and who first 
met him in Pittsburgh when Mr. Pat- 
terson was with an insurance company 
in that city. 


many 


ok ok a 
One of the Best of the Insurance 


Humorists 

I never saw William T. Read, presi- 
dent of the Camden Fire Insurance As- 
sociation, in banquet operation until I 
attended the dinner of the Blue Goose 
fire insurance social organization), in 
Philadelphia on Monday night of this 
week. One of the most entertaining of 
all the insurance speakers, he has a 
ready vein of wit, can cover a multitude 
of subjects without getting in bad, 
knows when to quit. There is no other 
fire insurance president who has all of 
us post prandial qualities. 

A glance at his career in part tells the 
story. He has had a fine education, is a 
lawyer, has been much in public life, has 
traveled extensively abroad, is one of 
the few top executives who can tell 
Whether the Red Sea is really red, and 
he has seen the Pyramids from the top 
of acamel. A graduate of the Univer- 




















sity of Pennsylvania and of the Law 
School of that university, Mr. Read was 
twice elected a State Senator from Cam- 
den County, New Jersey, and was treas- 
urer of New Jersey for four terms. He 
had been a director of the Camden for 
some time when he was elected vice- 
president of the company. His eleva- 
tion to the presidency was in February, 
1929. 

Toastmaster at the Blue Goose ban- 
quet was Walter Munns, who knows the 
Philadelphia fire insurance — situation 
about as well as anybody I know. With 
just the right mixture of cynicism and 
philosophy, good humored and amiable, 
he takes the world as he finds it. His 
company is the Sussex. 


* -* * 
Best Saying of the Week 
“We no longer float; we have to 


swim,” said F. H. Davis, production man- 
ager, in describing insurance salesman- 
ship to a crowd of insurance managers 
this week. 
7 * ea 
Conflict of Dates 

I hear that the annual convention of 
the American Life Convention and the 
National Association of Insurance Agents 
will be held the same week in Chicago 
next fall—former at the Edgewater 
Beach; latter at the Drake. If true, it’s a 
hardship on insurance newspapers, espe- 
cially those which got out complete cov- 
erage of the two conventions. Allan I. 
Wolff, chairman of the executive com- 
mittee of the National Association of In- 
surance Agents, a prominent Chicago 
agent, has not given proper considera- 
tion to the problems of insurance jour- 
nalism nor does he understand their 
ranking influence. 

. * 
The Watsonians 

One of the most jolly dinners I have 
attended this winter was that of the 
alumni of the George Watson School for 
Boys, a famous educational institution 
in Edinburgh which many prominent in- 
surance men attended when they were 
boys. The dinner was on January 20 
at the New York Athletic Club, that 
being George Watson Day and similar 
gatherings were held throughout the 
world. There is no other school or uni- 
versity where such a widespread custom 
prevails so generally as there are Watso- 
nian Clubs in a very large number of 
cities. During the great war the Inner 
British Cabinet had three members who 
were graduates of the George Watson 
School: Sir Auckland Geddes, Sir Eric 
Geddes and Sir Robert Horne. 

I had the pleasure of visiting the old 
George Watson School for Boys in Edin- 
burgh while there a couple of years ago 
and saw the playing field where so many 
happy hours were spent by Arthur Hun- 
ter, Henry Moir, Lawrence M. Cathles, 
E. C. Stokes and many other persons 
who are or who have been at one time 
well known in the insutance business on 
this side of the water. .The late Presi- 
dent Falconer of the Norwich Union In- 
demnity was a George Watson boy. 
Since visiting Edinburgh I find a new 
school has been put up. Even more im- 


pressive, and of much more 
modern. 

The president of the New York Wat- 
sonian Club is J. W. Thomson, actuary 
of the North American Reassurance Co., 
200 Park Avenue. Mr. Thomson was 
one of the most brilliant scholars at 
George Watson’s. Upon his graduation 
he went with the Scottish Life of Edin- 
burgh, his boss being Henry Moir, now 
president of the United States Life of 
this city. Later, Thomson succeeded 
Mr. Moir as head of the actuarial de- 


course 


partment of the Scottish Life. He be- 
came actuary of the National Health 
Commission for Scotland under Lord 


Haldane. 

About a decade or so ago Mr. Thom- 
son moved to America where he engaged 
in Florida tomato farming for a time. 
Later, coming to New York he joined 
the North American Reassurance as ac- 
tuary. He is one of the best of the 
Scotch story tellers, his repertoire con- 
sisting of literally hundreds of these 
popular tales. I note that in none of 
these stories is a Scotsman shown as a 
prodigal or a waster, in none of them 
depicted as a nitwit. When such stories 
are analyzed you will find the Scotsman 
emerges in a favorable light. Yarns 
about “Coal Oil” Johnnies have always 
been treated with contempt, or at best, 
indifference. Recitals of the predicament 
of fools have never won sympathy. When 
the central figure of a tale combines 
wisdom with frugality his plight or his 
comment may draw a laugh, but he 
doesn’t lose respect. 

e - * 


Can Allotment Apply to Hogs? 


One of the cleverest reviews of the 
Washington effort to apply domestic al- 
lotment to production of swine was writ- 
ten by the newspaper genius, William 
Allen White, editor of the Gazette, Em- 
poria, Kan. Here is what he says: 

“Legislative wheels are grinding. Every 
now and then they throw off a spark 
whose fleeting glimmer illuminates their 
plans so that we may glimpse what des- 
tiny holds for us in the next four years. 

“Their farm plan is to be based on a 
subsidy for those who voluntarily control 
production which is easy for the small 
grain farmer. All he will have to do is 
to cut his acreage. 

_“But it is also to be applied to hogs. 
Now when you undertake to teach a hog 
to control his production—gentlemen let 
us speak plainly—you have a job on your 
hands. 

“We do not deny that there are many 
eloquent arguments for voluntary con- 
trolled production which will appeal to 
the enlightened self interest of an adult 
hog, but what is to be done with the 
young sow of subnormal intelligence and 
bad home environment, or the head- 
strong individualist who would set her 
own impulses above the somber judgment 
of the Democratic Party and insist on 
having eight or ten little piggies to the 
litter instead of the allotted six. 

“We assume that in this kind of a litter 
only six would be safe for the subsidized 
home market and the rest would be chalk 
marked by the inspector for the Demo- 
cratic board of hog temperance and 
morals as destined to be slaughtered for 
the export trade and dumped on an un- 
protected and unsubsidized world market. 

“But is this not a cruel and barbaric 
penalty for society to exact from moth- 
erhood for one little mistake ? 

“County chairmen should use great 
care in selecting the thousands of federal 
inspectors who will ride in government 
cars from farm to farm charged with 
controlling hog production. They should 
be, of course, men of unquestioned in- 
tegrity, but they should temper justice 
with mercy; they should remember their 
own youth,” 

* + * 


Sir Josiah Stamp “Goes Over the 
Head” of His Insurance Auditors 
Recently the Insurance Institute of 

London heard Sir Josiah Stamp give a 

lecture dealing with insurance as an eco- 

nomic factor in the community and also 
discussing taxation. Many people regard 

Sir Josiah Stamp as the world’s leading 

international economist. In commenting 





upon this talk the clever writer, B. di C., 
in The Policy-Holder of London, said: 

“About Sir Josiah Stamp’s lecture be- 
fore the Insurance Institute of London. 
He dealt with insurance as an economic 
factor in the community, and Manager 
Reynolds of the Guardian quietly ex- 
pressed the general feeling of the meet- 
ing by hinting that the address went 
right over the heads of the audience 
That is where Stamp disappoints as a 
lecturer. He has been accustomed to be 
king of his company, and inclines to the 
temptation of talking round his subject 
instead of laying it open to common 
minds. It is impossible not to like his 
genial appearance and jolly-old-godfather 
style, but he dumfounded us with a 
steady assumption that we all knew or 
ought to know what he was driving at. 
However, he confessed at the finish that 
the speech was hurriedly prepared the 
previous night. And we forgave him be- 
cause of his emphatic statement that in- 
surance is a cause of wider economic ac- 
tivity and has therefore his highest and 
sincere approval. His earlier reference to 
taxation suggested that he has not yet 
fully considered the fact that every 
penny taken in local and national taxa- 
tion is a penny taken out of trade and 
delayed in circulation. There was prac- 
tically no discussion.” 

* * «@ 


President of Hartford Park Board 


Edward M. Day, who has been elected 
president of the Hartford Park Board 
to fill the unexpired term of Norman C. 
Stevens, is the most intimate friend of 
Edward Milligan, president of the Phoe- 
nix Fire fleet and director in two life 
insurance companies. They are two of 
Hartford’s most distinguished bachelors. 

Mr. Day, who is well known in legal 
circles throughout Connecticut, is a mem- 
ber of the Judicial Council and_ vice- 
chairman for Connecticut of the Nation- 
al Economy League. A native of Col- 
chester, Mr. Day was graduated from 
Yale University and Yale Law School. 
He was executive secretary to Governor 
Lounsbury in 1899 and 1901 and to Gov- 
ernor Roberts, 1905 to 1907. During the 
war he served with the Red Cross. 

ot 


Hickory Hill Orchards 

I never saw so much jam in my life as I 
did while spending a week-end with an 
insurance man recently. During the 
course of the visit I saw on the table at 
different times blackberry jam, rasberry 
jam, plum butter, apple butter, preserved 
raspberries and Hickory Hill jam. 

“What is Hickory Hill jam?” I asked 
the hostess. 

“It resembles orange marmalade and 
blends citrus fruits, pineapple and apri- 
cots, was invented by Mrs. B. W. Doug- 
lass, and comes from Hickory Hill Or- 
chards, Trevlac, Ind., as do all these 
other jams.” 

Further inquiry disclosed that the own- 
ers of Hickory Hill Orchards are Her- 
bert M. Woollen, president of the Am- 
erican Central Life, and B. W. Douglass 
who runs the Trevlac place which is in 
Brown County. The farm consists of 
nearly 400 acres, nearly half of which 
is an apple orchard. 

- * * 


The Most Valuable Postage Stamp 

One of the hobbies which knows no 
laws of caste or distinction is that of 
collecting postage stamps. The most en- 
thusiastic collector I know is Scott Mills, 
son of Secretary B. N. Mills of the 
Bankers Life of Iowa. While some of 
his school friends carry nickel-plated 
badges stamped “sheriff,” “constable” or 
“freman,” Scott’s badge reads simply: 
“Scott Mills, Stamp Collector.” 

Among the veteran stamp collectors 
there are quite a number in the home 
office of the Travelers. The late Louis 
F. Butler, president of the Travelers, 
was one of the most ardent. I am in- 
formed by a stamp collector in the Trav- 
elers that the most valuable stamp in 
the world is a British Guiana one penny 
stamp of 1856, of which there is supposed 
to be only one in existence. It has a 
catalogue value of $50,000, and, I am in- 
formed, is the property of Mr. Hines of 
Utica, of Honey and Almond cream fame. 
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FIRE INSURANCE 





I. E. A. Names Four 
As Marine Committee 


ANNUAL MEETING HELD HERE 


President Haid and Other Officers Re- 
elected; Marine Group to Work 
With Other Associations 





Further coordination of fire insurance 
interests with respect to meeting prob- 
lems growing out of increased inland 
marine underwriting was achieved last 
Friday when the Insurance Executives’ 
Association, at its first annual meeting at 
the Waldorf-Astoria Hotel in New York, 
authorized the appointment of a special 
committee of four to work with commit- 
tees representing other fire organiza- 
tions. This committee of the I. E. A. will 
gather opinions on the recent ruling of 
Insurance Superintendent George S. Van 
Schaick defining inland marine and trans- 
portation underwriting powers. 

Although the ruling of the New York 
Department adheres in large measure to 
propgsals of a joint committee of fire 
and ‘marine representatives many fire 
company men believe the ruling is too 
broad in some respects and that it per- 
mits the writing of certain lines by ma- 
rine departments of companies which 
rightfully belong to the fire underwriters. 

The following were appointed to the 
special marine committee: R. M. Bissell, 
president of the Hartford Fire, chairman ; 
B. M. Culver, president of the America 
Fore companies; Ralph B. Ives, president 
of the Aetna (Fire), and William H. 
Koop, president of the Great American. 
This committee will work in conjunction 
with similar inland marine committees of 
the Interstate Underwriters’ Board and 
the New York Fire Insurance Rating Or- 
ganization. The National Association of 
Insurance Agents has also manifested 
deep concern in the inland marine prob- 
iems insofar as it affects local agents’ 
interests. 

Officers and Trustees 


President Paul L. Haid of the Insur- 
ance Executives Association and the 
other officers were re-elected last week 
to serve during 1933. Besides President 
Haid the officers are: chairman of the 
board of trustees, Mr. Bissell; vice- 
chairman, Wilfred Kurth, president of the 
Home, and treasurer, Mr. Culver. 

Five trustees were elected. They are: 
Mr. Bissell; Benjamin Rush, president of 
the Insurance Co. of North America; 
Harold Warner, United States fire man- 
ager of the Royal-Liverpool groups; E. 
W. West, president of the Glens Falls, 
and R. P. Barbour, United States man- 
ager of the Northern Assurance. The 
first three named were re-elected to their 
positions as trustees. 





Marine Committees Hold 
Joint Meeting in N. Y. 


The special committees of the Insur- 
ance Executives Association, the Inter- 
state Underwriters Board and the New 
York Fire Insurance Rating Organiza- 
tion to study the ruling of Superintend- 
ent Van Schaick on inland marine and 
transportation powers and to obtain the 
views of fire insurance interests, held a 
joint meeting on Wednesday in the board 
room of the Royal-Liverpool companies. 
Harold Warner, United States fire man- 
ager of these companies, is chairman of 
the rating body’s committee. R. M. Bis- 
sell, president of the Hartford Fire, is 
chairman of the I.E.A. committee, and 
Paul B. Sommers, vice-president of the 
American of Newark, is chairman of the 
1.U.B. committee. 

The committees named three officers 
and agreed to appoint a sub-committee 
to study marine problems. The officers 
of the committee are: Chairman, Mr. 
Bissell; vice-chairman, William H. Koop, 


America Fore Co.’s 
Issue Reports for 1932 


GAINS FOR THREE COMPANIES 





Fire Units in Group Reveal Excellent 
Strength in Policyholders’ Surplus 
Accounts 





Three companies in the America Fore 
group, namely the Continental, Fidelity- 
Phenix and the Maryland, have reported 
increases in their assets for 1932 as com- 
pared with the previous year. The other 
four companies, including the Niagara 
Fire, First American, American Eagle 
and the Fidelity & Casualty, show small 
declines in assets in their 1932 financial 
statements. Altogether the America 
Fore companies have issued excellent re- 
ports showing strength in assets and pol- 
icyholders’ surplus. 

Total assets of the Continental at the 
close of last year were $84,856,092 com- 
pared with $82,765,177 at the end of 1931. 
Net surplus increased during the year to 
$19,580,601 from $16,721,761. Bonds and 
stocks, based on valuations approved by 
the National Convention of Insurance 
Commissioners, total $77,627,266 against 
$74,313,397 a year ago. Including the 
transfer of $14,621,969 from capital to 
surplus and after a loss of $829,925 on the 
sale of securities, reserves and other de- 


ductions, but before dividends paid, sur- 
plus increased $5,198,227 during 1932. 
After provision for dividends the gain 
was $2,858,840. 

Adding the present capital of $4,873,989 
to the net surplus of $19,580,601 the total 
surplus to policyholders is $24,454,591. 
The Continental has a reserve for un- 
earned premiums of $22,555,228 and a re- 
serve for losses in process of adjustment 
of $3,099,030. In order to bring the net 
surplus in line with the actual market 
value of securities held the company has 
set up a reserve of $32,000,000 for con- 
tingencies. 

Combined Figures 


The combined assets of the six fire 
companies in the America Fore group 
amount to $192,566,161, the net surplus is 
$43,245,293 and the cash capital $13,338,- 
814. Bonds and stocks on Convention 
values total $175,081,416 and the unearned 
premiums for the group are $51,752,017. 


Reserves for contingencies amount to 
$71,300,000. 
Total assets of the Fidelity-Phenix 





president, Great American, and secretary, 
Paul L. Haid, president, Insurance Ex- 
ecutives’ Association. The sub-commit- 
tee will be appointed within the next 
few days and is scheduled to hold its 
first meeting next week. 
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the PROTECTION of the family. 


insurance—PROTECTION. 


security. 





Back to fundamentals 


Or the 100 or more billions of Life 


Insurance in force, it is estimated that nearly nine-tenths is written for 


These figures show: better than words that the great majority of 
policyholders have never lost sight of the fundamental reason for life 


Ponder this estimate when you are tempted to believe that your client 
wants novelty in his life insurance policy. What he wants more than 
anything else in this particular period is a feeling of safety and 


There is a place in life insurance selling for the Ten Billion Dollars 
insurance carried for personal investment, business, etc., but these 
forms come after the underwriter has satisfied himself that his client 


has provided sufficient PROTECTION for his dependents. 


The underwriter who always keeps in mind the first rea- 
son for his calling—safeguarding the home and the family 
—is giving his client the service he has always needed, 
and now wants more compellingly than ever before. 
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or BOSTON. MASSACHUSETTS 

















amount to $67,242,175 against $65,553,659 
a year ago. The net surplus is now 
$12,850,517 as compared with $13,135,441. 
The present capital is $3,464,825 making 
a surplus to policyholders of $16,315,352. 
Unearned premiums amount to $18,045,- 
761 and the reserve for contingencies is 
$28,000,000. The Continental reports $2,- 
444,140 cash in band and $2,789,054 in 
premiums in course of collection, but not 
overdue, and the Fidelity-Phenix for the 
same items respectively shows $1,768,674 
and $2,164,804 
Fidelity & Casualty 

The Fidelity & Casualty reports total 
assets of $34,652,486 compared with $39,- 
209,224 at the end of 1931. Bonds and 
stocks on Convention values amount to 
$29,021,521. The cash capital is $2,200,000 
and the net surplus $1,561,266, making a 
policyholders’ surplus of $3,761,266. The 
reserve for unearned premiums is $10,- 
883,554, a decline of about $3,000,000, and 
that for contingencies amounts to 
$5,000,000. 

The Niagara Fire has assets of $21,316,- 
509, capital of $2,000,000 and net surplus 
of $5,904,065. The unearned premium re- 
serve is $6,070,784 and the reserve for 


1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





United States Fire Branch: 80 John Street, New York 


J. A. Kexszy, General Agent 


Georce Z. Day, Asst General Agent 





U. S.—Statement June 30th, 1932 


ASSETS i ; 
PREMIUM RESERVE 
OTHER LIABILITIES 


VOLUNTARY CONTINGENT RESERVE 
SURPLUS (June 30th, 1932 Valuations) 


$12,696,720.29 
1,902,061.44 
625,639.44 
2,125,662.41 
8,043,357.00 





contingencies $6,200,000. In the Ameri- 
can Eagle’s statement the assets are re- 
ported as $12,452,389, the capital is $1,- 
000,000 and the net surplus $3,637,622. 
There are reserves of $3,800,417 for un- 
earned premiums and $3,200,000 for con- 
tingencies. 

Assets of the First American amount 
to $3,930,890. The cash capital is $1,000,- 
000 and the net surplus $841,150. The 


company has a reserve of $1,000,000 for , 


contingencies and the unearned premiums 
amount to $916,142. The smallest com- 
pany in the America Fore group, the 
Maryland, has assets of $2,768,105, with 
capital of $1,000,000 and net surplus of 
$431,337. The unearned premiums total 
$363,683, and the reserve for contingen- 
cies amounts to $900,000. 





PHILADELPHIA SUBURBAN 





Attempt Being Made to Regulate Com- 
missions There; Meeting in Phil- 
adelphia on Tuesday 

A companies’ committee met in Phila- 
delphia with Philadelphia agents on 
Tuesday of this week, subject under con- 
sideration being regulation of commis- 
sions in the Philadelphia Suburban ter- 
ritory. This is only territory where com- 
missions are not regulated. Situation was 
discussed and more meetings will be held. 





HEADS MIDDLE DEP’T ASS’N 

M. E. Moyar of the St. Paul Fire & 
Marine was elected president of the Un- 
derwriters’ Association of the Middle 
Department at the annual meeting Wed- 
nesday in Philadelphia. He succeeds 
Edward Hodgdon of the Camden Fire. 
J. A. Larimer of the Commercial Union 
was chosen vice-president. Louis Wied- 
erhold, Jr., resigned as secretary and was 
succeeded by Carlyle H. Hill. Mr. Wied- 
erhold was elected executive managet 
and secretary of the Middle Department 
Rating Association upon the formation 
last November of the main rating body, 
of which the Underwriters’ Association 
of the Middle Department is a divisiom. 
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Property Life Insurance as an Aid 


By H. J. Werder 


During the last three years the insur- 
ance business has demonstrated its fun- 
damental soundness and its value to the 
American public. With few exceptions 
contractual obligations have been met 
and many milfions of dollars have gone 
out to the people of this country in the 
payment of losses, maturities, loans and 
so forth. It is, therefore, worthy of con- 
sideration to study and see in what other 
fields of economic activity the principle 
of insurance can be applied in the fu- 
ture for the further stabilization of eco- 
nomic conditions and the prevention of 
collapse of investment values. Insurance 
can, to a much wider extent than has 
been the case in the past, be made a 
shock absorber during abnormal times 
and exercise its function of distributing 
over the many the loss which would 
crush the individual. 

We realize many things in retrospect 
which failed properly to impress us when 
when they were happening, and such re- 
alization brings in its train the appre- 
ciation of the necessity for preventive 
measures, so that we may not again be 
caught unprepared in the future. It 
seems to me that in such preparation in- 
surance is destined to play a much larger 
role than it has in the past, that it will 
be one of the most important means to 
realize such prevention. 

PLI (Property Life Insurance) would 
be one branch of insurance the need of 
which will be understood once it is 
placed before the public. I will try in 
the following to compare it more in de- 
tail with life insurance proper than has 
been done so far and to outline in a gen- 
eral way the manner in which it might 
be applied. Both are very much alike 
and if one is successful, why should not 
the other be? 

It cannot be the purpose of these arti- 
cles to present a system of PLI com- 
plete in all its details, but rather to place 
the subject before an interested public 
and develop its possibilities by discus- 
sion; to overcome the dread of the new 
and unexplored, for in every branch of 
human activity achievement is invari- 
ably based on exploration. 


Similarity of Life Insurance and PLI 


Life insurance and PLI have many 
things in common. Life insurance start- 
ed originally with straight death insur- 
ance for a limited homogeneous group, 
for which statistics in various forms were 
available, and from that beginning ex- 
panded into the present imposing struc- 
ture, offering a great variety of contracts 
to meet needs of the insuring public. In 
the opinion of some this development, 
under the pressure of competitive forces, 
has in some directions gone too far and 
a restrictive movement seems likely to 
set in, eliminating some features of the 
Present policies. 

Just as people must realize that pro- 
vision against old age and the time when 
they cannot any longer earn a living is 
included in the cost of living and must 
be recognized as a fixed charge against 
wages, so the owners of buildings (or 
commercial equipment) must realize that 
out of the income from such investments 
must be met three factors: the cost of 
maintenance, comparable to the cost of 
living for the individual; the interest on 
the capital invested, and finally the cost 
of reproduction, the preservation of ex- 
‘sting values. Only after these three 
charges have been met does a net profit 
exist. 

The third factor is the object of PLI, 


which in its simplest form is a’ savings 
proposition with the additional security 
that joining of a group affords. From 
this simplest form will develop, as did in 
life insurance proper, the more compli- 
cated devices for the meeting of other 
emergencies, such as depreciation, which 
is comparable to health insurance, but 
only after experience tables have been 
established. This will take considerable 
time. The permanency of business en- 
terprise is of supreme importance for 
the economic life of the entire nation 
because, as James Truslow Adams in one 
of his recent books “The Epic of Amer- 
ica” pointed out, Americans have become 
5 aaa of employes,” depending on the 
job. 
A Common Business Error 

This necessity of the permanency of 
business enterprise for the nation so sit- 
uated has only too frequently been over- 
looked. During my work as adjuster of 
fire claims, in the adjusting of stock 
losses, I have not infrequently found an 
assured who, partly from ignorance and 
partly deliberately from a desire to show 
a large value on hand at the time of the 
fire, would understate the gross profit 
ratio, especially where a large “out of 
sight” was claimed. 

Now for most every business, and 
above all for those handling standard 
merchandise, there exists a well-known 
minimum gross profit ratio which must 
be made if the business is to be con- 
ducted with the possibility of a net 
profit. When discussing this feature with 
an assured he would argue that he could 
be satisfied with a smaller gross profit 
“because I pay no rent,” meaning that 
he owned the building in which the store 
was located. This is, of course, a fallacy. 
If a merchant undersells his competitor 
“because he pays no rent” he actually 
makes to his customers a piecemeal pres- 
ent of his building, because he does not 
make provision for its replacement after 
its usefulness has ended. He fails to 
protect his investment, and so does 
everybody who does not provide for re- 
placement of invested values. 

Once the idea of the importance of 
preservation of values for the economic 
life of the nation is fully understood, the 
fact that the physical or technical use of 
the object has to be taken care of, we 
will also realize that we must, through 
regular reserves, build up a value equiv- 
alent to the consumed part of the in- 
vestment so that the remaining and 
steadily decreasing value and the con- 
stantly increasing reserve fund comple- 
ment each other and maintain at all times 
the original investment. The realization 
of the benefits of PLI as a stabilizer of 
our economic life, of investment and 
wages, of employment and buying power, 
will open up a new field for insurance, 
rivaling life insurance proper in its pos- 
sibilities. 

More Fields for Insurance Sure to 

Develop 

With advancing civilization statistical 
data increase and more and more causes 
of loss will come under the law of prob- 
ability so that the principle of insurance 
will become applicable to them. The 
greater the difficulty to recognize a risk 
and bring it within the doctrine of prob- 
ability the greater is the difficulty of 
devising for it a coverage by insurance, 
and where insurance without the appli- 
cation of the law of probability based on 
accumulated observation is attempted the 
structure so erected rests on an inse- 
cure foundation, 

This applies with particular force to 


PLI. When life insurance was first un- 
dertaken statistics were limited and in 
consequence the growth of life insur- 
ance was for some decades very slow. 
With the accumulation of observations 
this growth increased at an ever accele- 
rated pace. The life insurance premium 
is made up of two elements: the ele- 
ment of saving and the element of risk, 
certainties and contingencies. At the be- 
ginning of life insurance the savings ele- 
ment predominated to the practical ex- 
clusion of the risk factor, which had to 
be kept by necessity at the lowest pos- 
sible point. It was kept at that point 
by careful selection and grouping of 
homogeneous risks, but the risk that, in 
spite of all precautions, a larger number 
of the group members will die sooner 
than anticipated, can never be eliminated. 

PLI will find itself at the start in a 
better position, because the selection can 
be much more strict and the grouping 
much more homogeneous than for life 
insurance and it could, at the beginning, 
keep the loss ratio practically at zero. 
As time progresses and experiencé ac- 
cumulates the risk can be increased. 

In some respects the guaranteeing of 
mortgage bond issues by casualty com- 
panies furnishes means for comparison 
and parallel, a branch of insurance which 
I view as one of the wider activities of 
PLI. When casualty companies under- 
took this branch of underwriting they 
predicted their rates and underwriting 
principles on the experience of old time 
mortgage companies, engaged for many 
years in the production of loans, which 
they resold, with their guarantee at- 
tached, to the investor. These mortgage 
companies generally do a strictly local- 
ized business on property, with which 
they are thoroughly familiar, and the 
transactions are handled with such pru- 
dence that the overlying guarantee mere- 
ly constitutes a super-precaution. Sure- 
ties lacked this experience and were, to 
some extent, groping in the dark. 


Mortgage Guarantees 


But the business of guaranteeing mort- 
gages is sound in principle. While mort- 
gage guarantee companies insured mort- 
gages on homogeneous groups of build- 
ings, with whose history they were fa- 
miliar and which frequently were even 
controlled by them, the casualty com- 
panies applied the same rate of pre- 
mium to a heterogeneous business scat- 
tered over a wide area, which they did 
not control, so that even in normal times 
the premium charged was inadequate for 
the risk assumed. And so PLI would 
have to act at the beginning as the mort- 
gage guarantee companies did: write a 
carefully selected business, on which in- 
formation is available and extend its 
activities as experience is gained. For 
property such selection can be made 
even more carefully than for human 
beings. 

This parallel leads me to the PLI pol- 
icy. Just as life insurance at its in- 
ception was death insurance and could 
not accept hazardous risks, such as sub- 
standard lives, or offer liberalized con- 
tracts, such as for instance double in- 
demnity in case of accidental death, so 
PLI will, at the beginning, have to con- 
fine itself to property for which the 
past experience is known and for which 
the risk factor is reduced to a minimum, 
while the savings factor predominates 
almost to the exclusion of all risk. Such 
a severe selection would naturally re- 
strict the possibilities of PLI, but the 
same was the case with early life insur- 
ance. The advantage to the insured 


To Economic Security 


would consist in the fact that the sav- 
ing power of the individual is strength- 
ened by joining a group finding itself in 
a similar position. 

Endowment Form of PLI 


I see the PLI policy of the future as 

an endowment policy for a short term, 
not to exceed ten years at the beginning, 
until accumulated experience and re- 
serves permit the assuming of a wider 
risk. The groups should consist of new 
or nearly new buildings, thoroughly 
homogeneous and with a well-established 
record. They would be appraised by a 
permanent board of appraisers, just as 
an applicant for life insurance is exam- 
ined by a physician. The policy would 
be for a stated amount, which falls due 
at the expiration of the endowment 
period. 
_ Just what risks should be covered dur- 
ing the endowment period would be 
largely a matter of policy and depend 
on the needs to find a market for the 
policy. At the expiration of the period 
the company would have to offer induce- 
ments to have the policy continue on a 
newly appraised value. A 10% contribu- 
tion clause would restrict contributions 
during the time the policy runs and the 
policy would further adopt the features 
of a paid up policy, surrender value, com- 
pulsory loan and other items of the life 
insurance policy. 

The premium for such a short term 
policy would of necessity be high. It 
is Saving, with a very small risk feature 
added as an inducement at the begin- 
ning. The objections to such a contract 
would be the same as the early life in- 
surance policy encountered, when the 
risk factor was reduced to a minimum, 
and which even today are raised when 
a person of advanced age is the pros- 
pect. They can be overcome by the same 
arguments by which life insurance poli- 
cies are sold, and they certainly have 
not prevented the growth of life insur- 
ance. 

PLI might be written by a number 
of companies, each specializing in a cer- 
tain field and/or location, as for instance 
hotels, apartment houses, office buildings 
and soon. All these companies could be- 
long to a central office, in the form of 
a holding company or pool, where the 
contracts of the member companies are 
via reinsurance distributed to all mem- 
bers in order to create an integrated 
portfolio for the entire business. 

This would, for the central office, pre- 
serve the expert knowledge of the spe- 
cializing individual company, so that the 
final portfolio of the central office would 
be built on a sound foundation. Some- 
thing along these lines was discussed in 
1929 in The Eastern Underwriter of Oc- 
tober 11, under the heading “Mortgage 
Guarantee Bureau Is Suggested” on 
Page 40, but that discussion is confined 
to mortgage guarantees which, as already 
has been stated, would be one of the 
activities in. the more comprehensive 


field of PLI. 
Group Advantages 


The advantage of belonging to the 
group would at the beginning chiefly be 
found in the possibility of obtaining loans 
for various purposes mentioned in the 
policy at reasonable rates of interest and 
without paying extortionate commissions 
to middlemen, but the chief advantage 
would for a considerable time be the set- 
ting up of compulsory reserves, replacing 
the individual and voluntary saving by 

(Continued on Page 20) 
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The NEW ILLINOIS COMMISSIONER 


Ernest Palmer, For Years Manager of the Chicago Board, Worked 
His Way Through College; a Popular Banquet Speaker; 
Once Ass’t General Counsel of National Board 


Governor Horner of Illinois has ap- 
pointed one of the best known insurance 
America as insurance commis- 


Ernest 


men in 


soner. He is Palmer, general 


manager and counsel of the Chicago 
Board of Fire Underwriters. 
The appointment of Mr. Palmer to 


succeed Harry W. Hanson as superin- 
tendent was confirmed unanimously by 
the Illinois Senate on Tuesday. 

A man of frail physique, solemn look- 
ing as the late Sol Smith Russell, for 
years Ernest Palmer has been a knock 
out at He has appeared at 
dozens of insurance affairs as speaker 


banquets. 


of the evening, and has brightened uo 
the evening. He came to Chicago from 
Portsmouth, N. H., and was a college 
boy who worked his way through. Dur- 
ing the War he was chairman of tl!.c 
\‘ou--Minute Speakers. 

Some years ago Mr. Palmer attracte.] 
the attention of C. B. Ryon, who at th 
time was general counsel of the National 
Board of Fire Underwriters. Ryon 
lived in Streator, IIl., and still lives there 
He took a shine to young Palmer an/l 
asked him to go with the National Boar '. 
He did so in November, 1912, becomine 
Ryon’s assistant with the title of assist- 
ant general counsel. While with the 
National Board he got out a manual on 
taxation which attracted considerable at- 
tention. Earlier in his career he held 
the post of attorney for the Departn’ 
of Interior, Washington. From the Na- 


tional Board he went to the Chicago 
Rooard. He is a trustee of La'-e Fer>*t 
is i from which he was graducted 


Ile completed his education at North- 





ERNEST PALMER 
western University, Evanston, IIl., where 
he got the degree of LL.D. 
Appointment a Surprise 

The appointment of Palmer was a big 
surprise as he is a Republican. How- 
ever, he had come out for Horner. The 
Illinois Insurance [Department has not 
been one of the leaders in the country. 
There have been a number of insurance 
failures there and the Department at va- 
rious times has come in for pretty sharp 
criticism, particularly in the columns of 
the Chicago Tribune. Some commission- 
ers in the past have been rapped pretty 
hard bv the newspapers, and the influ- 


ence of one large Chicago law firm was 


so potent for years that sometimes peo- 
ple with visits to make to the Depart- 
ment thought it advisable first to see the 
Chicago law firm before the Department 
in order that the path could be removed 
of obstacles. Horner decided that he 
wanted an outstanding man to fill the 
position and he picked Palmer. 

Young, able, vibrant, Ernest Palmer is 
popular. He has found his gift of humor 
a decided asset. It has helped him climb 
the ladder. 

No Political Ambitions 

An almost unbelievable eagerness and 
alertness to unravel the tangled insur- 
ance affairs of the state, not without a 
certain awareness that people are irri- 
table and worried and apt to be trying 
on his good nature, is the mien of Ernest 
Palmer, as he anticipates his duties hum- 
bly but with a faint suspicion of humor 
evidenced by his own words that “it will 
be fun.” This spirit of good fun does 
not lessen his serious-mindedness. His 
many friends believe he will play the 
game much for the same reason as games 
are played—for fun—but with an am- 
bition to play that game skillfully and 
with excellence. 

“P. have no political ambitions,” Mr. 
Palmer told a group of insurance brok- 
ers following the news of his appoint- 
ment, “at least not now,” he added with 
a broad grin, joshing about a certain 
newspaper that had insisted on giving 
him a middle initial “E” in their ac- 
counts of him, which he was certain did 
not stand for “Easy,” as it might well 
stand for “Energy” or “Excellence.” 

The north shore suburb of Evanston is 
relinquishing its hold on a leading citi- 
zen, civic worker, and alderman. 

Jay Spencer Glidden, associate mana- 
ger, stands an excellent chance of suc- 
ceeding Palmer, thereby ending the ten- 
vear interlude since H. H. Glidden, his 
father, held the managership. 
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British Dominions 
Insurance Company Limited 


permitted to assume. 


WESTERN DEPARTMENT 





of Zondon, England 


This is one of the largest English Companies doing business in the 
United States and writes all the hazards a Fire Insurance Company is 
The Eagle Star was the first Company to write 


Rain Insurance in this country. 


UNITED STATES BRANCH 
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OPPOSE TAX RATE INCREASE 


Protests against a contemplated jn. 
crease in the North Carolina franchise 
tax from three-quarters to 14% on do- 
mestic companies and from 2% to 244% 
on foreign companies were made last 
Saturday by insurance company execy- 
tives to the joint Senate and House Fj. 
nance Committee at Raleigh, N. C. Presj- 
dent Harry R. Bush of the Dixie Fire 
said he thought an increase in insurance 
taxes would continue to drive companies 
out of the state. Julian Price, president 
of the Jefferson Standard Life, said that 
under the action of retaliatory laws the 
proposed change would cost his company 
$35,000 of which North Carolina would 
receive only $18,000. 





TO FIGHT OVERHEAD WRITING 

Norfolk, Va., agents who have been 
complaining recently of the practice of 
certain companies in writing business 
overhead in that territory will not have 
to combat the practice single-handed. At 
a conference in Richmond last week be- 
tween W. Owen Wilson, president of the 
Virginia Association of Insurance Agents, 
and leading agents from other parts of 
the state affiliated with the association, 
Mr. Wilson was directed to name a spe- 
cial committee headed by himself to co- 
operate with a committee of the Norfolk 
board in the fight being waged by mem- 
bers of that body to have the practice 
abated. He will name the committee 
soon, 





ADAMS SUCCEEDS McCLESKEY 

James L. McCleskey has resigned as 
special agent in Georgia for the Ameri- 
can of Newark and will be succeeded on 
March 1 by Fred H. Adams who will 
have his headquarters in Atlanta. Mr. 
Adams has been with the American for 
several years in the department office 
at Dallas and in field work in Alabama, 
Arkansas, Tennessee and Texas. 





UTICA CREDIT LIMIT RULE 

The Insurance Agents’ Club of Utica, 
N. Y., will put a thirty-day credit limit 
rule into effect on February 1. Joseph 
H. Miller has been named chairman of 
a committee to form a central registry of 
names of assureds not paying their pre- 
miums so that free insurance cannot be 
obtained from one agency after another. 


Werder on P. L. |. 


(Continued from Page 19) 


compulsory group action. It would re- 
place self-insurance by compulsion. 

lhe final argument has been that all 
this may be very fine, but where is the 
money for the premiums to come from? 
Insurance never creates money. It col- 
lects and distributes it. Anyone who 
wishes to get rich quickly via insurance 
is not our customer. The money must 
be saved. It has been further argued 
that the burden would be too heavy, but 
it seems to me that we are faced by 
two alternatives. Either we continue as 
we have done in the past and lose every 
decade or so billions of dollars with all 
the concomitant distress and disarrange- 
ment of our economic life, destroying 
the savings of the middle classes, which 
are the very backbone of the nation and 
making paupers of substantial citizens. 
Or we substitute planned saving surt- 
rounded with strict safeguards as to in- 
vestment and use of the funds accumu- 
lated, with the result of stability to our 
economic structure. 

To close let me say that this PLI has 
been, during the early years of the cen- 
tury, advocated for ships by so eminent 
a business man as the famous general 
director of the Hamburg America Line, 
Albert Ballin, of Hamburg, and that it 
has actually been practiced for several 
years after the war under most trying 
conditions. Its failure may, at least m 
part, be due to the fact that it was con- 
nected with fire insurance, creating an 
abnormal moral hazard, and that right 
from the beginning too broad a contract 
was issued, which was not based on suf- 
ficient experience. 
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Just one of the 
many reasons why 
your clients need 
Personal Effects 
nsurance. 


The AMERICA FORE GROUP of Insurance Companies 


THE CONTINENTAL INSURANCE COMPANY FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FirkE INSURANCE COMPANY 


AMERICAN EAGLE FiRE INSURANCE COMPANY FiRST AMERICAN FiRE INSURANCE COMPANY- MARYLAND INSURANCE COMPANY OF DELAWARE 
. ERNEST STURM. Chairman of the Boards 


Ei ht Maiden Lane — BERNARD M.CULVER President a Ne 7 rk N. Y 
a 7, THE FipELITY AND CASUALTY COMPANY — Fe . 
‘ ERNEST STURM, Chairman of the Board 
WADE FETZER. Vice Chairman 
BERNARD M. CULVER . President 


CHICAGO SAN FRANCISCO — ATLANTA DALLAS MONTREAL 
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Blue Goose Members 
See Boxing Matches 


N. Y. POND MEETS IN NEWARK 





New Entertainment Arrangement Reg- 
isters a Hit; Guests Talk About 
Chinese Conditions 





The New York City Pond of the Blue 
Goose got off to a “scrappy” new year 
last Friday night when about eighty 
members and guests attended the ama- 
teur boxing matches put on by the New- 
ark Athletic Club in Newark after having 
dinner and a short business meeting at 
the same club. This entertainment was 
thoroughly enjoyed by the Pond mem- 
bers and it is expected that more meet- 
ings this year will be arranged so that 
these monthly exhibitions of boxing may 
be witnessed. The Blue Goose members 
had ringside seats for the lengthy pro- 
gram of three round battles which 
brought into the ring boxers from the 
bantam to the heavyweight classes. 

Most Loyal Gander Leon A. Watson, 
manager of the New Jersey Schedule 
Rating Office, presided at last Friday’s 
meeting of the New York Pond. Cus- 
todian of the Goslings Richard S. Kis- 
sam reported that the membership of the 
Pond was 312, two members having been 
added since the last meeting and two 
transferred to other ponds. G. S. Greg- 
ory has been transferred to the Ohio 
Pond and A. H. Talmage to San Fran- 
cisco. George H. Holden, chairman of 
the life insurance committee, reported 
that the insured membership at present 
in the group life plan of the Lincoln Na- 
tional Life totals 166. He urged’ mem- 
bers of the Pond to take advantage of 
the plan offered by the Blue Goose to 
secure life insurance under this group 
arrangement at low cost. 

Several guests present were introduced 
and made short talks. These included 
Floyd West of the Dallas, Tex., Pond; 


R. H. Chapman, vice-president of the’ 


American International Underwriters; 
C. B. P. Carvalho, formerly of the Shang- 
hai, China, office of the American Inter- 
national Underwriters and now stationed 
at New York, and Harold J. Basso, re- 
cently at Shanghai for the American Asi- 
atic Underwriters. Mr. Carvalho is the 
son of Major B. N. Carvalho of the Ros- 
sia and Fire Reassurance. Frederick Ac- 
kermann, general agent of the National 
Union Fire, who arranged to have the 
Blue Goose party attend the boxing 
matches, was presented with a small gift 
in appreciation of his efforts. 





TO EXAMINE PEARL FEB. 7 


The New York Insurance Department 
will conduct an examination of the Pearl 
Assurance of London on Tuesday, Feb- 
ruary 7. Samuel Untermyer, prominent 
New York lawyer and more than a dec- 
ade ago counsel for the Lockwood com- 
mittee of the New York legislature which 
investigated insurance conditions in this 
state, has been retained by the Pearl to 
represent it as general counsel in com- 
pany with Wendell P. Barker. 





UP-STATE AGENTS MEET 
_The Associated Insurors, an organiza- 
tion composed of up-state New York fire 
and casualty agents in Wayne, Ontario, 
Yates and Seneca counties, held its an- 
nual meeting last week-end in Seneca 
Falls. Augustine Sackett of Canandaigua 
was elected president, Mrs. Minnie Sny- 
der, Newark, vice-president; Mrs. Ger- 
trude Lyons, Geneva, secretary, and John 
Herrington, Gorham, treasurer. 





GENERAL OF SEATTLE REPORT 

The General of Seattle reports assets 
of $7,558,608 in its annual statement for 
1932. Capital is given as $1,000,000 and 
the net surplus $1,002,380. The unearned 
premium reserve amounts to $2,596,455 
and the contingency reserve to $841,570. 
The company has cash of $609,256, bonds 
on an amortized value of $4,760,304 and 
stocks on Convention values of $906,186. 











MAINTAINING 


the traditions of more 


than a century of faithful 
and reliable service to agents 
and policyholders in every 


part of the world. 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and Genera? Manager 


In NORWICH UNION there is strength 


COMPANIES 








Appoint Pennsylvania 
Insurance Committees 


NORTON HEADS SENATE GRoUp 





Reading Agent Again Chairman, After 
Being Dropped in 1931; Names of 
All Committeemen Given 





All except one of the eight insurance 
brokers and agents who are members of 
the Pennsylvania General Assembly are 
members of the standing committees on 
insurance in the Senate and House for 
the 1933 session. These committees will 
have charge of all insurance legislation 
introduced during the session, including 
a codification and revision of all insur- 
ance laws of the state. 

Senator James E. Norton of Reading, 
an insurance agent for many years, re- 
turns to the chairmanship of the Senate 
Insurance Committee. He held that post 
for many years but in the 1931 session 
was dropped from the chairmanship be- 
cause of factional political lineups in the 
Senate. Norton is beginning his thir- 
teenth year in the Senate. 

The only other man in the insurance 
business assigned to the Senate commit- 
tee is Warren R. Roberts, Bethlehem, a 
Democratic member. The only insurance 
man in the Senate not on the committee 
is Senator William H. Clark, West 
Chester. 

Other senators among the twenty-four 
members of the Insurance Committee of 
the upper house are: John G. Homsher, 
Strasburg, publisher; Samuel W. Salus, 
Philadelphia, lawyer; Clarence J. Buck- 
man, Langhorne, lawyer; Morris Ein- 
stein, Pittsburgh, manufacturer; George 
Woodward, Philadelphia, physician; Max 
Aron, Philadelphia, lawyer; William D. 
Mansfield, McKeesport, publisher; Fred 
T. Gelder, Forest City, publisher; James 
J. Coyne, Pittsburgh, real estate; Harry 
B. Scott, Philipsburg, coal; Chauncey W. 
Parkinson, Waynesburg, merchant; 
Frank L. Fay, Greenville, manufacturer; 
Bertram G. Frazier, Philadelphia, law- 
yer; William C. Hunsicker, Philadelphia, 
physician; Joseph G. Armstrong, Jr. 
Pittsburgh, steel salesman; Joseph C. 
Trainer, Philadelphia, manufacturer; 
George L. Reed, Harrisburg, lawyer; Pe- 
ter Graff, III, manufacturer; G. Mason 
Owlett, Wellsboro, lawyer; Harry Sha- 
piro, Philadelphia, lawyer; Herman E. 
Baumer, Johnstown, manufacturer, and 
James S. Boyd, Norristown, investments. 

The Insurance Committee of the House 
has as its chairman Louis Schwartz, 
Philadelphia, who is a real estate broker. 
Five insurance men are among the thirty 
members of the House committee. They 
are P. B. Rice, Harrisburg; Willard G. 
Shortz, Kingston; George N. Wade, 
Camp Hill; Walter L. Barnhardt, 
Llewellyn, and William Sinwell, Bethle- 
hem. 

Other members of the House Insur- 
ance Committee are: Arnold M. Blun- 
berg, Philadelphia, lawyer; John 
King, Corry, manufacturer; Edwin C. 
Emhardt, Philadelphia, lawyer; A. J: 
White Hutton, Chambersburg, lawyer; 
Wilson D. Gillette, Towanda, auto deal- 
er; Francis T. Baker, Lewisburg, mert- 
chant; L. Arthur Greenstein, Philadel- 
phia, lawyer; Mrs. Martha M. Pennock, 
Philadelphia, housewife; Harvey A. Sur- 
face, Selinsgrove, zoologist; Fred C. 
Gartner, Philadelphia, lawyer; A. Alfred 
Wasserman, Philadelphia, lawyer; James 
A. Bennett, Philadelphia, probation offi- 
cer; Walter S. Lovett, Danville, mana- 
ger; John Youishin, Hazleton, secretary; 
Percy A. Patterson, Altoona, merchant; 
John M. Flynn, Ridgway, manufacturer; 
Harry P. O’Neill, Dunmore, barber; 
M. Flinchbaugh, Red Lion, canner; 
Thomas A. McGrail, Irwin, electrical 
work; John E. Malina, Philadelphia, real 
estate; Leslie R. Himes, New Bethlehem, 
lawyer; H. M. Hartman, Gettysburg, 
physician; John J. O’Keefe, Pittsburgh, 
clerk, and Eugene A. Caputo, Freedom, 
lawyer. 
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LOYALTY GROUP 


NEAL BASSETT, President 








JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres, 

FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 
CAPITAL 
$ 9,397,690 00 Organized 1855 





NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 





JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. -, R. M. SMITH, Vive Pres. 
W. E. WOLLAEGER, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2dV.-Pres, 

THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres, ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E. WOLLAE Vice Pres HERMAN AMBOS, Vice-Pres. E.G. POTTER, 2d V.-Pres. W W. POTTER, 2d V. Pres. 


GER, 
WALTER J. SCHMIDT, “2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 








$ 600,000.00 Organized 1854 
NEAL BASSETT, President 
JOHN R. Agony Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAE Vice-Pres. HERMAN AMBOS, Vice Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
‘WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
$ 1,000,000.00 Organized 1866 
NEAL BASSETT, President 
JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. oh R. M. SMITH, Vice-Pres, 
W. E. WOLLAEGER, Vice-Pres, HERMAN AMBOS,Vice-Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS. 2d V.-Pres. 
SUPERIOR FIRE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1871 





NEAL BASSETT, Chairman of Board 
W.E. WOLLAEGER, President JOHN R. COONEY, Vice Pres. ARCHIBALD KEMP, Vice Pres. ag A. CLARK, Vice Pres. 





H. R. M. SMITH, Vice Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS. 2d V.-Pres. 
THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 
$ 1,000,000.00 Organized 1870 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice President 
JOHN R. por d Vice Pres. ARCHIBALD KEMP, Vice Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W. E..WOLLAEGER, Vice-Pres, HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres, W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 
THE CAPITAL FIRE INSURANCE COMPANY 
$ 300,000.00 Organized 1886 





CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 





$ 100,000.00 Organized 1905 
NEAL BASSETT, President 
JOHN R. COONEY, Vice-Pres.. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice Pres. H. R. M. SMITH, Vice Pres. 
W.E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice Pres. E.G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V. Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres, OLIN BROOKS, 2d V.-Pres. 
MILWAUKEE MECHANICS’ INSURANCE COMPANY 
$ 2,000,000.00 Organized 1852 





NEAL BASSETT, Chairman of Board 


J. SCOFIELD ROWE, Vice Chairman 
H. S. LANDERS, President J. C. HEYER, Vice President WINANT VAN WINKLE, Vice President JOHN R. COONEY, Vice President 
E. G. POTTER, 2d Vice Pres. E. R. HUNT, 3rd Vice Pres’t S. K. McCLURE, 3d Vice Pres. T. A. SMITH, Jr., 3rd Vice Pres, F. J. ROAN. 3rd Vice Pres. ¢ 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 





$ 1,000,000.00 . OF NEW YORK Organized 1874 
NEAL BASSETT, Chairman of Board 
H LANDERS, President WINANT VAN WINKLE, Vice President J. C. HEYER, Vice President JOHN R. COONEY, Vice-President 


: e G POTTER. 2d Vice Pres. T. A. SMITH, 3rd Vice Pres. FRANK J.ROAN, 3rd Vice Pres. E.R. HUNT, 3rd VicePres. $.K. McCLURE,3rdVice Pres. 


COMMERCIAL CASUALTY INSURANCE COMPANY 
$ 1,000,000.00 Organized 1909 





WESTERN DEPARTMENT a — 
844 Rush Street, Chicago, Illinois 5 E ci é Calif  .. 
HERBERT A. CLARK, Vice President EASTERN DEPARTMENT W.W.&E.G. POTTER, 2nd Vice Presidents 
H. R. M. SMITH, Vice President FRED W. S "AN, 8 os 
JAMES SMITH, Secretary 10 Park Place ULLIV joorete: i 
saree cerca SEY SOUTH-WESTERN DEPARTMEN 
CANADIAN DEPARTMENT SR, ee oe 912 Commerce St., Dallas, Texas 
OLIN BROOKS, 2d Vice President 
461-467 Bay St., Toronto, Canada SEN LER BOYNTON. Prag 4 oe et * 
MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 
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eines C. Sicilia 
Makes New Connection 


FORMER LIQUIDATION HEAD 
Resigned From N. Y. Dep’t Two Years 
Ago; Now With Shattuck, Bangs 


& Davis, New York Lawyers 


Clarence C. Fowler, for many years 
head of the Liquidation Bureau of the 
New York Insurance Denartment and 
for the last two years a member of the 
well-known law firm of Cabell, Ignatius 
& Lown of New York, this week became 
a member of the firm of Shattuck, 
Janes & Davis, who are engaged in a 
general law practice at 42 Broadway. 

Mr. Fowler established an enviable 





FOWLER 


CLARENCE C. 


reputation as an astute and able lawyer 
during his years with the Insurance De- 
partment. He completed the liquidation 
of nearly fifty fire, marine, life, casualty, 
compensation, fraternal and various other 
kinds of corporations and associations 
and when he resigned early in 1931 he 
was in charge of thirty-five pending pro- 
ceedings. Mr. Fowler was appointed 
special deputy superintendent of insur- 
ance of the New York Department on 
February 1, 1918. At the same time he 
became chief of the Liquidation Bureau. 
By virtue of such appointments he was 
appointed special deputy attorney general 
on several occasions. For two years prior 
to his appointment as special deputy 
Mr. Fowler was trial counsel for the 
Department. 

Both in state and federal courts did 
Mr. Fowler represent the Insurance De- 
partment in important litigations. He 
tried many cases and argued many ap- 
peals in the higher courts involving con- 
stitutional, interstate and international 
questions on law, included among which 
were the cases of the various Russian 
litigations in this country growing out of 
the nationalization by the Soviet Govern- 
ment of Russian insurance companies. 

Mr. Fowler is a native of Kentucky 
and finished his law training at New 
York University from which he received 
the degree of LL.M. He has been a 
member of the faculty of St. John Col- 
lege of Law in Brooklyn and is a mem- 
ber of several bar associations 





HARTFORD FIRE LOSSES 
Fire losses in Hartford in 1932 totaled 
$327,253, an increase of $20,943 over 1931. 


CHICAGO 


Two Made Partners 
In Johnson & Higgins 


R. W. CAUCHOIS AND A. FRIBERG 
Former an Authority on Marine Cover- 
age for Many Years; Latter 
Handles General Lines 


Raymond W. Cauchois and Andrew 
Friberg of Johnson & Higgins, inter- 
nationally known brokers of New York, 
have been admitted to membership in 
the firm in recognition of their fine serv- 
ices in the insurance field. President 
W. H. LaBoyteaux of Johnson & Hig- 
gins made the announcement late last 
week. 

Mr. Cauchois has been well-known to 
marine underwriters in New York for 
many years and is admired and respected 
for his ability. Although he was grad- 
uated from Columbia University in 1907 
with an engineering degree and was with 
the electrical engineering department of 
the General Electric Co. at Schenectady 
for about two years it was natural that 
Mr. Cauchois should return to the sea- 
board because he comes from a shipping 
family. His father, O. R. Cauchois, is 
advisory director of the French Line in 
New York and is the oldest employe of 
the company from the point of view of 
years of service. 

The younger Mr. 
Johnson & Higgins twenty-four years 
ago. He spent the first three years in 
the adjusting department and since then 
has devoted himself to the development 
of marine business of all lines. 

Mr. Friberg’s Career 

Mr. Friberg is comparatively a new- 
comer to New York City but in the 
short time that he has been here he has 
favorably impressed those with whom he 
has come in contact. Mr. Friberg hails 
originally from Helena, Ark., where for 
years he was associated with his father 
in the insurance agency of G. H. Friberg 
& Son. There also he came to know 
intimately Edward M. Allen, now presi- 
dent of the National Surety, but at that 
time a successful local agent at Helena. 
Today both hold executive positions of 
leading importance in New York City. 

In 1922 Mr. Friberg moved to Little 
Rock, Ark., and became vice-president 
of the Bankers Trust Co. of that city, 
with supervision of the bank’s insurance 
department. Eight years later, in 1930, 
he resigned to come to New York with 
Johnson & Higgins. He handles fire, lia- 
bility and other lines. 


Cauchois entered 





KERN ON LOSS COMMITTEE 
H. H. Clutia, who has become presi- 
dent of the Northern of New York, has 
resigned as a member of the committee 
on losses and adjustments of the New 
York Board of Fire Underwriters and 
has been succeeded on the committee by 
George F. Kern of Fuller & Kern. Mr. 
Kern, who is also president of the Asso- 
ciation of Local Agents of the City of 
New York, will serve until the expiration 
of Mr. Clutia’s term at the annual meet- 

ing of the New York Board in May. 





UNEMPLOYMENT FUND RAISED 

The fire insurance division of the New 
York City Emergency Unemployment 
Relief Committee has exceeded its quota 


in the drive for funds, having collected 
$126,703, according to W. E. Mallalieu, 
general manager of the National Board 


of Fire Underwriters and chairman of 
the committee. Last year the committee 
ra’sed $102.000. 








F. D. Layton, President 


(Connecticut Standar 
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RESERVE FOR CONTINGENCIES 


National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1932 


ADMITTED ASSETS  .....ccccccescccsccccccccccsccscsevceses $47,599,452.91 
LIABILITIES 

CAPITAL STOCK. ..ncccccscccccccccssccccce cccccccccececcecss $ 5,000,000.00* 

RESERVE FOR UNEARNED PREMIUMG...........-+-+++++ 19,391,157.51 

i gg Ba Re ere reer reer e rere eee 2,387,698.10 

RESERVE FOR TAXES An? OTHER EXPENSES........... 1,106,745.94 

RESERVE FOR DIVIDENDS. .............ccccecccccsserceees 250,000.00 


DS 
SPECIAL RESERVE POR SECURITY DEPRECIATION 


d) 
ADDITIONAL RESERVE FOR 


NET SURPLUS (Based on December 31, 














>. T. Maxwell, Vice-President 


2,204,119.75 
SECURITY 

5,205,428.21 
1,700,000.00* 
1931, Market Prices).. 10,354,303.40* 
$47,599,452.91 




















*Surplus Available for Protection of Policyholders.............. $17,054,303.40 
A TT — 
a es aie 








Franklin W. Fort 





Fire Reinsurance ‘Treaties 


Baltic Insurance Co., Ltd. 
Eagle Fire Insurance Company (New Jersey) 


18 Washington Place, Newark, N. J. 


(Denmark) 


Thomas B. Donaldson 

















INTER-OCEAN RE. STATEMENT 
lowa Fire Company Tells of Reinsur- 
ance of La Salle Fire Business Up 
to December 31, 1931 


President Roy E. Curray of the Inter- 
Ocean Reinsurance of Cedar Rapids, Ia., 
has issued a statement with respect to 
the reinsurance in 1931 by that company 
of considerable business of the La Salle 
Fire of New Orleans, now in the hands 
of receivers. The statement follows: 
“Subject to the exceptions set out below all 
the unterminated and outstanding policy liabil- 
ity of the LaSalle 
October 31, 1931 and all the business written 
by the LaSalle during the months of Novem- 


as of noon Standard Time 


ber and December, 1931, was reinsured with 
the Inter-Ocean Reinsurance Co. of Cedar Rap- 
ids, Ia., 


which contract 


under contract dated October 28, 1931, 
provides, ‘the reinsurance ef- 
fected under this reinsurance agreement is for 
the benefit of the 


holders of the LaSalle and the Inter-Ocean shall 


policyholders and _ treaty 
be liable directly to said policyholders and treaty- 
holders.’ 

“1. With the exception of business originat- 
ing with the lowa Fire Insurance Co. of Water 
loo, Ia., which we understand was _ reinsured 
with another insurance company. 

“2. With the 
state of Mississippi which we understand was 


exception of business in the 


reinsured with another insurance company. 
“3. With the 
Dominion of Canada, 


exception of business in the 
which was reinsured with 
another company. 

“4. With the exception of a few large poli- 
cies which at the time were reinsured 100% with 
large Eastern companies. 

“5. With the exception of all ocean marine 
and parcel post business. 

“The 1931 
out above, are not 


policies, with the exceptions set 
affected by the receivership 
and are still in force. Arrangements have been 
made for losses, endorsements, etc., on these 
policies to be handled by Alonzo Church, whose 
address is: Union Indemnity Building, New Or 
leans, La. Endorsements reciting the reinsurance 
with and the liability of the Inter-Ocean, will 
be furnished by Mr. 


quest them.” 


Church to those who re 
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OKLA. CHANGE PROPOSED 


Commissioner Read Would Replace 
Present State Insurance Board With 
Another of Three Members 
In the report of the appropriations 
committee of the Oklahoma Senate no 
provision was made for maintenance of 
the State Insurance Board. A movement 
is on foot to abolish the present Insur- 
ance Board and establish another, com- 
posed of the state fire marshal, the In- 
surance Commissioner and a third mem- 
ber to be appointed by the Governor, 
from among such officials as the bank 

commissioner or of similar standing. 

This board would regulate rates and 
similar matters, and the detailed workin 
of the board such as correspondence and 
the like would be placed in the Insurance 
Commissioner’s department. This move- 
ment, if adopted, would eliminate the sec- 
retary of the board and his office and 
concentrate board activities in the offices 
of the Insurance Commissioner. Com- 
missioner Jess G. Read has recommended 
the change and states that he believes it 
a good and economic move. 

VAN DEREN WED 50 YEARS 

Mr. and Mrs. Clarence T. Van Deren 
of Harrison, N. J., recently celebrated 
their golden wedding anniversary with a 
reception for more than 100 persons at 
their home. The Van Derens have re- 
sided in Harrison ever since their mar- 
riage in Jersey City in 1883. Mr. Van 
Deren is one of the leading insurance 
agents in Harrison and is well-known 
also for his association with Republican 
politics in Hudson County for more than 
half a century. He was a member of 
the Republican National Committee sev- 
eral times and a member of the Repub- 
lican County Committee from 1880 to 
1932 inclusive. 

Charles A. Royce, vice-president of the 
Kinsey Realty Co., of Buffalo, was killed 
in an automobile accident near Wood- 
lawn, N. Y., last week. The firm operates 
a large fire and casualty department. 
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[ “OLD PHILADELPHIA” 


the first steam fire-engine 
used in Philadelphia was 
built in 1857 at a cost of 
$3500. At its first official 
trial it threw a horizontal 
stream of water 275 feet 
using steam pressure of 
125 pounds which was 
raised from cold water in 
nine minutes. In August, 
1858, the “Philadelphia” 
was sent to Boston for a 
steam fire-engine contest, 
where it won first prize 
against three competitors. 
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: é This engine, designed by 

ith SS Ras Joseph L. Parry, was paid 

ations for by a group of civic- 

ce of LD No.! ENGINE. minded contributors. 
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task T. 

Feo HE L. & L. & G. contributed substantially to the cost of 
e and 

aaa “Old Philadelphia” as an expression of its interest in the 
Ps development of fire-fighting equipment. Since the days of ’49, when this company entered the 
Com- 

so United States, it has not only identified itself with local enterprise, but has encouraged and aided the 
S American Agency System in every possible way. This Company was the first foreign fire insurance 
Jeren 

‘tha company to open an office in Philadelphia after the War of 1812. Fowler’s History says, “prestige was 
ns at 

-_ given the agency method by this event.” City by city, state by state, the L. & L. & G. record will 
Van 

ie be found similar to its record in Philadelphia—a pioneer of progress and a supporter of the agent. 
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“| THE LIVERPOOL AND LONDON AND 
GLOBE INSURANCE COMPANY LIMITED 


150 WILLIAM STREET, NEW YORK CITY 
PHILADELPHIA OFFICE: H. W. STEPHENSON, Megr., 
INDEPENDENCE BUILDING, PHILADELPHIA, PA. 
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Missouri Sues to End 
Fire Rate Increase 


MOVE OF ATTORNEY GENERAL 





Suits Request Return of Excess Pre- 
miums Already Collected and Fines 
For Violation of Law 

Attorney General Roy McKittrick at 
Jefferson City, Mo., on Tuesday filed in 
the Missouri Supreme Court two suits 
to stop fire insurance companies from 
further collecting a 16 2/3% increase in 
rates put into effect June, 1930, over the 
protest of Superintendent Joseph B. 
Thompson under the protection of Fed- 
eral and State court injunctions and to 
compel the return of excess premiums al- 
ready collected. 

One suit, a quo warranto proceeding, 
requests the high court to find the com- 
panies guilty of violations and abuse of 
their corporation charter and license 
privileges for collecting the increased 
rates after they had been disapproved 
by the Insurance Department. The court 
is asked to fine companies and to re- 
strain them from further collections of 
the higher rate and to order immediate 
distribution of the excess premiums now 
impounded. 

In the second suit the attorney-general 
asks a writ to restrain Judge Sevier of 
the Cole County Circuit Court from en- 
forcing that part of an order of his court 
which authorizes the collection of the 
16 2/3% increase during the rate liti- 
gation and for impounding the excess 
premiums. More than $5,000,000 in ex- 
cess premiums have been impounded by 
the State and Federal courts. 

Circuit Judge Make G. Sevier at Jef- 
ferson City, Mo., on January 21 directed 
that the approximately $932,000 of fire 
insurance premiums collected by seventy- 
four stock insurance companies and im- 
pounded by the court pending the final 
outcome of the litigation involving a 
16 2/3% increase in rates put into ef- 
fect on June 1, 1930, be transferred to 
four banks designated by the court. 

The banks that will serve as the de- 
positories for the impounded premiums 
under the state court case are the Ex- 
change National Bank and Central Mis- 
souri Trust Co. of Jefferson City, the 
Boatmen’s National Bank of St. Louis 
and the Commerce Trust Co. of Kansas 
City. 








Wisconsin Plans 


(Continued from Page 1) 


ance necessary for cancellation of poli- 
cies instead of compelling a demand for 
the refund by the insured, as is demand- 
ed by the present policies. 

7. Eliminating the clauses permitting 
allowance for depreciation in cases of 
total loss. 

Copies of the proposed new policy have 
been prepared by the Insurance Commis- 
sioner to give opportunity of persons in- 
terested to study the changes. 


W. M. Ryan Made State 
Agent for Automobile 


T. W. ROBBINS SPECIAL AGENT 


Ryan Has Charge of Eastern Pennsylva- 
nia and Southern New Jersey With 
Robbins as Assistant 





William M. Ryan has been appointed 
state agent for the Automobile Insurance 
Co., the Erie & Marine Underwriters and 
the Standard Fire for eastern Pennsyl- 
vania and southern Jersey. He will be 
assisted by Theodore W. Robbins whose 
title henceforth will be special agent. 

Mr. Ryan has been associated with the 
fire department activities of the Aetna 
Affiliated Companies for ten years. Prior 
to being located in Pennsylvania he was 
an engineer at large for the Automobile 
and in that capacity traveled extensively 
all over the United States. He was later 
made special agent in Pennsylvania and 
then subsequently placed in charge of the 
Philadelphia suburban department and 
also southern New Jersey. Now he has 
been made state agent with full super- 
vision of the entire eastern section of 
Pennsylvania and also the southern coun- 
ties of New Jersey. 

Theodore W. Robbins has been made 
special agent in the same territory under 
the supervision of Mr. Ryan. Mr. Rob- 
bins, who will also represent the fire in- 
terests of the Aetna Life and affiliated 
companies, has been with the Automobile 
since its organization and formerly 
served as an examiner in the Pennsylva- 
nia territory. Both of these representa- 
tives are highly regarded by the officials 
at the home office. 





I. U. B. COMMITTEE MEMBERS 





S. H. Schoch Chairman of Advisory Com- 
mittee and Harold Warner Head 
of Grievance Committee 


The members of two standing commit- 
tees of the Interstate Underwriters 
Board were appointed this week. They 
are the advisory and grievance commit- 
tees. Following are the names of those 
appointed : 

Advisory Committee—S. H. Schoch, chairman, 
assistant secretary, Insurance Company of North 
America; Robert G. Clarke, manager, general 
cover department of eleven fire companies; H. C. 
Conick, superintendent, general cover depart- 
ment, Royal; James F. Crafts, assistant manager, 
Fireman’s Fund; E. A. Dunn, assistant  secre- 
tary, Crum & Forster; Ivan Escott, general man- 
ager, service department, Home; V. L. Gallagher, 
secretary, America Fore Companies; Thomas F. 
Myring, secretary, Atlas; J. M. Waller, secretary, 
Aetna; Charles Weller, secretary, North British 
& Mercantile; Sumner Rhoades, manager, East- 
ern Underwriters Association; H. F. Badger, sec- 
retary, Board of Fire Underwriters of Pacific; 
Toseph S. Raine, secretary, South-Eastern Un- 
derwriters Association; J. V. Parker, manager, 


Western Actuarial Bureau. 

Grievance Committee—Harold Warner, chair- 
man, U. S. fire manager, Royal; B. M. Culver, 
nresident, America Fore Companies: W. Ross 


Aetna; H. V. Smith, vice- 


McCain, vice-president, , 
White, vice-president, 


president, Home; F. C. 
Hartford Fire. 





Fire Chief John J. Gilday of Hoboken, 
N. J., has announced that the insurance 
claims paid for fire losses in the city 
during 1932 totaled $79,000, a decrease of 
$72,896 from that of 1931. Fire claims 
paid in 1931 totaled $151,897. 
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Many Executives to Attend Dinner 
Of Insurance Club of Pittsburgh 


Howard P. 
Dunham of Connecticut and Secretary- 
Counsel Walter H. Bennett of the Na- 


Insurance Commissioner 


tional Association of Insurance Agents 
are among the speakers who will ad- 
dress the seventh annual dinner of the 
Insurance Club of Pittsburgh. This af- 
fair will be held at the William Penn 
Hotel in Pittsburgh on Tuesday evening, 
February 7, as the concluding part of 
the two-day Insurance Sales Congress. 
From the advance sale of tickets it is 
expected that more than 800 will attend 
the dinner. 

Among those who have signified their 
intention of being present are the fol- 
lowing executives of fire, casualty and 
life companies: 

Frederick Richardson, U. S. manager, Gen- 
eral Accident; Eugene F. Hord, vice-president, 
Fireman’s Fund Indemnity; F. W. Hoffrogge, 
vice-president, New Amsterdam Casualty; C. W. 
G. Bailey, agency superintendent, Ocean Acci- 
dent; N. A. Weed, president, Globe & Re- 
Harry F. Ogden, vice-president, Fidel- 
ity & Guaranty Fire; Harold Warner, U. S. 
fire manager, Liverpool & London & Globe; E. 
M. Allen, president, National Surety; John G. 
Yost, assistant secretary, Fidelity & Deposit; 


public ; 


J. D. Van Scoten, vice-president, Standard Life; 
Howard S. Jarvis, assistant superintendent 
agencies, Travelers Fire; Percy Ling, secretary, 
North British & Mercantile; C. A. Nottingham, 
assistant U. S, manager, Royal-Liverpool group. 
J. M. Thomas, 
Fire; Wm. A. McConnell, U. S. 
tury; Neal Bassett, president, Firemen’s of 
Newark; J. J. Meador, vice-president, U. §, 
Casualty; Charles C, Hannah, manager, Fire. 
man’s Fund; Sheldon Catlin, vice-president, In- 
North America; Roy Tuch- 
vice-president, Continental Casualty; 
Phillips, chairman, Great American In- 
Robert P. Barbour, U. S. manager, 
Assurance; W. J. McCaffrey, vice- 
Royal Indemnity. 


president, National Union 


manager, Cen- 


surance Co. of 
breiter, 
Jesse S. 
demnity ; 
Northern 
president, 
A. Duncan Reid, president, 
F. G. Morris, president, 
ualty Co.; Richard H. 
dent, Maryland 
secretary, 
president, 


Globe Indemnity; 
Standard Surety & Cas- 
Thompson, vice-presi- 
Casualty; Gilbert A. Russell, 
Hartford Fire; E. J. Schofield, vice- 
Globe Indemnity; R. I. Catlin, as- 
sistant vice-president, Aetna Casualty & Surety; 
F. S. Garrison, secretary, Travelers Indemnity; 
Wm. Quaid, vice-president, Home group; Rich- 
ard Deming, first vice-president, American 
Surety, and W. A. Edgar, vice-president, U. S. 
Fidelity & Guaranty. 





DEATH OF CHAS. M. TOBIN 

Charles M. Tobin, 61 years of age and 
formerly special agent in western New 
York for the Commercial Union, died last 
week in San Antonio, Tex. Mr. Tobin 
was a native of that city and had been 
campaign manager there for Governor 
Sterling last year. He was a member 
of the Underwriters’ Association of New 
York state from 1906 to 1911. Mr. Tobin 
installed the original New York City 
Pond of the Blue Goose about twenty- 
five years ago and was always a staunch 
supporter of the organization. He had 
been transferred from Texas to the Mid- 
dle Department field by the Commercial 
Union. 








Purely an Agency Company 


Cash Capital $1,000,000.00 





BROOKLYN BROKERS DINNER 


The twenty-first annual dinner of the 
Brooklyn Insurance Brokers Association 
will be held at the Hotel Bossert in 
Brooklyn on Tuesday, May 9, according 
to President Harry G. Ellis, Jr. At- 
tendance will be limited to 350. Chair- 
men for the 1933 standing committees of 
the association have been announced. 
They are: membership, John J. Canning; 
legislative, Mortimer L. Nathanson; ways 
and means, George Rilling; grievance, 
Bernhard Stern; entertainment, Fred 
Schmidt, and publicity, Lester Spackman. 


ALBANY FIELD CLUB MEETS 

The Albany Field Club met last Fri- 
day and heard George B. Muldaur, gen- 
eral agent of the Underwriters’ Labor- 
atories, give an illustrated talk. At the 
recent annual meeting of the club Edwin 
R. Pond was elected president. The 
other officers are: David Davidson, vice- 
president; Mathew G. Knapp, treasurer, 
and Hugh H. Sanford, secretary. Pres- 
ident Pond has appointed an executive 
committee consisting of John A. Wall- 
berg, chairman; John B. Douglas and 
Walden M. Howe. 








FIELDMEN TO HEAR VLACHOS 

C. A. Vlachos of Vlachos & Co. of New 
York City, well-known fire insurance 1n- 
spectors, will speak on the conflagration 
hazards of the Rockaways on Long 
Island at the next luncheon meeting of 
the Suburban New York Field Club 
which will be held at the Elks Club in 
Brooklyn on Monday, February 6. It is 
expected there will be a large turnout of 
special agents and examiners. 
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Massachusetts Court 
Mortgage Case Ruling 


MORTGAGEE HAD FORECLOSED 





Court Holds That Policy Provides 
Insurer Must Be Notified of Such 
Changes of Ownership 





When a mortgagee named in a Massa- 
chusetts standard fire policy loss payable 
clause as mortgagee “as interest may 
appear under the present or any future 
mortgage” foreclosed its mortgage and 
by its voluntary act took title in its own 
name, the Massachusetts Supreme Court, 
in an action by the mortgagee on the 
policy, Trustees of Thayer Academy v. 
Corporation of the Royal Exchange, 183 
N. E. 264, holds that there was a “sale” 
within the provisions of the policy which 
without the assent of the insurer made 
the contract of insurance void, not only 
as to the owners but likewise as to the 
mortgagee. 

After the foreclosure sale the plaintiff 
no longer had an insurable interest as 
mortgagee, the ownership was entirely 
changed and a new title created by the 
exercise of the power of sale. The par- 
ties then made a new contract of insur- 
ance, expressed in a rider which insured 
the plaintiff as owner of the property. 
This contract differed in important re- 
spects as to the mutual rights and obli- 
gations of the parties from the contract 
which under the Massachusetts standard 
form of policy the insurer makes with a 
mortgagee. 

The plaintiff seven months after ac- 
quiring title sold the property and took 
a mortgage from the purchaser. In this 
action the plaintiff contended that the 
words in the original policy making it 
payable in case of loss to the plaintiff 
“Mortgagee, as interest may appear 
under the present or any future mort- 
gage” covered the interest taken by the 
plaintiff when, having acquired title in 
fee, it sold the property. 

The court said it could not construe 
the words “under the present or any fu- 
ture mortgage” to include a mortgage 
interest acquired by the plaintiff long 
after it had become the owner in fee 
by foreclosing its original mortgage and 
as owner had entered into a new and 
different contract of insurance with the 
defendant. 

When the plaintiff sold the property it 
assigned to the purchaser “all title and 
interest in the within policy, and all ad- 
vantages to be derived therefrom.” The 
defendant asserted to this assignment 
and therefore became liable only to the 
purchaser in case of loss. There was no 
reassignment of the policy by the pur- 
chaser to the plaintiff to cover the new 
interest in the property that it then took 
as mortgagee. The plaintiff divested it- 
self of all interest in the policy by its 
assignment. 

Judgment for the 
affirmed. 


defendant was 





NEW PHILA. ADJUSTMENT OFFICE 


James N. Curley and Frank J. Curley 
have opened the Curley Adjustment Bu- 
reau in the Manhattan Building in Phila- 
delphia to handle a general claims ad- 
Justment bureau. Both men are well- 
known in Philadelphia casualty circles. 
James N. served as manager of the home 
office claim department of the Common- 
wealth Casualty for over eight years and 
upon the consolidation of the Common- 
wealth with the Independence Indemnity 
he continued with the merged company 
for a year as superintendent of liability 
claims. Frank J. was for eighteen years 
with the Travelers, sixteen of which he 
was in charge of claims in eastern Penn- 
Sylvania outside of Philadelphia. For the 
last four years he has been chief of the 
Bureau of Claims of the city of Phila- 
delphia. 





HARRY C. KNOWLES’ NEW POST 
Harry C. Knowles, formerly with the 
“tudson and Svea, has been appointed 
Special agent for western New York for 


the New Hampshire Fire and the Granite 
tate Fire. 


NEUMANN’S YEARBOOK FOR 1933 


Neumann’s Jahrbuch for 1933 appears 
for the first time in combination with 
Wallmann’s Calendar. The new reference 
book consists of nearly 900 pages and 
gives fullest information and statistics 
on all German companies. The combi- 
nation with Wallmann’s was decided on 
last summer as both works contain to a 
large extent the same information and 
constituted a needless duplication, which 
under present conditions does not seem 
warranted. The balance sheets for public 
as well as private companies including 
1931 are contained in this volume which 
is made a handy reference work by an 
exceptionally copious index. 





BENDER MEMBER OF W. U. A. 

F. L. Bender, vice-president of the Ex- 
port of New York, has been elected to 
membership in the Western Underwrit- 
ers Association, the company having 
joined that organization. 


HELTZEN R. I. COMMISSIONER 

Oscar L. Heltzen has been elected In- 
surance Commissioner of Rhode Island 
for the three year term beginning Feb- 
ruary 1. Republican members of the 
state senate endorsed Mr. Heltzen after 
three times turning down the appoint- 
ment of Thomas D. Higgins by Governor 
Green. Mr. Heltzen was named in De- 
cember by the retiring Republican gov- 
ernor but to serve until January 31 and 
both he and Mr. Higgins sought the ap- 
pointment for the forthcoming three year 
term. 





ATLAS OF STOCKHOLM 


Atlas, Swedish reinsurance company, 
will celebrate its silver anniversary dur- 
ing this year. It does a worldwide rein- 
surance business in all branches with the 
exception of marine insurance. Its capi- 
tal consists of 2,000,000 crowns, fully paid 
in. 


DEATH OF E. L. ANTHONY 

Up-state New York insurance circles 
lost a popular member last week when 
Edward L. Anthony passed away in St. 
Petersburg, Fla. Mr. Anthony was the 
secretary of the general underwriting 
firm of Smith, Davis & Co., with offices 
in the Buffalo Chamber of Commerce. 
Mr. Anthony became ill last December 
and went to Florida hoping to regain his 
health. He is survived by his widow, two 
daughters and a son. 





PHILLIPS’ PAPER 50 YEARS OLD 

The American Insurer, published in 
New Orleans by Louis Phillips, is fifty 
years old and is at work on a special 
edition to fit the occasion, The paper 
has been a weekly but during the balance 
of 1933 will appear as a monthly. It 
first appeared in 1883 as The Insurance 
Vindicator. The present name was 
adopted in 1916. 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Speaking of fads in the use of some 
new words or phrases and riding them 
to death, I read the following in the re- 
port on a suit now pending: 


“In the event that there should be a 


decision favoring severance of the ac- 
tion, the mortgagee has moved for a 
summary judgment——.” The first nine 


words could have been condensed into 
five, namely: “Should there be a de- 
cision 

That would have expressed the mean- 
ing intended briefly and clearly without 
a lot of unnecessary words. The ten- 
dency nowadays in business and news- 





paper English seems to be to use as many 
words as possible to say as little as pos- 
sible, indulging in tautology, superfluity, 
and longwindedness, besides embellish- 
ing these literary gems one reads with a 
lot of “fad” words and phrases. 

.* =. 2 

The Important Matter of Breakfasts 

While traveling in Canada—Toronto, 
for example—at the old and perfect 
Queen’s Hotel—and in those days every 
Canadian town had a Queen’s Hotel, just 
as every small town in the U. S. had its 
Liberty or Eagle Hotel—I noticed that 
Canadians preferred their bread at 
breakfast, not very stale, but not very 
fresh either. Bread that had been baked 
the day before and was a little stale was 
preferred to our fresh, almost wet white 
bread, or hot fresh buns. 

\ dish I liked, and which one rarely 
sees in the U. S., in New York State at 
least, was their breakfast ration in 
spring of “garden cress” which is served 
in large bowls, without seasoning, ex- 
cept that a little salt is sometimes added. 
This is not water-cress at all. At Parry 
Sound, Ontario, I noticed they ate it out 
of the bowl with their hands, and this 
was at a fashionable summer resort, and 
I enjoyed the dainty and graceful way 
the women used their hands and fingers 
in handling it, much daintier than the 
way we eat our corn on the cob, or hoist 
our asparagus to our mouths. 

* * * 
Ain’t It Irritating, Ain’t It? 

Here are gems of the English language 
overheard at a railroad station in south- 
eastern New York: 

“He ain’t got no ticket.” 
no job. a 

In a small town settled largely by East 
Side New Yorkers: 


Have you made the 


“T ain’t got 


stove yet?” 


Meaning: “Have you made the fire in 
your stove, yet?” 
* * * 


Where Conversation Is Not Highbrow 

Coming down the Hudson River by 
dayboat occasionally, when bent on busi- 
ness or pleasure, I get a lot of enter- 
tainment and amusement in hearing the 


off-guard conversation of fellow passen- 
gers who seem to be oblivious of the 
fact that they are speaking in fog-horn 


voices. Thus a woman to her male com- 
panion: “What are those funny tow- 
ers? Do people live in them? Do peo- 


ple have to live in them? I wouldn’t 
like to live in them. What is that little 
boat for? To get to shore? How 
funny!” All spoken rapidly, without 
waiting for a reply. Her companion, be- 
wildered, explained that they were light- 
houses to guide traffic; that people did 
live in them, not for fun, but because 
that was part of the job, and that it 
made no difference whether she liked 
living in them or not. That the row- 
boat was intended for the lighthouse 
keeper to get to shore; otherwise he 
would have to fly or swim. Then some 
gasoline tank-boats came along. “What 
are they for—they look queer?” “They 
transport gasoline.” “What for?” “To 
furnish filling stations with gasoline, the 
gasoline we use in automobiles. ” “How 
do they get it on shore? “They pump 
it.” “Well, what do you think of that?” 
“T think, my dear,” said the man, ob- 
serving the smiles of fellow passengers, 
“that you are talking more nonsense this 
morning out loud, than you usually do.” 
se « 


A Good Word For Spinach 


The metropolitan papers have their 
fads and fancies as have the rural press. 
Writers and reporters get obsessed with 
certain words or ideas, and “ride” them, 
and the patient reader finally gets very 
tired of them and occasionally raises a 
protest. I don’t know why, but even 
editorials of late mention spinach as if 
it were despised by children and adults, 
and fit for animals only. Well-prepared 
spinach is a delicious dish, and healthy. 
Past generations did not consider it an 
unpalatable or unwelcome dish, but just 
because some young ass made fun of it, 
on some hilarious occasion and created a 
laugh, it is now fashionable to jeer at it, 
and is a sure laugh- getter on the stage. 
Why? Those who jeer at spinach have 
probably never tasted the delightful up- 
state dish of boiled tongue and spinach, 
or spinach in butter with hard boiled 
eggs, or omelette and spinach. There 
was a time when men wore beards, when 
I was a kid, and we used to call large 
beards a bunch of spinach on the chin, 
but I can’t see the similarity. 

I think the newspaper boys and stage 
comedians are doing humanity a distinct 
disservice in belittling the noble spinach. 
It is largely through ignorance. It be- 
longs to the same species of humor for- 
merly applied to sauerkraut (“liberty 
cabbage” during wartime) which was 
considered the national dish of the Ger- 
mans and applied in such derogatory 
phrases as “Dutch as sauerkraut.” But 
we gradually learned to value its sterling 
worth, and even drink “sauerkraut juice’ 
with breakfast, for its health-giving 
qualities, as advertised largely. Give 
spinach a chance, boys! As a traveling 
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man I always look, when ordering a meal, 
whether there is spinach on the menu, 
and a lot of others, I notice, do the 
same. 
* * * 
Narrow Escapes in Basements 

In inspecting cellars of buildings for 
many years I have discovered that my 
feet feel their way, subconsciously, w hile 
I walk around in a dark cellar, some- 
how or other they sense it if danger is 
ahead. For no apparent reason I have 
stopped short many times on the brink 
of a well-hole or declivity in the cellar 
floor. I suppose it is one’s sub-con- 
sciousness at work, independently of 
one’s thoughts at the time. In former 
times, before the advent of the general 
use of electricity with switches that one 
could turn on before descending, before 
central heating plants (furnace or boiler) 
were in use, and before cellar space be- 
came valuable for storage of goods the 
average cellar in small towns was a dirty 
and dangerous hole and entrances had 
trap doors; tollowed by rickety stairs. 
When the.office boy swept up the store 
in the morning he opened the trap door, 
and swept all the collected rubbish and 
sweepings into the floor opening, which 
accumulated and became a fire menace 
when people went into cellars with can- 
dle or lamplight. To the modern gen- 
eration of inspectors a cellar inspection 
is a bagatelle alongside what it used to 


be to us in the ’90’s and 1900s. 





WOULD EXPAND STATE FUND 

The North Dakota fire and tornado 
fund law should be amended to “com- 
prise all public buildings and property of 
every description belonging to the state 
and its political subdivisions,” Insurance 
Commssioner S. A. Olsness recommends 
in his report of the fund covering opera- 
tions in 1931. Under the present law it 
is optional with the local boards whether 
they wish to insure the property of rural 
schools outside of incorporated cities and 
villages with the state fund. The Com- 
missioner believes that the taxpayers 
would be best served by the state fund 
in view of the reduced premium rates and 
the prospect of said fund attaining to a 
stage soon when its interest income will 
be sufficient to carry the risks and ad- 
ministration cost practically without fur- 
ther premium charge. 
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FLEMING ON FIRE LOSSES 





Tells Parent-Teacher Group at Rahway, 
N. J., of Hazards Associated With 
School Buildings 
That 67% of persons who are burned 
to death die in their homes or in school, 
and that 57% of all fires start in base- 
ments were two of the statements made 
by T. Alfred Fleming, head of the con- 
servation department of the National 
3oard of Fire Underwriters, during a 
meeting of the Lincoln School Parent- 
Teacher Association at Rahway, N. J. 
The speaker said that iron fire-escapes 
commonly used on schools are only part- 
ly efficient because they are almost always 
placed above a window from which 

flames are likely to burst. 

“Dos and Dont’s of Electricity” were 
pointed out by Mr. Fleming. Among the 
common mistakes were touching wires 
and switches with wet hands and han- 
dling the washing machine while stand- 
ing on a damp cement floor. The speech 
impressed members of the association to 
such a degree that copies will be ob- 
tained and given out for public infor- 
mation. 





INCENDIARISM IN ITALY GAINS 


Incendiarism in northern Italy, espe- 
cially in the provinces of Brescia, Udine, 
Verona and Alessandria is increasing. 
The governors of these provinces have 
asked the mayors of the cities to take 
energetic steps against such malefactors 
and an increase in penalties is suggested. 








17-23 John Street, New York 
COrtland 7-8300 





Uptown 





122 East 42nd St.—LExington 2.6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 2-2627 








A 
Llo: 
Inst 
the 
hav 
wor 
Clat 

ss 
tack 
war 
nam 
mer 
the 
cust 
the 
the 
The 
tinu 
and 
to 
nam 
of | 
dest 
sure 
whi 
limi 
fror 
disc 
insu 
plet 
thar 
the 
cum 
assu 
be < 

T 
tute 
Clat 


ance 
are 

Jan 
bein 
in y 
orde 


I 

Tl 
to tl 
whic 
over 
gian 
Save 
ficul: 
the | 
Istit: 
Satis 
cline 


1933 


TARY 








I | 


‘ork 


Ave. 





Ss 


vhway, 
‘ith 


urned 
chool, 
base- 
made 
> con- 
tional 
ing a 
arent- 
®: 

scapes 
 part- 
ilways 


which 


were 
ig the 
wires 
| han- 
stand- 
speech 
ion to 
e ob- 
infor- 


AINS 

espe- 
Udine, 
‘asing. 

have 
» take 
actors 
rested. 


— 





January 27, 1933 








=—“THE EASTERN 



































Warehouse Clause Is 
Amended in Britain 


TEXT OF NEW CLAUSE GIVEN 


Note Also Added to Cargo Clauses For 
Assured to Give Prompt Notice 
Of Insured Claims 


Adopted as from January 1, 1933, 
Lloyd’s Underwriters’ Association, the 
Institute of London Underwriters, and 
the Liverpool Underwriters’ Association, 
have agreed to the following amended 
wording of the Warehouse to Warehouse 
Clause : 

“The risks covered by this policy at- 
tach from the time the goods leave the 
warehouse and/or store at the place 
named in the policy for the commence- 
ment of the transit and continue during 
the ordinary course of transit, including 
customary trans-shipment, if any, until 
the goods are discharged overside from 
the oversea vessel at the final port. 
Thereafter the risks covered are con- 
tinued while the goods are in transit 
and/or awaiting transit until delivered 
to final warehouse at the destination 
named in the policy or until the expiry 
of fifteen days (or thirty days if the 
destination to which the goods are in- 
sured is outside the limits of the port), 
which ever shall first occur. The time 
limits referred to above to be reckoned 
from midnight of the day on which the 
discharge overside of the goods hereby 
insured from the oversea vessel is com- 
pleted. Trans-shipment, if any, other 
than as above, and/or del ay in excess of 
the above time limits arising from cir- 
cumstances beyond the control of the 
assured, held covered at a premium to 
be arranged.” 

The amended wording is being substi- 
tuted for the Warehouse to Warehouse 
Clause previously appearing in the In- 
stitute Cargo Clauses F.P.A., Institute 
Cargo Clauses W.A., Institute War Risk 
Clauses, and Institute Strike Risk 
Clauses. 

The following “Note” has also been 
agreed for insertion at the end of the 
Institute Cargo Clauses, F.P.A., and In- 
stitute Cargo Clauses, W.A.: “It is nec- 
essary for the assured to give prompt no- 
tice to underwriters when he becomes 
aware of an event for which he is ‘held 
covered’ under this policy, and the right 
to such cover is dependent on compli- 
ance with this obligation.” The clauses 
are being reprinted, under the date of 
January 1, 1933, and the opportunity is 
being taken of rearranging the clauses 
in what is thought to be more logical 
order. 





ITALIAN LINER INSURANCE 


The Italian Government has submitted 
to the Chamber of Deputies a bill under 
which the Italian government will take 
Over part of the insurance of the new 
giant liners Rex, Italia, and Conte di 
Savoia. It has from the start been dif- 
ficult to place this insurance even when 
the vessels were still on the ways. The 
Istituto di Credito Navale finally made 
Satisfactory arrangements, but the de- 
cline of some exchanges greatly reduced 
the coverage obtained. The London 
market is not receptive and the recent 
Oss experience with expensive luxury 
liners is unfavorable. 

hese vessels have cost enormous sums 
and represent the bulk of the assets of 
the Navigazione Generale Italiana and 
the Lloyd Sabaudo, and coverage of 
these risks is essential to Italian inter- 
ests, so that the government may have 
to jump into the fou ich, 





NEW ARGENTINE ASSOCIATION 


A new association for the protection 
of the common interests of all branches 
of insurance has been formed in Buenos 
Aires. Fifty insurance companies have 
come members. 


MARINE & AUTOMOBILE | 


Sir Edward Mountain 
On Ship Fire Losses 


HOLDS RATES ARE INADEQUATE 
Believes They Should Vary With Fire 


Hazards of Liners; Reinsurance 
Rates Increased 


All the London papers are devoting 
considerable space to the insurance ques- 
tion of great liners in consequence of 
the series of disasters connected with 
them. Sir Edward M. Mountain, chair- 
man and managing director of the Eagle 
Star & British Dominions Co., has writ- 
ten a long letter to the Times in which 
he points out that rates are inadequate 
and suggests that premiums should vary 
with construction. He says: 

“It is the alarming rapidity with which 
these fires spread, and the great difficulty, 
if not impossibility of arresting them 
when they are well under way. No doubt 
this is largely caused by the construc- 
tion of these vessels, which consist of a 
series of long corridors, by reason of 
which a fierce draught is created, and 
the highly inflammable material, such as 
varnished wood fittings and bedding on 
either side. One shudders to think what 
might happen if one of these super-lux- 
ury linérs were to catch fire in mid- 
ocean with a full complement of passen- 
gers and crew. 

“Much of the material could no doubt 
be of the non-inflammable nature but I 
understand this would cost the shipown- 
ers a certain amount of extra money. In 
view, however, of these continuous fires, 
the time will probably shortly arrive 
when underwriters, for their own pro- 
tection, will have strongly to differen- 
tiate between those vessels which in their 
opinion are more liable to fires than 
those which are not, so that those own- 
ers who take steps to make their vessels 
as fireproof as possible will have a cer- 
tain compensation against the additional 
expense incurred, in addition to their 
well-known desire to protect their pas- 
sengers by every means-and device at 
their disposal when proved effective.” 

On this question the city editor of the 
Times has written a lengthy editorial, 
from which the following is taken: 

Reinsurance Rates Rise 


“Rates of premium high in comparison 
with some quoted in the past were paid 
yesterday (January 6) by marine under- 
writers for the reinsurance of lines on 
great ships against the risk of total loss. 
Reinsurances of this kind have not been 
uncommon after very heavy losses have 
been incurred. The placing of this busi- 
ness means that underwriters have re- 
considered the lines they have been re- 
taining, and, with a catastrophe fresh in 
mind they have thought it prudent to 
limit their retentions. 

“In the case of L’Atlantique some ma- 


insured the risk of fire. The original 
rate to cover the vessel against all risks 
was 2%, and the original rate for total 
loss only was rather more than half that 
amount. Yet reinsurance rates of 20s 
and even 30s (1 to 14%) were paid to 
cover only the risk of fire with under- 
writers who specialize in risks other than 
marine. 

“The comparatively high rate quoted to 
insure only the risk of fire was due in 
part to the large amount of insurance 
required on the vessel and partly to the 
very unfortunate experience which the 
insurance market has had the last two or 
three years with fires in great ships in 
service and while in port or in the course 
of repair. One effect of this placing 
special reinsurances to cover the risk 
of fire alone has been to spread the to- 
tal cost of the loss very widely through- 
out the British insurance market.” 

Rates on the Normandie 


Among the risks on offer at the mo- 
ment of writing is a reinsurance of the 
mammoth French liner Normandie, now 
fitting out at St. Nazaire after being 
launched last October. The rate on the 
original “building risk” policy was 52s 
6d but on the reinsurances now being 
effected, up to £3 has been quoted to 
cover the fire risk only. 

Among other notable liners in the re- 
insurance market are the big German 
vessels Europa and Bremen and the Cap 
Arcona, the latter having been in port 
at Hamburg since December 23, where 
she is being overhauled. 

The rates paid for these special rein- 
surances are equivalent to about 5% per 
annum, which compares with an average 
rate of about 2% However, it is 
thought that when the insurances of 
large and valuable liners come up for 
renewal underwriters may stand out for 
substantially increased rates in view of 
the severe losses lately experienced. 





VIOLATES FEDERAL LAWS 


Six Indicted in St. Louis in Connection 
With Auto “Service Contracts,” Includ- 
ing State Motorists Alliance Manager 

The Federal grand jury for the East- 
ern District of Missouri in its report filed 


with United States District Judge 
Charles B. Davis in St. Louis on Janu- 
ary 16 listed 106 indictments naming 


more than 200 persons charged with the 
violation of various Federal laws. 

Among those indicted was Charles R. 
Felton, general manager of the State 
Motorists Alliance, Inc., and five of his 
former associates in that organization, 
who were charged with use of the mails 
in an alleged scheme to defraud through 
the sale of automobile “service con- 
tracts.” 


FLEETS IN THE BALTIC 

Latest information places the tonnage 
of the merchant marine from the coun- 
tries bordering on the Baltic at the fol- 
lowing figures (British Register tons): 
Sweden, 1,705,000; Denmark, 1,145,000; 
Germany, 387,000; Finland, 310,875; Lat- 
via, 207,092; Russia, 102,000; Esthonia, 
87,634; Poland, 64,368; Danzig, 13,476. 
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rine underwriters weeks ago specially re- PACKAGE EXPOSITION IN N. Y. 


Third National Packing Show Will 
Demonstrate Improvements Made in 
Packaging and Shipping 
How the depression has stimulated in- 
genuity of package design and originality 
in re-design will be shown at the third 
packaging, packing and shipping exposi- 
tion which will be held in March at 
the Hotel Pennsylvania, New York, ac- 
cording to reports from exhibitors which 
have been received at exposition head- 
quarters. The national packaging show 
is being held in conjunction with a 
week’s program devoted to packaging, 
packing and shipping technique, also to 
be held at the Pennsylvania under the 
auspices of the American Management 

Association, March 7-10. 

Cartons, wrappers, bottles, tubes, 
literally by the thousands, will 
exemplify the vital importance of care- 
ful packaging in the business of today. 
Theftproof, waterproof and _ air-tight 
packages, packages of paper, glass, wood, 
metal, plastic and transparent cellulose 
will be displayed by materials, package, 
container and packaging manufacturers, 
and those engaged in the development 
and provision of packing and shipping 
equipment and supplies. Exhibits will 
include counter display containers de- 
signed by leading advertisers, boxes 
which cannot be opened by any burglar’s 
kit, displays of collapsible tubes, waxed 
paper and foils of every description. 

The third national packaging show will 
embrace almost every industry and dram- 
atize the packing and shipping of food of 
every description, bath salts, soap, eras- 
ers, rubber bands, toilet articles, lead 
pencils, shirts, hosiery, pipe tobacco, cig- 
arettes, cigars, candy, optical goods, 
chewing gum and some hundreds of 
other commodities. ' 


boxes, 





1932 SAILING SHIP REPORT 


British Owners’ Ass’n Membership De- 
clines Slightly; Some Trade 
Improvement Lately 

The report for 1931-32 of the 
Sailing Ship Owners’ 
before the recent annual meeting, stated 
that during the year the severe depres- 
sion in the shipping industry continued 
unabated, and freights in the trades in 
which the vessels entered in the asso- 
ciation are engaged have fallen still 
further. 

“Indeed,” states the report, “in some 
cases they have shown a reduction of as 
much as 25% on the figures obtainable 
in 1931.” In the last two months, how- 
ever, there has been a slight, though wel- 
come, sign of improvement. It is be- 
lieved that there is also now rather more 
employment for the somewhat reduced 
number of small coasting ships. 

The reductions which have been made 
in the port charges at some of the small 
ports frequented by these vessels as well 
as the additional economies which mem- 
bers have themselves effected in operat- 
ing costs have probably contributed to 
such increased employment. The mem- 
bership of the association for the year 
totalled 547 ships, of 37,677 tons net, be- 
longing to 247 Gwners. The figures last 
year were 584 ships, of 39,390 tons net. 
belonging to 277 owners. The class of 
ship entered in the association is chang- 
ing in character. More sailing ships are 
being fitted with auxiliary power, and an 
increasing number of small motorships 
are now engaged in the coasting trade 


British 
Association, laid 





DUTCH AIR POOL FORMED 

Four Dutch insurance companies have 
formed a pool for the underwriting of 
aviation risks. The policies will cover 
passengers, merchandise and hull. The 
companies are the: North & South Hol- 
land Lloyd, the Holland Insurance of 
1841, the Netherlands Fire & Marine of 
1842 and the Nertogenbosch Fire of 1838. 
The North & South Holland Lloyd will 
manage the pool business. 
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CASUALTY AND SURETY 





Compensation Board 
Gets Senior’s Report 


FEATURE OF ANNUAL MEETING 





Gen’l Mgr. Views General Revision in 
N. Y. Rates as Most Constructive Since 
Compensation Law Was Enacted 





The report of Leon S. Senior as gen- 
eral manager featured the annual meet- 
ing of the Compensation Insurance Rat- 
ing Board of New York yesterday. Pre- 
senting a summary of the work accom- 
plished by the Board during 1932, his re- 
port covered in some detail the general 
revision of compensation rates in New 
York State which Mr. Senior described 
as the most constructive that has been 
undertaken since the enactment of the 
compensation law in the state. He point- 
ed out that it is based to a large extent 
on experience assembled under the unit 
statistical plan and because of the thor- 
oughness and speed with which the work 
was done established a record not sur- 
passed by any previous revision, Mr. 
Senior said. 

Mr. Senior told how the revision work 
was begun soon after the governing com- 
mittee on July 21 adopted a resolution 
instructing the staff to compile the latest 
available statistical and then to convene 
the appropriate committees of the board 
for the purpose of giving effect to the 
revision; how it was proposed to base 
the rate level upon the indications of 
policy year 1930 developed to its ultimate, 
viz., indemnity determined by the ratio 
of losses incurred to losses paid, and the 
medical graduated over a five year period 
and projected to the mid-point of policy 
year 1932 by the method of least squares. 

“Compared with the permissible loss 
ratio of 60%,” Mr. Senior said, “the in- 
creased cost factor of 1.047 was to be 
supplemented by the factor of 1.043 rep- 
resenting a similar value which was used 
in the 1931 emergency program. This 
last factor was designed to give cog- 
nizance to the reduction in wage levels, 
the propensity of workmen to extend the 
period of disability on account of the in- 
dustrial situation, the increase in the 
method of wage payments on basis of 
piece-work, and mechanization of indus- 
try followed by reduction in payroll and 
increased exposure to machine opera- 
tions. These factors would have pro- 
duced an increase of 9.2% over the ex- 
isting rate level.” 


Department Rejects Board’s Formula 


Mr. Senior then told how this pro- 
posal was submitted to the Superintend- 
ent of Insurance together with other im- 
portant amendments to the manual, with 
the request that they be made effective 
October 1 as respects new and renewal 
policies; how the proposal of the board 
was vigorously contested by various 
groups at the Department’s public hear- 
ing on September 14. Then after a thor- 
ough study of the situation was made by 
the Department and special information 
was secured by means of a questionnaire 
to individual companies concerning ex- 
penses of administration and medical 
costs, the Superintendent rejected the 


board’s formula for the rate level, sub- 
stituting a recommendation of its own 
which provided for an average increase 
in the rate level of 3.6%. Said Mr. 
Senior: 

“In this recommendation the Depart- 
ment proposed that the rate level shall 
be based upon the incurred loss ratio for 
policy year 1930 developed to June 30, 
1932, plus a judgment factor of 10% to 
cover various elements such as ‘reduc- 
tions in wage levels, the progressive 
mechanization of industry, and other in- 
fluences of an intangible chcaracter, 
which have tended in recent years to ren- 
der scientifically exact rates inadequate 
when given practical applications.’ The 
formula for the rate level proposed by 
the Department was then accepted by 
the Governing Committee as the only al- 
ternative available to the board, and a 
schedule of rates based on such formula 
was filed with the Department on De- 
cember 28th and promptly approved to 
become effective on January 1, 1933.” 

Mr. Senior’s conclusion in this connec- 
tion was as follows: “The discussions 
with the Department respecting the rate 
level formula, while disappointing in re- 
sults, have been useful in making clear 
this proposition: If the members of the 
organization representing the insurance 
carriers cannot or will not agree upon 
the proper rate formula, the state, in its 
sovereign power, will step in and dic- 
tate the solution. Thus the popular error 
that the rate-making power lies in the 
hands of the insurance carriers has been 
completely and effectively exposed.” 

Occupational Disease Program 

Further along in his report Mr. Senior 
described the occupational disease pro- 
gram which is a special feature of the 
general rate revision. He said: “This 
plan has been modified to suit the con- 
ditions prevailing in New York State 
where most of the common occupational 
diseases come within the scope of the 
compansation act. As approved for use 
in New York, the plan provides carriers 
with the alternative of specifically deny- 
ing liability for occupational disease un- 
der the employers’ liability feature of the 
policy, or of assuming such liability in 
consideration of an additional premium. 
Inasmuch as in the past some carriers 
have limited this liability while others 
have denied it, the plan performs a use- 
ful function in standardizing the cover- 
age provided by the policy. 

“We now declare affirmatively in the 
compensation manual that the printed 
rates exclude cover for damage suits due 
to occupational disease under paragraph 
one (b) of the policy. Cover under par- 
agraph one (b) for such damage suits 
will be provided by special endorsement 
subject to a schedule of appropriate 
changes. The endorsement provides 
standard limits of $5,000 for one person 
and, subject to such limitation, $25,000 in 
the aggregate for a twelve month period. 
Higher limits are available to employers 
who desire greater protection at an in- 
creased cost. The endorsement also pro- 
vides for a minimum premium of $5 which 
is to be charged in addition to the earned 
premium or the minimum premium stated 
in the policy. Where higher limits are 
requested by the employer, the O. D. 
minimum premium is increased by the 
appropriate factor for such higher limits. 

(Continued on Page 34) 
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Norman Hoag Joins 
Continental Casualty 


TO BE ELECTED VICE-PRESIDENT 





Former Union Indemnity Official in 
East Has Spent 22 Years in Casualty 
Field; His Career 





Norman Hoag, who was executive vice- 
president of the Union Indemnity in 
charge of its Eastern department until 
the recent failure of the company, has 





NORMAN HOAG 


joined the Continental Casualty and is 
to be elected a vice-president of the 
company. Following a short vacation 
Mr. Hoag will spend some time in the 
Eastern territory and will then go on 
to Chicago where he will be a member 
of the Continental’s home office staff. 

Twenty-two years in the casualty busi- 
ness, Mr. Hoag joined the Union Indem- 
nity in May, 1920, two months after its 
organization. Serving in various capaci- 
ties he rose through the offices of as- 
sistant secretary, assistant vice-president, 
vice-president, and in July, 1930, was 
elected executive vice-president, succeed- 
ing the late H. F. Weissenborn. 

Mr. Hoag started his career with the 
New Amsterdam Casualty in 1910 as a 
clerk immediately following his gradu- 
ation from high school. He worked his 


way through various departments until 
he became superintendent of the liability 
department in that company’s New York 
office. In May, 1916, he resigned to join 
the Lumber Mutual Casualty where he 
remained until his enlistment in the U. 
S. Navy, serving as an ensign during 
the war. 

During his twelve years of service with 
the Union Indemnity Mr. Hoag has made 
a reputation for himself as a thoroughly 
capable underwriter and executive and 
his selection by the Continental Casualty 
for a home office executive post is re- 
garded as justified recognition of this 
ability. 





BANKERS INDEMNITY SHOWING 





, Increases During 1932 in Premiums, Sur- 


plus to Policyholders, Assets; De- 
creases in Loss and Expense Ratio 


The Bankers Indemnity of Newark 
wound up the year with gratifying re- 
sults. There was marked improvement 
in 1932 in its operating results. The sa- 
lient facts relative to the financial con- 
dition at end of 1932 (Convention values) 
follow: 


RO SOURED og kinis dsc -sscnceseses $652,000 
Premium Reserve Increased............ 174,000 
Claim Reserve Increased............-.- 188,000 
Contingent Reserve Increased.......... 75,000 
PS erene 100,000 
DU DOCOUNOO cian cccccnseneeecene 40,000 
Surplus to Policyholders Increased..... 140,000 
Premium Writings Increased.......... 319,000 
Premiums Collections Increased........ 159,000 
Losses Patd Decreased. .....cccccseces 319,000 
Expenses Paid Decreased.............+ 42,000 
Rees Ratio Decreased. ..<<.0scscccsccs 5.96% 
Expense Ratio Decreased.............- 5.43% 





AD CONFERENCE CHAIRMEN 


Pulver, Doolittle, Ennis and Mason 
Named as Heads of Four Committees 
Of Fire-Casualty Group 


At a meeting of the advisory council of 
the Insurance Advertising Conference, 
presided over by Stanley F. Withe of the 
Aetna Casualty & Surety, and president 
of the Conference, the chairmen of the 
committees of the fire and casualty group 
were announced by Clarence Palmer ot 
the Insurance Company of North Amer- 
ica, who is vice-president of the Confer- 
ence and chairman of the group. 

The chairmen are: Exhibits—Howard 
C. Pulver, Automobile Insurance Co.; 
Convention—Sidney Doolittle, Fidelity 
& Deposit; Membership—Frank Ennis, 
Continental group, and Publicity—Jarvis 
Woolverton Mason, London Assurance. 





17-23 John Street, New York 
COrtland 7-8300 





Uptown 





122 East 42nd St.—LExington 2-6715 
245 Fifth Ave.—AShland 4-1772 
578 Madison Ave.—WIckersham 72-2627 
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Maryland Casualty 
Assets $39,459,783 


SURPLUS INCREASED BY $300,000 





President Burns Explains Mortgage 
Guaranty Refinancing Through Wholly 
Owned Subsidiary Company 





In making his recent annual report to 
stockholders F. Highlands Burns, presi- 
dent, Maryland Casualty, spoke frankly 
on the unsatisfactory results of the past 
year, pointing out that they were due to 
4 decrease in premiums without a corre- 
sponding decrease in losses and the con- 
tinuation of the decline in the values of 
securities. The company had a net pre- 
mium volume for 1932 of $23,665,758, a 
decrease of $3,426,000 or 12.64% as com- 
pared with the previous year. Paid loss- 
es and loss expense showed a decrease 
of $1,070,000; loss reserve a decrease of 
$1,409,000 and expenses other than com- 
missions a decrease of $558,000. 

As of December 31, 1932, the Mary- 
land had total assets of $39,459,783, valu- 
ing its stocks at convention values and 
its bonds not in default at amortized 
values in accordance with the ruling of 
the National Convention of Insurance 
Commissioners. The company’s surplus 
at the close of 1932 stood at $4,418,759, 
a gain of $300,000 having been made in 
the last half of the year. 


Has Subsidiary Mortgage Co. 


Referring to the bills payable item of 
$5,000,000 in the statement President 
Burns explained that this money was 
borrowed in connection with the Mary- 
land’s mortgage guaranty business. He 
said: “Until the fall of 1931 we had no 
difficulty in refinancing through others 
real estate mortgage bonds in which we 
were interested. At that time (1931) all 
avenues of refinancing ‘dried up’ and we 
were compelled to do the refinancing 
ourselves. This has been done through 
a wholly owned subsidiary, the Eastern 
Mortgage & Securities Co. This addi- 
tional expenditure, of course, affected our 
cash position, and we borrowed the 
money—the greater part from the Re- 
construction Finance Corp. For the next 
three years we expect to be largely re- 
lieved of this refinancing as the compa- 
nies in which we are interested are ex- 
tending their bonds where they become 
due in these years.” 





BEHRENS OPENS LECTURES 


10-Week Course Sponsored by Continen- 
tal Casualty in Chicago for Agents 
and Brokers; Admission Free 

H. A. Behrens, president, Continental 
Casualty-Assurance Companies, opened 
on Tuesday in Chicago a ten-week lec- 
ture course on insurance sales and ser- 
vice fundamentals with a good crowd of 
agents and brokers on hand. Mr. Beh- 
rens discussed the “Highlights of a Fi- 
nancial Statement” giving the insurance 
and financial background of todav’s valu- 
ations of securities in company state- 
ments. Following Mr. Behren’s talk C. 
M. Cartwright, managing editor, Nation- 
al Underwriter, talked on “Trend of In- 
Surance Activities Today.” 

This course of lectures is being spon- 
sored by the Continental Casualty Group 
in order to promote a better understand- 
ing of insurance principles and practices 
on the theory that organized knowledge 
is power and that the more a man knows 
about his own business the better 
equipped he will be to build a larger, 
more profitable agency or brokerage bus- 
iness. Subsequent lectures will be held 
every Tuesday from 5:30 to 6:30 p. m. 
Admission will be free. 

The subjects to be presented include 
accident and health sales, January 31; 
accident and health underwriting, Febru- 
ary 7; life insurance underwriting, Feb- 
Tuary 14; life insurance sales, February 
21; compensation and miscellaneous lia- 
bility, February 28: automobile insur- 
ance, March 7; burglary insurance. 
March 14: fire insurance, March 21, and 
fidelity and surety, March 28. 


P. G. SERVICE BUREAU REPORT 





Aiding Police to Stamp Out Malicious 
Window Destruction in N. Y. Man- 
ager J. W. Marden Says 
The annual report of the New York 
Plate Glass Service Bureau issued this 
week by John W. Marden, its manager, 
reveals that casualty companies are now 
working with the police in a determined 
effort to stamp out an epidemic of plate 
glass window destruction in New York 
City. In the last two months of 1932, Mr. 
Marden reports, as many as 176 valuable 
windows throughout the city were de- 
stroyed. Of this number ninety-two 
were ruined by acid and eighty-four were 
either scratched, cut or broken. This 
destruction has resulted in losses to the 
companies running up into the thousands 

of dollars. 

In his report Mr. Marden points out 
that the destruction was undoubtedly due 
in a large measure to racketeering, while 
in other cases it may be a strong feeling 
against the companies supplying the 
glass or the company installing it. Since 
October 14 the Bureau has reported 
every case of malicious breaking to Po- 
lice Commissioner Mulrooney and _ al- 
though detectives have been working on 
the matter no satisfactory solution has 
been reached, it is stated. 

During the year the Service Bureau, 
which is a subsidiary of the National 
Bureau of Casualty & Surety Under- 
writers, conducted 60,349 surveys and 
24,405 inspections of plate glass windows 
in the metropolitan district. During this 
period the companies reported 23,549 
losses. 





SHOWS 24% GAIN IN VOLUME 





N. Y. Casualty’s Net Premiums for 1932 
Were $2,427,534; Collections Better; 
356 New Agents Appointed 
Despite general business conditions the 
net premiums of the New York Casualty 
in 1932 amounted to $2,427,534, an in- 
crease of $57,321 or 2.4% over the pre- 
ceding year. W. E. McKell, president 
of the company, reports that losses in- 
curred showed a decrease of $40,651 or 
2.7%. Expenses other than commissions 
and taxes showed a decrease of $57,- 
570 or 6.5%. Premium collections for the 

year showed an increase of $134,905. 

During the year the New York Cas- 
ualty appointed 356 new agents in vari- 
ous parts of the country and now has 
more than 2,000 agents. The company 
has thirty-nine branch offices located in 
the principal cities and these branches, 
with the exception of the metropolitan 
branch in New York City, are operated 
as joint branch offices with the American 
Surety with which the New York Cas- 
ualty is affiliated. 





W. C. BILLS IN MICHIGAN 


A flying start toward changes in the 
Michigan workmen’s compensation act 
during the current legislative session 
was marked during recent weeks when 
Gov. William A. Comstock recommended 
revisions to the lawmakers and bills were 
offered to provide for a new administra- 
tive set-up for the law. In his inaugural 
message to the legislature, the new Dem- 
ocratic governor advocated inclusion of 
occupational diseases under the act. “In 
order that the department of labor and 
industry may function as intended,” said 
the governor, “a thorough revision of 
the laws governing this department 
seems to be indicated. Benefits of the 
compensation law should be extended to 
cover occupational diseases. Other 
changes should be made to correct 
abuses which have grown up under the 
present laws on this subject.” 





VIRGINIA LICENSE REVOKED 


The Virginia state corporation com- 
mission has revoked the license of the 
Union Indemnity to do business in that 
state following the receivership action 
against the company. While 1932. pre- 
mium figures are unavailable the Union 
wrote $71,626 in Virginia in 1931. 


APPROVE PUBLIC IND. MERGER 
International Re. Board Also Declares 
Regular Quarterly Dividend; Han- 
sen Comments on 1932 Results 
The board of directors of the Interna- 
tional Re-Insurance at its regular meet- 
ing last week held in Philadelphia gave 
approval to the absorption by reinsur- 
ance of the Public Indemnity recently 
consummated by the International; elect- 
ed James Morrison as vice-president of 
the Independence Indemnity Underwrit- 
ers in charge of the New York branch 
office, and declared the regular quarterly 
dividend of fifty cents a share payable 
March 1 to stockholders of record as of 

February 15. 

Carl M. Hansen, president of the In- 
ternational, reported that preliminary 
figures show results of the company for 
1932 quite satisfactory despite the abnor- 
mal conditions in the casualty-surety 
business for the past twelve months. 
“The most marked improvement in our 
situation,” Mr. Hansen pointed out, “is 
that gross admitted assets of the Inter- 
national increased during this period 
from $12,500,000 as of December 31, 1931, 
to more than $27,000,000 as of December 
31, 1932. Investment earnings now on 
an annual basis aggregate more than 
three times the requirements for the 
present dividend rate.” 





WISCONSIN BONDING FUND 





State Cannot Continue to Bear Losses, 
Which Have Been Heavy, Says 
Governor Schmedeman 
_ The standing of Wisconsin’s state bond- 
ing fund, which has had heavy losses 
since its foundation by the legislature 
last year, was discussed by Governor 
A. G. Schmedeman in his first address 
to the joint session of the new legisla- 

ture. 

Governor Schmedeman pointed out 

that the existence of the fund was neces- 
Sary, since private companies would no 
longer assume depository bond risks. 
“It was known that the losses of the 
state deposit fund would for some years 
exceed all premiums collected,” he said. 
“The actual losses, however, have exceed- 
ed all estimates. Today $8,000,000 of pub- 
lic deposits are tied up in closed banks 
or in banks operating under a deferred 
payment plan. The state cannot continue 
to act as a guarantor under these condi- 
tions unless the present law is revised so 
that the state may be aided in carrying 
the load.” It is believed in Madison that 
the fund may be incorporated and a loan 
from the Reconstruction Finance Co. 
asked. 
The governor asked for legislation lim- 
iting the aggregate public deposits which 
a bank may hold to a certain percentage 
of its total deposits. This suggestion was 
made, he said, because public funds are 
often withdrawn suddenly, thereby dis- 
turbing or even wrecking banks. 





TAKE OVER GREATER CITY S. & I. 
Superintendent of Insurance George S. 
Van Schaick was ordered late Wednes- 
day by Supreme Court Justice Peter A. 
Hatting to take over for liquidation the 
business, property and assets of the 
Greater City Surety & Indemnity. The 
New York Department found the com- 
pany’s capital impaired by $143,000 and 
that it had failed to make good this im- 
pairment within the specified time. 





FORM NEW ORLEANS ASS’N 

Casualty and surety general agents 
and managers in New Orleans have 
grouped together to form the Association 
of Casualty & Surety General Agents 
and Branch Managers and a charter has 
been taken out as a non-trading corpora- 
tion. Its president is J. E. Buck and 
L. P. McGee secretary-treasurer. 


ST. LOUIS APPOINTMENT 


The M. L. Linton & Co. agency has 
been named general agents in St. Louis 
for the Associated Indemnity of San 
Francisco. T. O. McNearney, manager 
of the company’s branch claims depart- 
ment there, will continue in this capacity. 





Merger Does Not Change 
Compensation Policy 


COURT REVERSES’ DECISIONS 
Policy, Although Assigned to New Or- 
ganization, Did Not Cover More 
Than Before 








A merger does not change the status 
of a compensation policy covering one of 
the merged companies, according to the 
New York State Court of Appeals, which 
reversed the opinions of the lower courts 
and the compensation board. 

In April, 1929, three companies en- 
gaged in the sale of oil and gasoline in 
the city of Rochester merged into one, 
taking the name, Monroe Union Oil Co. 
The new company procured a workmen’s 
compensation insurance policy with the 
Guardian Casualty. The Guardian's pol- 
icy stated as locations covered by it, 22 
Wright Street and 19 Spring Street, 
Rochester, and Buell Avenue in the 
Town of Gates. 

As part of the merger transaction, one 
of the three merged companies, Union 
Oil Works, with consent of its carrier, 
the London Guarantee & Accident, as- 
signed its workmen’s compensation in- 
surance policy to the new company. The 
London’s policy stated as location cov- 
ered by it, 171 East Avenue, Rochester. 


Headquarters Employes Killed 


On May 2, 1929, a railroad train fa- 
tally hurt Kretchmer and Rowitz, em- 
ployes of the Monroe Union Oil Co., as 
they were driving a truck of their em- 
ployer across tracks. The two men were 
engaged at time of accident in opera- 
tions connected with the company’s place 
of business at 22 Wright Street. The 
Department of Labor awarded benefits 
to their widows and children equally 
against the Guardian and the London on 
the ground that the Monroe Union Oil 
Co. formed an indivisable unit for insur- 
ance purposes, with headquarters at 22 
Wright Street, the provisions of the in- 
surance rating board’s manual relative 
to insurance being pertinent and decisive. 

Upon appeal, the London contended 
that 171 East Avenue was the only lo- 


cation covered by its policy. he Ap- 
pellate Division affirmed the award 
against the two insurance companies 


unanimously and without opinion. Upon 
further appeal, the Court of Appeals has 
modified the award to make it apply 
against the Guardian alone and, as so 
modified, has affirmed it. 


Court’s Opinion 
The court in its opinion said: 


“Self-evidently a policy which indemnified 
against loss through operations conducted at 171 
East Avenue, Rochester, N. Y., or in connection 
therewith, does not insure against loss through 
operations conducted at 22 Wright Street, 
Rochester, N. Y., or in connection therewith. To 
create such coverage the terms of the policy 
must have been modified by agreement between 
insurer and insured. Certainly such an agree- 
ment is not found where the insured merely as- 
signs its interest in the policy, and the insurer 
does naught else than to consent thereto. Es- 
pecially must this be true, where, as here, the 
insurer’s consent is expressly made ‘subject to 
the terms and conditions of the said policy.’ 
The terms of the policy in question remained 
identically the same after the assignment as be- 
fore. As they did not previously provide cover- 
age for injuries received through operations at 
22 Wright Street, or in connection therewith, 
they did not subsequently so provide; therefore, 
they did not cover the accidental injury and 
death for which this award was made.” 





MUST PAY WIFE UNTIL 1946 

A ruling by the New Jersey Depart- 
ment of Labor that the Automatic Sales 
Co. of Bogota, N. J., must compensate 
the widow of Granville Berry for his 
death in an auto collision at Hasbrouck 
Heights, N. J., in March, 1931, has been 
upheld by the New Jersey Supreme 
Court. 

The company was required to pay 
weekly payments to the widow, Mrs. 
Dorothy L. Berry of Ridgefield Park, 
until 1946, gradually decreasing from $20 
to $14. This is said to be one of the 
longest weekly payments of workmen's 
compensation in the state since the law 
has been in force. 
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On the Production “Firing Line” 





Popular Forms Of Fidelity Bonds 


In discussing fidelity insurance the 
American Surety in its agency publica- 
tion makes these comments about the 
Individual Fidelity Bond, Fidelity Sched- 
ule Bond, Primary Commercial Blanket 
3ond, Excess Commercial Fidelity Blan- 
ket Bond and the Blanket Position Bond. 

The Individual Fidelity bond is written 
to cover one employe in favor of the em- 
ployer and indemnifies against loss 
through acts of fraud, dishonesty, forg- 
ery, theft, embezzlement, wrongful ab- 
straction or wilful misapplication on the 
part of the employe, directly or through 
connivance with others. 


Fidelity Schedule Bond 

The Fidelity Schedule Bond is written 
to cover any number of employes in fa- 
vor of the employer under one bond in 
amounts set forth in the schedule at- 
tached to and made a part of the bond. 
It indemnifies the employer against loss 
through acts of fraud, dishonesty, forg- 
ery, theft, embezzlement, wrongful ab- 
straction or willful misapplication on the 
part of any of the employes named in 
the schedule or occupying a bonded posi- 
tion, directly or through connivance with 
others. The schedule bond may be ex- 
ecuted on the following forms: 

1. Name Plan—This plan provides for 
a Notice of Acceptance which is attached 
to and made a part of the bond showing 
the names of the bonded employes and 
the respective amounts of their bonds. 
This form is frequently used in cases 
where there are only a small number 
of employes to be bonded or where few 
changes in personnel are made during 
the bond year. 

2. Position Plan—This plan provides 
for a Notice of Acceptance listing the 
positions and specifying the amount of 
liability for each position; such positions 
to be occupied by employes whose names 
appear on an Eligible List. 

Within the past few years several new 
forms of Blanket Fidelity coverage have 
been devised for mercantile and manu- 
facturing corporations. These forms are 
briefly described below: 


The Primary Commercial Blanket Bond 


This form of bond is a continuous in- 
strument indemnifying the employ.- 
against any and all direct loss or losses 
of money or other personal property be- 
longing to the employer or in which the 
employer has a pecuniary interest, or 
held by the employer as collateral or as 
bailee, trustee or agent, and whether or 
not the employer is legally liable for the 
loss thereof, which is sustained through 
theft, larceny, embezzlement, forgery, 
misapplication or other fraudulent or dis- 
honest act or acts committed by any of 
the employes, whether acting directly or 
in collusion with others up to and in- 
cluding the full penalty of the bond. The 
bond, as its title indicates, is blanket in 
amount. The Primary Commercial Blan- 
ket Bond can be written in minimum 
penalties of either $10,000, $15,000, $20,000 
or $25,000 covering twenty employes or 
less or in the penalty of $25,000 and mul- 
tiples thereof covering twenty employes 
or more 


The Excess Commercial Fidelity 
Blanket Bond 

This form gives coverage in a blanket 
amount over any other form of Fidelity 
suretyship carried by the employer. It is 
a very much needed class of coverage to 
guarantee against the catastrophic loss 
The Excess Commercial Fidelity Bond is 
written in the minimum penalty of $25,- 
000 and multiples thereof 


The Blanket Position Bond 
This form, as its name implies, is writ- 
ten to cover every position up to the full 


penalty of the bond. The Blanket Posi- 
tion Bond indemnifies against loss sus- 
tained through larceny, theft, embezzle- 
ment, forgery, misappropriation, wrong- 
ful abstraction, wilful misapplication or 
any other fraudulent or dishonest act or 
acts on the part of any employe of the 
insured whether committed directly or in 
collusion with others. The Blanket Po- 
sition Bond may be issued in the mini- 
mum penalty of $2,500 and multiples 
thereof not exceeding $20,000 as a maxi- 
mum. 

In addition to the foregoing, there are 
several forms of Bankers’ Blanket Bonds 
issued for financial institutions and which 
provide coverage against loss due to dis- 
honesty, burglary, robbery, theft, de- 
struction, misappropriations and outside 
forgery. 





MINNEAPOLIS APPOINTMENT 





Standard Surety & Casualty Selects 
Walsh-Herberg-Larson Co. as General 
Agents There; Its Prominence 

The Standard Surety & Casualty has 
appointed the Walsh-Herberg-Larson Co. 
of Minneapolis as its general agents. Or- 
ganized in 1928 as a general agency the 
firm is well and favorably known in Min- 
nesota business and insurance circles and 
has a large sub-agency plant from which 
a substantial volume of casualty and 
surety business is derived. 

The members of the Walsh-Herberg- 
Larson firm are William Walsh, presi- 
dent; Benjamin Herberg, vice-president, 
and Larry E. Larson, secretary-treasurer, 
each of whom has a large personal fol- 
lowing. Previous to the formation of the 
agency these men occupied executive po- 
sitions in the Twin City Fire. 





TAKE LARGER OFFICES 

Harry I. Jacobs, resident vice-president 
of the Newark office of the Consolidated 
Indemnity, has taken additional space at 
his present quarters at 900 Broad Street 
due to the expansion of his agency force 
and staff. With the additional office space 
he now has one of the largest insurance 
offices in Newark. Mr. Jacobs is one of 
the active members of the Casualty Un- 
derwriters’ Association of New Jersey. 





HAMMER NEW YORK MANAGER 


Wesley Hammer has been made .New 
York branch office accident and health 
manager for the casualty companies in 
the Loyalty group. He had held that 
office for the Metropolitan Casualty in 
New York since 1926, having previously 
been a special home office field repre- 
sentative. 


JOHN B. CLARK’S NEW POST 


Joins Fuller & Kern Agency as Casualty- 
Surety Manager; Many Years’ Ex- 
perience in Metropolitan Field 

John B. Clark, up until recently vice- 
president of the Constitution Indemnity 
in New York and who has had many 
years’ experience in the casualty-surety 
field, has joined the Fuller & Kern agen- 
cy in charge of its casualty and surety 
department. 

Well known along William Street Mr. 
Clark spent twelve years with the Aetna 
Casualty & Surety and was manager of 
its Forty-second Street branch office 
when he resigned to join the Royal In- 
demnity. He was with that company for 
eight years as manager of its metropoli- 
tan New York department resigning to 
take up his Constitution Indemnity du- 
ties. 

Mr. Clark was elected a member of 
the executive committee of the Casualty 
& Surety Club at its December annual 
meeting. 





SCHEDULE A. & H. LECTURES 


Will Be Held Saturday Mornings Under 
Direction of L. M. Kuh, Continental 
Casualty, New York 

In accordance with numerous requests 
made since he delivered a course of lec- 
tures on accident and health insurance 
last June, Lloyd M. Kuh, manager of the 
district branch office, disability division 
of the Continental Casualty, will hold a 
series of “depression busting” meetings 
again, starting in February. 

The volume of new business throuzh 
Mr. Kuh’s office in 1932 was slightly 
larger than in 1931. Some of his men 
are selling one policy a day. Others 
have secured a great deal of life and 
casualty insurance business by using ac- 
cident and health insurance as their cli- 
entele builder. 

Mr. Kuh invites insurance agents and 
brokers to attend these sales meetings 
which will be held on the third floor of 
75 Fulton Street, New York City, every 
Saturday morning, starting February 4, 
at 10:45 o’clock. 

Some of the company’s successful 
agents will talk at these meetings; there 
will be round-table discussions; sales dis- 
cussions; answering of objections. 


SPORTSMEN’S ACCIDENT CO. 

A new insurance company specializing 
in accident policies for sportsmen and 
sportswomen generally, including ama- 
teur athletes, has been organized in the 
District of Columbia under the name of 
the Sportsmen’s Mutual Assurance Co. 
The company is founded upon the prin- 
ciples of mutual insurance, according to 
Charles Miner of Washington, who has 
been elected president of the new com- 
pany. 











GETS CUTHBERT BROS. BUSINESS 

Woody & Wright, Petersburg, Va., 
agency has taken over the business of 
Cuthbert Bros., 75-year-old agency there 
which was recently placed in receivership. 





CASUALTY & SURETY 
EXCESS COVERS 
REINSURANCE 





THE 
EXCESS 
INSURANCE COMPANY 
OF AMERICA 


JAMES GIBBS, President 





Executive Offices: 
10 CEDAR STREET 
NEW YORK CITY 
NEW YORK 
Telephone: BEekman 3-0890 








LIABLE FOR STATE DEPOSITS 





Decision by Wisconsin Supreme Court jn 
Case of Capital City Bank, 


Madison 
The Wisconsin Supreme Court last 
week handed down a decision which 
held that the United States F. & G 


and the Fidelity & Deposit are liable for 
state deposits in the defunct Capital City 
Bank, Madison. Liability for $250,000 of 
the state moneys equalling the capital 
and surplus of the bank was admitted by 
the bonding companies which together 
furnished bonds of $600,000 to insure the 
state deposits in the Madison banks. The 
companies contended they were not liable 
for excess over capital and surplus total- 
ing $74,456. The state deposits when the 
bank closed amounted to $325,456. Wis- 
consin laws limit state deposits in any 
bank to 10% of its capital and surplus 
and the surety companies based their ap- 
peal on this point pleading the excess was 
actually a loan by the state to the bank 
and therefore not under the bonds writ- 
ten by the companies. 

Justice John D. Wickhem held there 
was no evidence that the state treas- 
urer, Solomon Levitan, had deposited ex- 
cess moneys in the banks as loans to 
help keep the bank open. The ruling 
also declared that Levitan is not liable 
either individually or officially for de- 
positing excess state money in the bank 
and cannot be made a party to the 
action. The ruling sustained an order of 
Dan County Circuit Court. 





PACIFIC CASUALTY BOARD 





Fourteen Companies Form Group to 
Work With Fire Companies for 
Stability of the Business 

The Board of Casualty Underwriters 
of the Pacific has been organized by the 
leading representatives of fourteen cas- 
ualty companies operating in California 
for the purpose of bringing about closer 
co-operation with fire companies in 
agency and underwriting work. H. E. 
McLellan, Pacific Coast vice-president of 
the Maryland Casualty, was elected 
chairman and B. G. Wills, vice-president 
of the Fireman’s Fund Indemnity, vice- 
chairman. 

The executive committee consists of 
the two officers and R. H. Griffith, Glens 
Falls; L. R. Swezey, Globe Indemnity; 
Joy Lichtenstein, Hartford; W. J. Gard- 
ner, Ocean; R. W. Forsyth, Indemnity 
Insurance Co. of North America; Ed- 
win C. Porter; United States Fidelity & 
Guaranty; C. A. Teasdale, Continental 
Casualty; E. C. Smith, Royal Indemnity; 
R. W. Stewart, National Surety. This 
committee will announce the personnel of 
a conference committee to meet with a 
like committee of the Board of Fire Un- 
derwriters of the Pacific with a view of 
co-ordinating activities for stability of 
the business. 





PLATE GLASS ELECTION 

E. Irving Fiery, Cook County manager, 
Royal Indemnity; H. S. Slipner, assist- 
ant manager, Bankers Indemnity; W. E. 
Trucker, resident vice-president, Metro- 
politan and Commercial Casualty, were 
re-elected officers of the Cook County 
Plate Glass Bureau for the ensuing year 
at the annual meeting held recently at 
the Insurance Club in Chicago. All mem- 
bers of the board of directors were re- 
elected: Ogden Davidson, Massachusetts 
Bonding; L. A. Krafft, Lloyds Casualty; 
Joseph Johnson, W. A. Alexander & Co., 
Chester Hayden, Glens Falls. Although 
but six months in operation, the Cook 
County Plate Glass Bureau, with a mem- 
bership of thirty-one companies writing 
plate glass insurance in Chicago, has be- 
gun to make its authority felt. 





FALSE AUTO REGISTRATIONS 


At least 5,000 names used in registering 
New Jersey automobiles are fictitious, 
according to Motor Vehicle Commis- 
sioner Hoffman of that state, who 1s 
staging a drive to uncover these false 
registrations. Liquor traffic is believed 
responsible for most cases, which make 
it difficult frequently to trace hit and run 
drivers. 
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Claim Index Bureaus 
In Key Cities of U.S. 


CAVANAUGH ON WESTERN TRIP 





Surveying Fraudulent Claim Conditions; 
Seeing Insurance Company Repre- 
sentatives and Public Authorities 





On a trip in four Western territories 
making a survey of fraudulent claim con- 
ditions William P. Cavanaugh, manager 
claim department, National Bureau of 
Casualty and Surety Underwriters, has 
on his itinerary Kansas City, St. Louis and 
other key cities. He is seeing company 
representatives and public authorities 

fighting against claim frauds. 

‘In connection with the nationwide plan 
of the National Bureau to establish claim 
index bureaus in key cities throughout 
the United States, Mr. Cavanaugh will 
yisit Minneapolis for a conference with 
local claims men and others interested. 
Later in St. Louis he is to confer with 
public utility, railroad and other inter- 
ests about the progress of the St. Louis 
ambulance chasing investigation and the 
year’s accomplishments of the St. Louis 
Index Bureau. Oklahoma City, where an 
index bureau is in operation, will be 
visited before he returns to New York. 


Good Work in St. Louis 


In connection with St. Louis Mr. Cava- 
naugh before his departure received a 
report from Mrs. E. E. Barnes, manager. 
This shows that 12,247 claims were re- 
corded, analyzed and indexed for the 
casualty companies in the bureau during 
1932. These embraced demands report- 
ed by twenty large companies in the 
States of Missouri, southern Illinois, Ar- 
kansas and Kansas, in all lines. It does 
not include those claims made against 
self-insuring transportation, manufactur- 
ing, and utility companies, nor by insur- 
ance organizations which have not yet 
become members 

In St. Louis alone it is shown that the 





records of the Index Bureau assisted the 
authorities in arresting, indicting and 
convicting more than thirty persons in 
the last year. Among these were seven 
doctors, six lawyers and seventeen men 
and women all of whom were charged 
with fraud or attempted fraud on insur- 
ance companies. In some cases sentences 
were severe. 

All claims in the Bureau are indexed 
and cross-indexed under names, address- 
es, nature, doctors and lawyers. Some of 
the results of this system were very in- 
teresting in that the record shows indi- 
viduals who want to make a living by de- 
frauding companies by automobile acci- 
dents that never happened, by staged 
falls or flops in department stores, hotels, 
and theatres, or by systematized acci- 
dents in street railways, bus lines, and 
on sidewalks, suffered a severe depres- 
sion. The list includes persons like one 
negro who had twenty-six distinct claims 
recorded against companies in two years’ 
time, down to husbands and wives who 
have had no more than four or five. The 
negro when questioned admitted at the 
time he was tried and sentenced to prison 
for a long term that he had pressed 
300 claims against companies in seven 
years. 

There was another case of a hospital 
orderly who had something like twenty- 
six claims against the companies in two 
years. He was said to have had a con- 
venient infirmity which he capitalized. 

The doctors whose names appeared in 
the Index Bureau were alleged to have 
assisted or to have promoted fraudulent 
demands by assisting to frame accidents 
and exaggerate physical conditions. The 
lawyers were likewise charged with pro- 
moting accidents and in many cases 
worked with unethical doctors to exag- 
gerate injuries or invent them. 

Questions About New York Bureau 

An Index Bureau was recently estab- 
lished in New York City and inquiries 
have come to the Index Bureau from 
self-insurers of all descriptions, non-Bu- 
reau insurance companies, and large rail- 
road and utility corporations. All asked 


whether the new organization is entirely 
a National Bureau enterprise or is to be 
available to any who might desire to 
subscribe. 

Major Cavanaugh says that the Index 
Bureau is designed to become available 
to all. It is hoped through it to reflect 
the entire claim situation in the terri- 
tory, which will mean claims of every 
description that might be filed against 
any institution. “It was never intended 
to confine membership in the Central In- 
dex Bureau to our own companies,” said 
Major Cavanaugh. “The movement was 
initiated by us, and we are using space 
in the National Bureau’s headquarters, 
but we hope that all who are interested 
will ultimately become subscribers.” 





TO GIVE CASUALTY COURSE 


An evening course in casualty insur- 
ance will begin at Columbia University 
on February 8 and will be held each 
Wednesday evening thereafter between 
7:30 and 9:10 p. m. The instructor will 
be Milton Acker, compensation and lia- 
bility department manager of the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters and special lecturers will in- 
clude C. J. Haugh, L. A. Sawyer and 
J. P. H. de Windt, all of the National 
Bureau; Ambrose Ryder and R. L. Hills, 
Great American Indemnity. Those de- 
siring further details regarding enroll- 
ment and registration may obtain them 
from the director of the university ex- 
tension. 


PENN. RESPONSIBILITY BILL 

A financial responsibility bill has been 
introduced in the Pennsylvania legisla- 
ture by Representative C. L. Ederer. 
Most of the previous bills introduced in 
Pennsylvania have been of the compul- 
sory type similar to the Massachusetts 
law whereas the new bill is along the 


A. A. A. lines. 





DECLARES 20% DIVIDEND 
\ dividend of 20%, payable on all poli- 
cies expiring in February, has been de- 
clared by the American Mutual Liability. 


D. G. LUCKETT DEAD 





Served U. S. Casualty for 35 Years; Re- 
signed as Its Vice-President Re- 
cently Because of Poor Health 

D. G. Luckett, who served the United 
States Casualty for thirty-five years and 
held the post of vice-president until his 
recent resignation on account of poor 
health, died last week at Albuquerque, 
New Mexico. Mr. Luckett was widely 
and favorably known in casualty insur- 
ance circles and his passing was keenly 
regretted by his many friends in the bus- 
iness, particularly those who knew him 
when he was at the height of his career. 
For the past few years he had not been 
very active because of the state of his 
health. 

Before joining the United States Cas- 
ualty in 1897 Mr. Luckett was secretary 
to United States Senator David Bennett 
Hill of New York, who was the Demo- 
cratic nominee for President at one time. 
Mr. Luckett’s rise in the United States 
Casualty was rapid, being successively as- 
sistant superintendent of agencies and 
superintendent of agencies in its personal 
accident department, assistant secretary 
in 1901 and secretary of the company 
seven years later. He was made general 
manager in 1919 and in 1924 was elected 
vice-president. 

Surviving him are his widow and a 
brother, Ralph B. Luckett, who is con- 
nected with the American Surety in its 
home office. 


INVESTMENT SUIT UPHELD 

Any citizen of Michigan who is de- 
frauded by an investment concern can 
bring suit under his own name to re- 
cover on a bond issued to the “people 
of the state of Michigan,” according to 
the supreme court of that state in 
George A. Green v. Fidelity & Casualty 
and Ward L. Taylor Co., Inc. Suit was 
under a 1923 “Blue Sky” law which had 
been clarified later in 1929 when the 


bond was definitely made for the benefit 
of any resident. 
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1932 Casualty Trends 
Given in J. of C. Review 


ALSO OUTLOOK FOR THIS YEAR 


Fourteen Authors Include Messrs. Rich- 
ardson, Lunt, Iago, Whitney, Hobbs, 
Ryder, Sommer, Robinson 


As complete a picture of casualty and 
surety conditions and trends as has ever 
been presented appeared on Monday in 
the annual insurance number of 
the Journal of Fourteen 
prominent men in this field contributed 
articles which discussed their particular 
branches of the business frankly, looking 
facts squarely in the face. There was 
no display of false optimism, no glossing 
over of existing bad situations. 

Frederick Richardson, United States 
manager of the General Accident, in his 
usual brilliant review said: “While most 
of us are still able to answer the roll call 
that in itself is something to be thankful 
for.” He praised Superintendent Van 
Schaick, did not think the insurance fail- 
ures to date have been serious, but that 
the failure of a number would be a 
calamity. He thinks the automobile lia- 
bility business has turned the corner for 
the moment, plate glass is unsatisfactory 
and compensation business is pretty bad. 
He thought surety had benefited by ac- 
tivities of the Reconstruction Finance 
Corporation. He wound up with a call 
for leadership; men capable of formulat- 
ing constructive policies. 


What Others Said 


A gloomy picture of the burglary busi- 
ness was furnished by John J. Iago, vice- 
president, Fidelity & Deposit, who said 
the foundation of the business must be 
rebuilt. He also said that in the near 
future a new form of theft policy to be 
known as a world-wide policy will be 
placed upon the market and will have a 
broad cover. 

A bright picture was painted by A. W. 
Whitney, associate general manager of 
the National Bureau of Casualty & Sure- 
ty Underwriters, on the progress being 
made in the accident prevention and con- 
servation fields). Armand Sommer, as- 
sistant to the vice-president of the Con- 
tinental Casualty, said in discussing acci- 
dent and health that there has been a 
meeting of the minds between executives, 
agents and assureds to the effect that in- 
surance premiums must be paid promptly 
and credit cannot be granted as part of 
the reward for the purchcase. 

Edward C. Lunt, vice-president, Great 
American Indemnity, discussed the bond- 
ing situation from the height of his long 


review 
Commerce. 


career in this end of the business. Only 
two classes of surety bonds will show 
increased revenue in 1932, he said. They 


are judicial bonds and bonds for those 
in charge of liquidating insolvent estates. 

Clarence W. Hobbs, commissioners’ 
special representative on the National 
Council staff, saw the need for internal 
harmony in the business. A. W. Spauld- 
ing, Hartford Accident, discussed insur- 
ance advertising which he said should 
consist of just plain common sense and 
good business judgment as applied to cer- 
tain daily problems which every company 
faces. Stanley F. Withe, Aetna Casual- 
ty & Surety, wrote on the Insurance Ad- 
vertising Conference of which he is pres- 
ident. Revisions in rates made in 1932 
were reviewed by E. E. Robinson, secre- 
tary, National Bureau of Casualtv & 
Surety Underwriters. Samuel R. Feller, 
first deputy of the New York Insurance 
Department, told how insurance has be- 
come an absolute necessity in the com- 
mercial life of each member of the pub- 
lic. 

The full list of the casualty-surety con- 
tributors is as follows: 

Frederick Richardson, United States manager, 
General Accident; Edward C. Lunt. vice-presi 
dent, Great American Indemnity; John J. Iago, 
vice-president, Fidelity & Deposit; Ambrose Ry- 
der, assistant vice-president, Great American In- 
demnity; Clarence W. Hobbs, special representa- 
tive of the commissioners on the staff of the 
National Council en Compensation Insurance; E. 
E. Robinson, secretary, National Bureau of Cas- 
Armand Sommer, 


ualty & Surety Underwriters; 


Senior Report 
(Continued from Page 30) 


The program has also been made avail- 

able to policies in force effective prior 

to January 1, 1933, on a pro rata basis.” 
Situation Respecting Salesmen 

Discussing the circumstances which 
made necessary a new rate of $.54 for 
the “salesmen” classification, Mr. Senior 
said: “The hazards to which employes 
covered by this classification are exposed 
have increased so materially and so rap- 
idly during recent years that the experi- 
ence of the class is of relatively little 
value in establishing adequate rates for 
the future. This increase in exposure 
to accidents results directly from the 
mechanization of industry and the gen- 
eral growth and development of business 
and social life. More automobiles are 
used by salesmen than ever before. Be- 
cause of the current business depression 
these employes are required to cover 
greater territories and to make more 
business contacts. 

“The salesman is exposed not only to 
more of the normal hazard due to his 
own occupation, but also to more of the 
hazards of other occupations. Growth of 
urban territory has created congestion 
and multiple traffic hazards to which the 
salesman is exposed. Mechanization re- 
quires that salesmen deal more and more 
with machinery and machine products 
which brings them into contact with 
manufacturing plants and exposes them 
to machine hazards. 

“All these circumstances and others 
were taken into consideration in select- 
ine the new rate of $.54 for the ‘sales- 
men’ classification. It has also been de- 
cided to extend the scope of the classi- 
fication by permitting the assignment 
thereto of payroll for salesmen who may 
deliver merchandise in passenger cars. 
Heretofore such payroll has been as- 
signed either to the ‘drivers’ or ‘chauf- 
feurs’ classification, or to the governing 
classification for the risk.” 


Conclusions 


In conclusion Mr. Senior pointed to 
certain definite ideas which may be fairly 
drawn from the past year’s operations 
of the board. They are: 

“1. The small risk which as a class is 
regarded with an unfavorable eye may 
yield a larger premium income if closer 
attention were given to the problem of 
inspection and classification. Our test 
inspections show an exceptionally high 
percentage of error in the classification 
of such risks, particularly in jhe metro- 
politan area. 

“2. Test audits indicate that a higher 
premium income is possible if audits of 
payroll in general were conducted with 
less hurry and greater attention to de- 
tail. Where speed is preferred to ac- 
curacy the results necessarily suffer. Ob- 
viously, competition must not be permit- 
ted to influence payroll audits. The au- 
ditor and his work should be completely 
detached from the sales organization. In 
exceptional cases it may even be worth 
while to make initial audits on accept- 
ance of the risk so that the advance pre- 
mium may be more nearly right and the 
final audit based on records which will 
give a true picture of the operations con- 
ducted by the employer.” 





VAN SCHAICK HONORED 
George S. Van Schaick, New York 
Superintendent of Insurance, was elected 
to the board of governors of the Society 
of the Genesee at its annual dinner 
Monday night in the Hotel Commodore, 
New York. 


assistant to the vice-president, Continental Cas- 
ualty; Albert W. Whitney, associate general man- 
ager, National Bureau of Casualty & Surety Un- 
derwriters; W. F. Roeber, general manager, Na- 
tional Council; A. W. Spaulding, production de- 
partment manager, Hartford Accident; Stanley 
F. Withe, president, Insurance Advertising Con- 
ference and publicity director, Aetna Casualty & 
Surety; F. Robertson Jones, general manager, 
Association of Casualty & Surety Executives; 
H. E. Dart, assistant secretary, Hartford Steam 
Boiler, and Richard Fondiller, of Woodward, 
Fondiller, Ryan & Sharp. 


Unemployment 
(Continued from Page 1) 


should be limited in its coverage to the 
more stable and permanent working 
force. This can be effected by requiring 
a period of continuous and satisfactory 
service as a condition of eligibility. A 
period of not less than six months is 
suggested although most plans now in 
operation require a period of twelve 
months. 

As to benefits the report places the 
minimum amount of weekly benefit at 
the immediate subsistence needs of the 
unemployed worker but not so large as 
to impair his desire to work. It is as- 
sumed that 50% of the average weekly 
earnings would be adequate for that pur- 
pose but not to exceed $10 a week. As 
to the distribution it is suggested that 
the plan provide for payments over a 
period of at least ten weeks. On this 
basis it will be necessary to accumulate 
a reserve fund amounting to approxi- 
mately five times the average weekly 
earnings of the employes covered under 
the plan. It is further suggested that in 
general eligibility to draw benefits should 
be established after a period of eight 
weeks of total unemployment or twelve 
weeks of part time employment with 
earnings less than 50% of the average or 
normal earnings in any preceding twelve 
months; or after a total of four weeks 
of total unemployment or six weeks of 
part time employment in any preceding 
six months provided further that no ben- 
efits should be paid in any case for the 
first two weeks of unemployment. 

Advantages of Contributory Method 

In general it is found the contributory 
principle is favored by employers. Con- 
tributions by the employes give the plan 
a broader financial basis and make pos- 
sible the accumulation of more adequate 
reserves. It is believed that in general 
the advantages of contributory method 
outweigh the objections. It is proposed 
that the minimum rate of contribution 
by employer and employe be fixed at 1% 
of the payroll and wages respectively. It 
is suggested that it would be preferable 
to fix contributions during the first year 
at a rate somewhat higher than this 
minimum. The rate of contribution is 
set at a higher rate for the first year 
to be graduated downward as the re- 
serves accumulate. When the reserves 
reach a specified size contributions could 
be discontinued and when they had been 
depleted by the payment of benefits con- 
tributions could be resumed until the re- 
serves could be built up again. 

As to whether the plan should be com- 
pulsory or voluntary, in the opinion of 
the Conference Board it seems unlikely 
that a voluntary contributory plan could 
be expected to attract the support of a 
sufficient number of workers to insure 
its practical effectiveness. It is suggested 
that initially participation should be made 
voluntary because of the objections to 
compulsion on the part of many em- 
ployes in the beginning. This would 
mean that for employes in service at the 
time of adoption of the plan acceptance 
would be optional but employes enter- 
ing the service thereafter participation 
would be obligatory. 

Huge Reserves Involve Problems 


On the subject of the administration 
of the reserve fund the question is raised 
whether the accumulation of unemploy- 
ment reserves on a large scale would not 
involve a potential menace to the bond 
market for the reason that the necessity 
of converting these reserves into cash in 
a period of business depression would 
result in a volume of forced sales that 
would precipitate a sharp drop in secur- 
ity prices which would not only impair 
greatly the cash value of the accumu- 
lated reserves at a time when most 
needed but would also involve losses for 
security holders. This question, it is 
suggested, would be a serious one if the 
proposal called for accumulation of re- 
serves adequate to protect benefits for 
the total number of unemployed work- 
ers during the entire period of a major 
depression. The plan suggested by the 
Conference Board involves provisions 
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for only limited periods of unemploy- 
ment and the coverage is restricted to 
the stable and permanent workers. 

The Conference Board stresses _ the 
point that any program of unemploy- 
ment reserves is not a solution of the 
unemployment problem; it is only one 
step toward a solution. It must be 
frankly recognized that the problem of 
unemployment cannot be solved com. 
pletely until voluntary individual or ¢o- 
operative action by employers for the 
establishment of unemployment benefits 
or reserve plans. Even if developed to 
limits of their full possibilities these 
plans would effect only a partial solution 
of the problem. If employers generally 
should adopt plans of unemployment re- 
serves they would provide only for the 
stable and permanent working force 
leaving perhaps one-quarter or more of 
the workers to be cared for in some 
other way. Furthermore the schedule 
of benefits under the type of plan sug- 
gested or any other plan has been pro- 
posed would not carry the worker be- 
yond the first few months of a protract- 
ed period of unemployment. 





li! 


Okla. State Fund Bill | 


Creation of state operated work- 
men’s compensation insurance is pro- 
vided in a bill introduced this week | 
into the Oklahoma state legislature. | 
This bill, said to have been worked | 
out with the aid of Thomas Doyle, | 
chairman of the state industrial com- | 
mittee, would establish a state insur- 
ance fund which would compete fair- 
ly with compensation insurance com- 
panies. It would be financed by an 
appropriation of $50,000 to be repaid 


from 10% of the first state earned 
premiums. 
The bill would require municipal 





corporations to carry their compen- 
sation insurance in the fund except | 
when the administration board of five | 
members refused to take the risk. It | 
was explained that the bill was not | 
directed to private business but was 
intended to provide industrial insur- | 
ance for risks which had been unable | 
to get this protection from private 
firms. 


— 





MURRAY M. JARVIS DEAD 





Prominent St. John, N. B. Casualty Man 
Was Also Widely Known As Sport 
Devotee; His Many Activities 

Murray M. Jarvis, who was for years 
casualty department manager of C. EL. 
Jarvis & Son, Ltd. of St. John, N. B, 
and who was a widely known sport dev- 
otee, died last week after an operation 
from which it had been hoped he would 
recover. Mr. Jarvis had been in poor 
health for some weeks. His career 
the insurance business extended over 
thirty-four years. 

Mr. Jarvis was best known to the 
sporting fraternity and was a keen advo- 
cate of clean, amateur games. A lover 
of outdoor life he also took to aquatics, 
particularly motor boating. In addition 
he was an enthusiast of hockey and fol 
lowed this winter pastime for forty years 
as player, manager, coach and advisor. 
‘Among his other favorites were bowling, 
tennis and cricket. 





APPOINT FULLER & KERN 


The Eagle Indemnity has ap »pointed 
Fuller & Kern, prominent and long ¢&* 





tablished New York agency, as its gel 
eral agents for casualty lines. T his agen- 
cy is well equipped to handle these lines 
having John B. Clarke in charge of that 
branch of their operations. Mr. Clarke, 
who joined Fuller & Kern last week, has 
had a long and thorough casualty expe 
rience in the metropolitan territory. 
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